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CONSTRUCTION OF THE HIERARCHY
OF COMMUNICATION MEASURES
FOR MACHINE-BUILDING
ENTERPRISES OF UKRAINE

Abstract

Introduction. Information about the quality and competitiveness of domestic
machine-building enterprises' products must be brought to the buyers with the
help of a complex of communication means that create a communicative effect.
With the right choice of means of communication and the correct combination of
their numbers, the company will be able to significantly strengthen its position in
the market, which in today's economic environment is very relevant.

Purpose. The article aims to determine the required ratio of means of marketing
communications of machine-building enterprises for maximum communicative
effect.

Method. The solution of the tasks is carried out by means of the method of
expert estimation, method of analysis of financial and statistical reporting, sites of
advertising agencies.

Results. The degree of importance of each component of the communicative
effect for the machine-building enterprises of Ukraine has been obtained. A
matrix has been constructed. It illustrates the results of the joint use of marketing
events in each case.

The coefficient of the communicative effect from the measure has been
determined, taking into account the money spent on it. The optimal percentage
correlation of measures on marketing communications of machine-building
enterprises of Ukraine has been calculated. It has been determined that the
largest share in the marketing communications of machine-building enterprises
should be for promoted sales, sponsorship, Direct marketing, advertising and
personal sales.

Chernobrovkina, S. (2019). Construction of the hierarchy of communication
measures for machine-building enterprises of Ukraine. Economic analysis, 29 (2),
95-101.

DOI: https://doi.org/10.35774/econa2019.02.095

Keywords: communicative effect; expert assessments; rank of importance;
synergistic effect; cash expenses; cost ratio.

Bcryn

OCHOBHe 3aBAA@HHA MAapPKETUHIOBMX KOMYHIKaLUii MpOMMUCAOBOrO
nigNpPUEMCTBA — MPaBWUJIbHO | CBOEYACHO [AOHECTU iHdopmauito a0
nokynuA. IHdopmauio Npo AKICTb i KOHKYPEHTOCMPOMOXKHICTb NPOAYKL,i
BITYUMSHAHMX MALIMHOOYAIBHUX MignpMeEMCTB HeobxigHo aoBoguTU 3a
[OMOMOro0  KOMMJIEKCY 3acobiB  KOMyHiKauin, AKi  CTBOPHOOTb
KOMYHiKaTUBHUI edeKT. Baromuii BHECOK Y AOCNIAKEHHS KOMYHiIKaTUBHOI
AiANbHOCTI NPOMMCNOBMX NiANPUEMCTB 3p0BUAN TaKi BYEHi YKpaiHu, Ak
Boxkkosa B. B. [1], Mpuiimak . I. [2], MaBneHko A. ®. [3] Ta iH. Pi3Hi
ACMEeKTU KOMYHIKAaTUBHOI [AiANbHOCTI AOCANiAXKYBaAM HAYKOBLi iHLWKMX
KpaiH: ApmcTtpoHr [. [4], Kotnep ®. [5] PomaHoB A. A. [6] Ta iHwWi.
MapKeTMHroBa KOMYyHiKaUiliHa [AiANbHICTb  Cy4aCHUX MPOMMCIOBUX
NiANPUEMCTB NMOBWMHHA MaTK bifbl NOCTIMHUIA, KOMMNIIEKCHUA XapaKTep,
OOUiNbHO BUKOPMCTOBYOYM BCi HeobxigHi 3acobu. [peactaBneHHn
npoAayKuii HeobxigHo pobuTh Yepes GopMyBaHHA Ta 3MILHEHHSA IMIAXKY i
nosuujii camoro nignNPUEMCTBA 3 BUKOPUCTaHHAM edeKTUBHUX 3acobis
KOoMyHiKaLUii. Mpu npaBuabHoMy BMb0opi 3acobiB KOMYHiKaLii Ta
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NPaBUAbHOMY MNOEAHAHHI iX KibKOCTI, NigNPUEMCTBO
3MOe 3HaYHO MOCU/IUTK CBOI MO3MLT HA PUHKY, WO €
OyXe BaXNUBMM ONA  CY4aCHOro  BITYM3HAHOrO
MaLINHOBYAYBaHHS.

Merta Ta 3aBAaHHA CTaTTi

MeTa cTatTi — BM3HA4YeHHA  HeobxigHOro
CniBBigHOLWWEHHA 3ac06iB MapKETUHIOBUX KOMYHIKaL,ii
MaLIMHOBYAIBHUX  NIANPUEMCTB AN OTPUMAHHSA
MaKCMMaNbHOrO KOMYHIKaTUBHOTO edeKTy.

