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CONSUMER PERCEPTION OF MARKETING ASSETS OF THE ENTERPRISE

HaBeaeHO TpaKTyBaHHS NOHATTA "B3dEMOAIST 3 KAIEHTOM ", MiA SIKHM IIPOIOHYETBCI PO3YMITH KOMIIAEKC
3aX0AIB MPOMHCAOBOIO MIAIIPHEMCTBA 3 yIIPABAIHHA 3a1yY€HHSIM, Y TPHMAaHHIM KAIEHTIB Ta iXx 00CAyroByBaH-
HSM, Ha SKOMY IPYHTYIOTbCSI ABOPIBHEBE YIIPABAIHHS KAIEHTCHKOF 0a3010 MIAIIPHEMCTB. YIPaBAIHHS Y CHC-
TeMi BIAHOCHH "TTIATIPHEMCTBO-KAIEHT " 3YMOBAOE IOEAHAHHSI ABOX PDIBHIB: BH3Ha9Y€HHS PIBHS yIIPABAIHHSI B3d€-
MOAI€0 MIATIPHEMCTBA 3 KAIEHTOM Ta YIIPABAIHHSI KAIEHTCBKOIO 643010 AGHHX.

HageaeHo MoAeab [AeaabHOI TO3HIII TOPrOBeAbHOI MAPKH SIK MaPKETHHTOBOIO aKTHBY IIPOMHCAOBOIO
mianpremcrBa. OOrpyHTOBaHO HeOOXIAHICTh 3acrocyBaHHI CRM-cucreMH, sIKa A0O3BOAS€E ITIABHIHTH €QIEK-
THBHICTh MapPKETHHTY, 30y Ty I CEDBICHOTO 00CAYyroByBaHHS 3@ PaXyYHOK BEAEHHS EAHHOI 0a3H KAI€HTIB.

HagBeaeno raki Kpurepii cTparerii yripaBAIHHSI B3dEMHHAMH 3 KAICEHTAMH: OPIEHTaNIS MIAIIPHEMCTBA He Ha
MHTTEBHH PE3yAbTaT, & Hd AOBrOTPHBAaAY IIE€PCIEKTHBY, Hd OCHOBI 3AIHCHEHHS CTPaTeriYHoro nAaHyBaHHT |
HIpPOrHo3yBaHHS 3MIH Ha PUHKY; BHXIA Ha PHHOK He AHIIe 3 IPOMO3HIIcI0 TOBAPIB I IOCAYT, aae I i3 3acooamu
BHpINIeHHS BHHUKAIOYHX IIPO00AEM; 3aCTOCYBaHHS B EAHOCTI CTPAaTeriii TaKTHKH CITIAKYBAaHHS 3 KAICHTaMH, IPH-
CTOCYBaHHSIM AO BHMOT IIOKYIIIIB | 0A HOYaCHOIO IJiA eCIPIMOBAHO0 AI€I0 Ha HUX; IHAHBIAYaAbHHFH MIAXIA (Iep-
CoHaAiI3anig) Ao KOXXHOro KAI€HTa I criBrparnsd 3 HuM. HaBeAeHo aAropuTM nporecy MoHITOPHHTY 3dA0B0OAe-
HOCTI CITO>KHBAYIB MIAIIPDHEMCTBA.

BuszHayeHo 0CHOBHI KAF0490BI 3aBAaHHA MaPKEeTHHIOBOI cTparerii Ha IPOMHCAOBHX ITIAIIPHEMCTBAX Ha eTari
3aAy4eHHS KAIEHTIB: IIBHAKA dAamTalis A0 IIBHAKOIAHHHHAX YMOB ICHYIOY0r0 pHHKY; AOCSTHEHHS BITI3HAH-
HOCTI Ha pHHKAaX IHIIHX KPAaiH I hpopMyBaHHSI KAIOY0BHX KOHKYPEHTHHX ITIEPEBar 3a paxyHOK e(heKTHBHOI po6o-
TH 3 IHQ)opMaLfiero.

3po0OAEeHO BHCHOBOK, IJO B HOBHX YMOBAaxX CTPAaTerid ynpaBAIHHSI B3dEMOBIAHOIEHHIMH 3 KAICHTAMH Mae
3Hay4HI riepeBard nIepea TpasuLidHIM IHAYCTPIiaAbHHM ITIAXOAOM eITOXH IIPOAABILiIB, OCKIABKH caMe BOHH OYAH
3aKOHOAABISIMH BCIX EKOHOMIYHHX IIPOIECIB.

There has been given the interpretation of the concept ‘interaction with the customer, by which it is proposed
fo understand the complex of measures of the industrial enterprise on managing the attraction, maintenance of
customers, as well as their servicing, which is the basis for the two-level management of the customer database
ofenterprises. Management in the system of relations ‘enterprise-customer’ causes the combination of two levels:
the definition of the level of management of the interaction between the enterprise and the customer, and
management of the customer database.

The model of the ideal position of a trademark as a marketing asset of an industrial enterprise has been
presented. The necessity of using the CRM system has been substantiated, which allows to increase the efficiency
of marketing, sales and service through maintenance of the unified customer base.

The following criteria of the strategy of customer relationship management are given: the orientation of the
company is not for an immediate result, but for a long-term perspective, on the basis of strategic planning and
forecasting of changes in the markel; entering the market not only with the supply of goods and services, but
also with means to solve emerging problems; application in unity of strategy and tactics of communication with
customers, adaptation to the requirements of buyers and simultaneous targeted action on them; individual
approach (personalization) to each customer and cooperation with him. The algorithm of the process of monitoring
of consumer satisfaction of the enterprise has been presented.

The main key tasks of the marketing strateqgy at the industrial enterprises at the stage of attracting clients
have been defined: rapid adaptation fo the fast-moving conditions of the existing market; achievement of
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recognition in the markets of other countries and formation of key competitive advantages at the expense of
effective work with information.

It has been concluded that under the new conditions, the strategy of customer relationship management has
significant advantages over the traditional industrial approach of the sellers era, since they were the makers of

all economic processes.

Karou06i caoba: mapxemunzobi axmubu, 63aemobionocunu, xaicum, CRM-cucmema, nionpuemcméo.
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NMOCTAHOBKA NMPOBJIEMU
Amnanaisyroun piBHi ynpasaiHHsS B3aeMOBiAHOCMHaAMM 3
KAi€HTaMy HeOGXIAHMM CcTa€ po3pO6KA KOHKPETHUX CTpaTeril,
HDiAXOAIB Ta METOAIB cliBIpali 3 KAieHTaMM Ha KOSKHOMY piBHi,
AKI BUCTYHATHMYTh Ga30BMMI OPi€HTHPAMIU IPY BIPOBAAKEH]
y IPaKTUUHY AiIABHICTb MIATPMEMCTBA TEXHOAOTM, 3 AOIIOMO-
OO IKMX 6Y AYTh IPUAMATHCS pille HHSI.

AHANI3 ICHYIOYNX AOCJIIAKEHD | NYBJIKALIN

IIntannsg cnenndiky ynpaBAiHHA B3aEMOAIEIO 3 KAIEHTOM,
aHaai3y piBHA 3aAOBOAEHHS Ta AOJAABHOCTI KAI€HTIB Bip
criBmpari 3 mATPHMEMCTBOM, CTBOPEHHA CUCTEMM MOTHBAI | TO-
CTiMHUX KAI€HTiB, KOHTPOAIO 33 IPOLECOM CIiBIpaliTa OTpu-
MaHHA 3BOPOTHMX 3B'I3KiB BiA KAl€HTa € IPeAMETOM AOCAIA-
JKEeHb TAKUX 3aPYOIKHMUX Ta BiTun3HsHUX aBTOPiB: Arewmina L.,
Bana6aunosa A., Auma O., Kaszuxk 0., Mopos A., Paiixeanp @.
ta in. [IpoTe us Tema BUMara€ mOAAABIIOTO PO3POGAEHHS Y
3B'A3KY 3 BUCOKMMU T€MIaMM PO3BUTKY MapPKETUHTOBUX T€X-
HOAOTIIL.