Ona pocArHeHHs ujiei meTu NoTpibHO BUPILLMTK TaKi
3aBAaHHA:

—  OTPMMATK CTYNiHb BaXK/IMBOCTi KOXKHOI CKNaf0BOI
KOMYHIKaTUBHOTO edeKTy;

— nobyayBatM cucTeMy i€papXiil KOMYHiKaLiMHMX
3axoAiB MaWMHOBYAIBHUX NiANPUEMCTB;

—  po3paxyBaTu onTUmanbHe BiACOTKOBE
CMiBBIAHOWEHHA  3ax0A4iB Ha  MAPKETUHrOoBI
KOMYHiKaLUii  MawmnHobyAiBHUX nignpUeEMCTB
YKpaiHu.

BuKknag 0CHOBHOro matepiany focniayeHHsa

Big, KOHOro KOMYHIKaTUBHOIrO 3axody, SKui
BMKOPUCTOBYE  MiANPUEMCTBO, NnoBWHeH  b6yTn

KOMYHiKaTUBHUM edekT. [o CK/1IQA0BUX
KOMYHiKaTUBHOro edeKTy Hanexatb: iHGOopMyBaHHA
aygutopii; popmyBaHHA AyMKM MeBHOI ayauTopii;
mobinisauis ayauTopii Ha NeBHi Aii; NiABULLEHHA PiBHA
aKTUBHOI  NOMYAAPHOCTI;  BCTAHOBJIEHHA  CTiMKMUX
NO3UTUBHUX  acoujiauin; 36iNblUeHHA  NOANbHOCTI
KNIEHTIB | BNi3HaBaHHA 6peHAy BUPOOHMKaA.

Ha OCHOBi BMKOPWUCTaHHA MeTody EeKCnepTHUX
OLiHOK OTPUMAHO CTYMiHb  BaX/MBOCTI  KOXHOI
CKNagosoi KOMYHiKaTUBHOIO edeKTy ana
MaLMHOBYAIBHMX NignpuemcTB YKpaiHu (Tabn. 1), 3a
pe3y/nbTaTaMu SIKOTO MOHa 3pO6UTU BUCHOBOK, LLO
HalbinbL 3HAYYLLO € TpeTa CKM1afgoBa
KOMYHiKaTUBHOroO edekTy, KoedilieHT 3HaUyLLOCTi AKOI
cknagae 0,35. BoHa xapaKtepusdye mobinizauito
ayanTopii Ha nesHi aji. YeTBepTa Ta WOCTa CKNaJ0Bi
oTpuManu KoediuieHTN 6aM3bKi 3a 3HaveHHam: 0,15 Ta
0,17 BignoBigHoO. 3Ha4yeHHA KoediuieHTa KOHKopaaLii
0,92 cBiguMTb NPO HEBWUMNAZKOBICTbL BiAnoBiaewn
eKcnepTiB, TOMy OTPUMaHi KoedilieHTN 3HaYyLWOCTi
CKNAJoBMX  KOMYHIKAaTUBHOrO  edeKkTy  AOUi/lbHO
BMKOPWUCTOBYBATU Y MOAA/bLUMX PO3PaAXYHKaX.

Ta6nunua 1. PaHr BaXKAMBOCTI CKNAA0BUX KOMYHIKAaTUBHOTO epeKTy AN MALLMHO6YAIBHUX NiANPUEMCTB YKpaiHu

CKNnapoBi KOMYHIKaTUBHOTO ebeKTy PaHr BaxknmnsocTi
IHpopmyBaHHA ayauTopii 0,13
dopmyBaHHA AYMKM NEBHOI ayauTopii 0,1
Mobinisauis ayantopii Ha neBHi 4ii 0,35
MigBULLEHHA PIBHA aKTUBHOI NONYIAPHOCTI 0,15
BcTaHOBNEHHSA CTIMKMX NO3UTUBHMX acoliaLlii 0,1
36inblEeHHA NI0ANBHOCTI KAIEHTIB | BNi3HaBaHHA 6peHay BUPOOHMKA 0,17

Ha ocHOBi BNMBY KOXHOTo 3aC0by MapKETUHIOBUX
KOMYHiKaLi/A Ha KOMYHIKaTUBHWI edeKT Ta paHry
BaXK/IMBOCTi  CKNAZO0BMX KOMYHIKaTUBHOTO edeKTy

(tabn.1), pospaxyemo ix KoediuieHTM i HaBegemo y
Tabn. 2.