META AOCNIAKEHHSA
Mera AocCAiAKeHHA TOAATAE B OGIPYHTYBaHHI Hpomecis
CIIOKMBYOTO CHpI/II‘/lIHHTTH MAapKETUMHTOBUX AKTUBIB INIAIPUEM-
CTBa.

BUKJIAZA OCHOBHOIO MATEPIAJTY AOCNIAKEHHSA

IlousrTs "B3a€MOAIs 3 KAIEHTOM" — I[e KOMIIAEKC 3aXO0AIB
IPOMMCAOBOTO NIATIPMEMCTBA 3 YIIPABAIHHA 3aAyYeHHAM, YT-
PUMMaHHSM KAIEHTIB Ta {X 06CAYTOBYBAHHSIM, HA SKOMY TPYHTY-
I0THCSI ABODiIBHEBE YyNPAaBAIHHSA KAI€HTCHhKOW0O 0643010
nipnpuemcts (puc. 1). Vipasainssy cucremi BiaHocus "mianpuem-
CTBO-KAI€HT" 3yMOBAIOE IOEAHAHHS ABOX PiBHiB: BU3HAYEHHS
piBHA ynpaBAiHHA B3a€MOAI€I0 MiAIPUEMCTBA 3 KAIEHTOM; YII-
paBAIHHS KAIEHTCHKOIO 6a3010 AaHUX, SK
ABOX OKpeMMX piBHiB ynmpaBaiHHSA, 1O

CRM system, enterprise.

Takum 4nHOM, HO3ULIOHYBAHHA — Iie IPOLeC yIpaBAiHHA
CIPUIHATTAM TOPTOBEABHOI MAPKJM CIIOJKMBAYEM, METOIO IKOTO €:

— [epeKOHAHHA CIOJKMBavya B YHiKaAbHMX IlepeBarax AaHo{
TOPrOBEABHOT MapKy Hap iHIIMMM MapKaMy;

— (popMyBaHH: y CIOKMBa4Ya BUKAIOYHO IO3UTHUBHUX aco-
1jianii 3 jiefo TOProBeAbHOIO MapPKOI0;

— ¢dopMyBaHHA Y CIIOKMBAYa BIAYYTTS He3aMiHHOCTI Ta
SKUTTEBOT HEOOXIAHOCTI AaHOT MapKy;

— ¢opmyBaHHA HaHATUIHOT BIAAAHOCTI MapIi;

— BUXOBAHHS HOYYTTS 060B'I3KY IOPEKOMEHAYBATHU AAHY
MapKy iHIINM CIIOKMBadaM;

— (opMyBaHHA BiAUYTTA AYXOBHOI €EAHOCTI 31 CIO>KMBa-
4aMu, M0 BUOpaAK AaHy MapKy;

— (popMyBaHHA IePEeKOHAHHSA Y CIIOJKMBAaYa, IO iHIIi CIo-
sKMBadl, AKi KyIyIOTh TOBApH MiA IHIIMMU MapKaMy, pOOASITH He-
npaBuAbHMI BUGIp (puc. ZP))

Customer Relationship Management (CRM) oxonaoe npax-
TUYHO BCIO AIIABHICTS KOMIAHi 1, [0 TpaIoe 3 KaieuTamu [J, c.
524;8, ¢c.92]. s rexroaoris miaTpumye 36ip, 06po6Ky Ta aHaAi3
inopmawil AAs BUAYYEHHS MAKCUMAABHOTO IPUGYTKY 3 "tep-
CIEeKTUBHMX " KAIE€HTIB, 3aAy4eHHS HOBMX KAI€HTIB Ta 30epeskeH-
HS ICHYI09MX KAIEHTIB, CKOPOYEHHS BUTPAT Ipy POGOTI 3 HUMH
i mABMIIEHHS AOSIABHOCTI.

3acrocysannsa CRM-cucremn p03BoASE NIABMIINTY eeK-
TUBHICTh MAPKETHHTY, 36y TY i CEPBICHOTO O6CAYTOBYBaHHS 34
paxyHOK BeAeHHS eAnHOT 6a3u KAieHTiB. Po60Ta 3 KAlEHTOM TIE-
PEKAAAAETHCS Ha TEXHOAOTIYHY OCHOBY: yCIiX KOMIaHi 1 6iabine
He 3aA€KUTH Bia iHAMBiAyarbHUX 3Ai6HOCTe Bammx cniBpo6i-
THMKIB, Bia nAMHHOCTI KaapiB y Bawiit komnanii.

OcuoBoro CRM € Hakonnuenns ingopmanii npo kaienta
pi3HMMM BipAiramMy KoMHaHil i TPUAHATTA ynpaBAiHCBKUX
piwens 3 niei ingopmanii. Tomy cnouaTky He06xiAHO BiATIOBI-
CTY Ha IUTAHHA:

CIIpKsAE BIPOBAAKEHHIO Y NMPAKTUIHY
AiSIABHICTB MIAIPMEMCTBA OPIEHTOBAHMX Ha

YrpaBiiHHS B3a€EMOJII€I0 3 KIIIEHTOM

KAI€HTa MapKeTMHTOBMX KOHIIEIIIIi}i BEACH-

us 6i3uecy. Baaemoais "mianpuemcrso —
KAI€HT" Yy KOSKHOMY 3 KOMIIAEKCiB Ma€ CBOT
lHCTpl%’MEHTI/I ynpaBAinzi [4, c.56].

OMIIAEKC yn?aBAiHHﬂ 3aAYYEHHSIM
KAi€HTIB BRAIOYAE [/, c. 98 ]:

Komrmuieke ynpasnisus Kommuiexe ynpasiiHHs Kommuiexe ynpasiiHHs
3aJIy4eHHSIM KITIEHTIB 00CITyroByBaHHIM YTPUMaHHSM KIIIEHTIB
KJIIEHTIB

— AOCAIAKEHHs POPMYBaHHS Ta CTBO-
peHHs 6a3u NOTeHIIHNX KAIEHTIB;

— pO3pO6AEHHS MOAITHRY CHIBIpALi 3
MOTEHI[IMHUMM KAI€HTaMu;

3any4eHHs
KIIIEHTIB

OOcyroByBaHHs KJII€HTIB,
3aKpiIIeHHs CITiBIpari

VYrpumanss
KITIEHTIB

— oprasisanio 3ycTpiuei, Ipe3eH-
Tanii 3 TOTEeHLiTHVMM KAI€EHTaMM IATIPUE-
MCTBa;

— pO3pO6Ky cucTeMM Ta MeXaHizmy
AAsL GOPMYBAHHSA IONUTY HAa MPOAYKIIiiO Ta
TOCAYTH MIATIPUEMCTEA.

aAydYeHHS KAI€HTIiB BuMarae 3HaYHUX
BATPAT, IO BIAHOWIEHHIO AO iHIIMX BUAIB
KAIEHTCHKOTO 6Gi3HecCy (HampUKAAA, yTPU-
MaHHS KAIEHTIB), 3aTpaTu 3aAydeHHS e-

v

CerMeHTallist KJIi€HTIB

!

dopmyBaHHS
KIIIEHTCHKOL
6azu

peBuimyoTh y 2—3 pasu. TexHoaroris 3a-
AYYeHHS BUMAara€ mpoBeAeHHs MATPUEM-
CTBOM Baromoi maAroTosku ¢axisuis, Aki

YupaBiiHHs KJIEHTCbKOI0 0a3010 MiANPHEMCTBA

6e3nocepeAHbO KOHTAKTYIOTh 3 KAIEHTOM,
BEAYTb IIepeTrOBOPH I[OAO YKAAAAHHSA YTOA
1o cHiBIpani.