Ta6nuua 2. Po3paxyHOK KoeddilieHTiB KOMYHIKaTUBHOro edeKTy Big 3axoAiB MapKEeTUHIOBUX KOMYHiKaL,in

MalWKnHObyAiBHUX NignpuemcTs YKpaiHu

3axo4M MapKeTUHIOBUX KOMYHIKaLLii

Po3paxyHOK KoediLiEHTIB KOMYHIKaTUBHOIO eheKTy

Bif 3axo4y
Peknama 0,13+0,1+0,15=0,38
CTumyntoBaHHA 36yTy 0,35+0,15=0,5
Buctaskun/apmapku 0,15+0,17=0,32
MepcoHanbHUIA NpoaaK 0,35

Event —3axoam

0,15+0,17=0,32

CnoHcopcTBo 0,13+0,15+0,17=0,45
PR 0,1+0,1=0,2
Direct-mapKeTuHr 0,13+0,35=0,48
MepyaHaansuHr 0,15+0,17=0,32

Product Placement

0,1+0,17=0,27

Po3noBclogsKeHHA YyTOK

0,1+0,35+0,15=0,6

Customer Relationship Management (CRM)

0,1+0,17=0,27
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3a po3paxyHKamu, HaBegeHUMM y Taba. 2,
nobyaoBaHO  MaTPULIO  3aXO4iB  MapPKETUHrOBUX
KOMYHIKaLii MalnHOBYAIBHUX MigNPUEMCTB YKpaiHU
(Tabn. 3).

MaTpuua intocTpye pesynbTatv  Aii  cniabHOro
BMKOPUCTAHHA MAapKETUHIOBUX 3aXOAiB Y KOXXHOMY
BUMAAKY.

Tabnuusa 3. Matpuua KoedilieHTiB KOMYHIKaTUBHOTO edeKTy Big 3axoAiB MapKETUHIOBUX KOMYHiKaLLii

MaLlnHOBYAIBHUX NiANPUEMCTB YKpaiHM
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Peknama 0,88 | 0,7 0,73 10,7 0,83 0,58 | 0,86 | 0,7 0,65 | 0,98 0,65
CTumyntoBaHHA 36yTy 0,88 0,85 (082 |09 | 0,7 098 0821|0,77 | 11 0,77
BucTtaBKu/apmapku 0,7 0,82 0,8 0,64 | 0,59 | 0,92 0,59
MepcoHanbHUIA NpoAaK 0,73 | 0,85 0,83 | 0,67 | 0,62 | 0,95 0,62
Event — 3axoau 0,7 0,82 0,8 0,64 | 0,59 | 0,92 0,59
CnoHcopcTBO 0,83 | 0,95 0,93 | 0,77 | 0,72 | 1,05 0,72
PR 0,58 | 0,7 0,68 052|047 |0,8 0,47
Direct-mapKeTuHr 0,86 | 0,98 0,93 | 0,68 0,75 | 1,08 0,75
MepyaHgansnHr 0,7 082|064 067|064 |077 | 0,52 0,59 | 0,92 0,59
Product Placement 0,65 (077 {059 (062 |059|0,72|0,47 | 0,75 | 0,59
Po3noscloaKeHHA YyTOK 0,98 | 1,1 092 109|092 105 |08 1,08 | 0,92 | 0,87
Customer Relationship 065|077 (059|062|059|0,72|047|0,75| 0,59 | 0,54
Management (CRM)
Ycboro 8,64 (99 | 798 (831|798 |941|6,66|9,74| 7,98 | 7,43

Afle Ha KOXHWI 3axif, BUTPAYaeTbCA CBOA YacTKa
BUAiNeHMx KowTiB. [eAki 3axoan BUMAratoTb 3HAYHUX
rpowoBux BUTPAT, a AeAKi — He3HayHux. Tomy
KoedilieHT KOMyHiKaTMBHOro edeKTy Big 3axoay
HeobXigHO BW3HaA4aTW, BPAXOBYHOYi FPOLIOBI BUTPATH
Ha MApPKETUHIOBi KOMYHiKaL,ii.

Ha ocHoBi aHanisy iHpopmaLinHuX axKepen wo
XapaKTepPM3ylOTb  PO3Mip  TpPOWOBMX  BUTPAT Ha
NPOBEAEHHA TMEBHWUX MapKeTUHroBux 3axoais [7],
BM3HAYMMO KOedilliEHT KOMYHIKaTMBHOro edeKTy Bif
3axo4y 3 ypaxyBaHHAM FPOLIOBWMX BUTPAT HAa HbOro
(tabn. 4).

Ta6nunusa 4. Po3paxyHOK KoedilieHTiB rpoLOBUX BUTPAT HA MAapKETUHIOBI 3aXxo4u MalunHO6YAiBHUX NigNpUeEMCTB
YKpaiHu Ta BU3HaUeHHA KoedilieHTa KOMYHIKaTUBHOIO edeKTy Big 3axoay 3 ypaxyBaHHAM rpoLLIOBUX BUTPAT Ha

HbOro
L KoeodiuieHT rpowosnx BUTPaAT Ha K.Oed)iu'ieHT KOMYHIKBTUBHOTO edexTy
3axoaM MapKeTUHIOBMX KOMYHiKaLlii . BiZL 3ax04y 3 ypaxyBaHHAM rpoLOBUX
MapKeTUHroBi 3axoam BUTPAT Ha HbOTO
Peknama 0,4 0,228
CTumyntoBaHHA 36yTy 0,1 0,45
Bucrasku/apmapku 0,2 0,256
MepcoHanbHUIA NpoaaxK 0,05 0,3325
Event —3axoamn 0,07 0,2976
CnoHcopcTtBo 0,04 0,432
PR 0,01 0,198
Direct-mapKeTuHr 0,06 0,4512
MepyaHaansnHr 0,01 0,3168
Product Placement 0,03 0,2619
Po3noscloaKeHHA YyTOK 0,01 0,594
Customer Relationship Management
(CRM) 0,02 0,2646
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Ha ocHosi Tabn. 3 Ta pospaxyHKiB Tabn. 4
nobyayemo matpuuto KoedilieHTIB KOMYHIKaTUBHOrO
edpeKTy Bif 3axofiB MAPKETUHIOBUX KOMYHIKaLLii
MaLLMHOBYAiBHUX nianpueMCTB YKpaiHu 3
ypaxyBaHHAM rpoLIoBux BUTpaT (Tabn. 5).

BigwToBXyOUMCb Bif, Halbinbwoi cymu
koediuieHtis (10,6166) y maTpuuyi (tabn. 5),
pPO3paxyeEmMo OonTMMasibHE BifCOTKOBE CMiBBiAHOLWEHHA
3axoaiB Ha MAPKETUHTOBI KOMYHiKaLii
MaLLMHOBYAIBHUX NigNnpUeMcTB YKpaiHu (Taba. 6).

Pe3ynbTaT po3paxyHKiB, HaBegeHi y Taba. 6,
BKA3ylOTb, WO Oinblly YacTKy Yy MapKEeTUHIOBUX
KOMYHiKaLifaX MalwMHObyAiBHUX NiANPUEMCTB NOBUHHI
3aiMaTu: CTUMYANIOBaHHA 36yTy, cnoHcopcTtBo, Direct-
MapKEeTUHT, peKama Ta NepCoHasIbHUIN NPOAAXK.

BucHoBKM Ta nepcnekTMeu No4anblunx pO3BiAOK

Ha ocHOBi OTPUMaHMX CTYNEHIB BaXK/IMBOCTI KOXKHOI
CKNagosoi KOMYHiKaTUBHOIO edeKTy ana
MaLUHOBYAiIBHWX NignpuemcTB YKpaiHM nobyaosaHo
MaTPULIO, WO IiNIOCTPYE pe3ynbTati Aii CnifibHOro
BMKOPUCTAHHA MAapKETUHIOBUX 3aXOAiB Yy KOXXHOMY
BUNAAKY. Takox BWU3HA4YeHo KoediLieHT
KOMYHIKaTUBHOrO edeKTy Bif, 3ax0o4y 3 ypaxyBaHHAM
BUTPAYeHMX Ha  HbOro  KowrTiB. Po3paxoBaHo
OonTUMaNbHe BiACOTKOBE CMiBBiAHOLWEHHA 3axo4iB Ha
MApPKETUHTOBI KOMYHiKaLii MaLINHOBYAiBHUX
nianpuemcts YKpaiHu. BusHayeHo, Wwo 6inblly 4acTky
Y MapKeTUMHIOBMX KOMYHIKaUifax MawunHobyaiBHUX
NiANPUEMCTB NOBWUHHI 3aMaT CTUMY/IOBAHHA 36yTy,
cnoHcopcTBo,  Direct-mapkeTuHr, peknama  Ta
NnepcoHasbHUA NpPoaax.

Tabauua 6. Po3paxyHOK ONTMMAaJIbHOIO BiACOTKOBOrO CNiBBiAHOLIEHHA 3aX0AiB HA MAaPKETUHIOBi KOMYHiKaLii

MalwKnHobyAiBHUX NignpuemcTs YKpaiHu, %

L YacTKka 3axony y KOMMIEKCi MapKeTUHrOBMX
3axop.m MapPKEeTUHIoOBUX KOMYHIKaUIn . FEVER o
KOMYHiKaLin nianpnemcrsa,%
Peknama 7,74
CTumyntoBaHHA 36yTy 9,83
BucTtaBKu/apmapku 8,01
MepcoHanbHUIA NpoaaK 8,73
Event —3axogu 8,40
CnoHcopcTBO 9,66
PR 7,46
Direct mapKeTuHr 9,84
MepyaHgansnHr 8,58
Product Placement 8,06
Po3noscloaKeHHA YyToK 5,60
Customer Relationship Management (CRM) 8,09
Pazom 100,0
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