Puc. 1. YnpaBniHHSa B3aEMOpAi€0 3 KNIEHTOM
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AbcornoTHa Bipa Buxiroyno
CTIOXKUBAYa B MO3UTHUBHI acomianii
YHIKaJIbHI epeBaru 3T™M

TM nopiBHsHO 3
IHIITUMHA
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AOBOAEHI TPaAULiIHNMM TeXHOAOTiAMY;

— NONMNT He € eAaCTUYHUM 32 I[iHOI0, 0CO6-
AUBO, AKIO LjiHA TOBAPY CKAAAA€E HE3HAYHY Yac-
TUHY CO6iBapTOCTi TOTOBOTO BUPOGY;

— IIONOMUT Ha TOBapI/I BI/IpO HUY0TO HpI/ISHa-
4eHHs aHaAi3yBaTyu HabGaraTo ckAaAHime HiX Ha
CIIOKMBYi TOBApY; )

— BIACYTHICTB 4iTKOTO KOPAOHY MiXK MapKe-

I'mu6oke BiguyTTst
JIyXOBHO{ €JIHOCTI 3
IHIITAMHA
CIOXKMBAaYaMHU, 10
BuOpanu nany TM

™

IneanpHa mo3uiist
TOProOBeNbHOT MapKu

danaruyHa
MPUXUITBHICTD 10

TuHroM i npoaaskamu. OckiAbKY caMme MapKETVHT
IOBMHEH CTBOPIOBATY HONNUT, GOPMYyBaTU Kpu-
Tepii BGOPy i AomomMaraTu K Ai€HTaM BUIHAYATH
cBlit BuGip, TO came MapKETHHT OBUHEH Y3SATH
KOHTPOAB Hap poAaskamu. Takum YMHOM, CTH-
PaEThCSA KOPAOH MisK MapKeTHHIOM i IpoAaka-
Mu;

— IpaTHeHHS BiAAiAy mpoAakiB i MeHeA-

Hemnepebopue
HOYYTTS 000B'A3KY
MEePEeKOHYBaTH
IHIIUX HAWUBIAIB Yy
MIPABHIBHOCTI
Bubopy nanoi TM

Cnpuitasarts TM sk
HE3aMiHHOI KHMTTEBOT
LIHHOCTI

SKepiB MBMALIE 3aKpUBATH ONepalii Beae A0 po3-
BUTKY IPiOPUTETY HEBEAMKMX 3aMOBAEHB i BiAMO-
BM BiA KDYIHUX KAI€HTIB, AKi BUMAraloTh AOBIIO-
ro i peTeAbHIOro ONpanioBaHHA 3aMOBACHHS;

— iuBecTHIii B AeuieBi KOMaHAM MPOAABIIiB
1032 CYMH{BOM BEAYTb AO BTPAT NPUAGAHUX IO~
3UIiJ Ha PUHKY.

Iepexonanicts y
TIOMMJILI
CIIO’KHMBAYIB, 1[0
3po0uiIHn cBiii BUOIp
Ha KOPHUCTh 1HIIOI
™

Cnpuitasarrs TM sik
HEOOXiTHOrO
aTpUOYTY KUTTS

Puc. 2. Mopgensb ineanbHOT NO3uULIT TOProBesibHOT MapKu
fIKk MApPKETUHIOBOro akKTUBY NPOMMCIJIOBOro NianpuemMcTBea

— XTO TO¥ RAIEHT, IKMIf [[iKaBuit KOMIaHii?

— SIkuii ToBap a60 MOCAYTH OTO 3aL{KABASITH | IPUHECYTh
MaKCUMaAbHUI IPUOYTOK?

OAHMM 3 TAKMX METOAIB MOSKHA BBAasKaTU BIPOBAAJKEHHS
na nipanpuemcrsax crparerii CRM a6o crpareril ynpasaiaus
B3aEMMHAMU 3 KAieHTaMu. BuBueHHA cosk1MBaviB CTaBUTb TO-
AOBHOIO CBOEIO METOIO PO3YMIHHS | IPUIMHATTS 1X HOTpe6 AAs
3abe3mnedyeHHs {X MOBHOTO 3aA0BOAEHHS. | AAs IbOTO HEOOXIA-
HO BUSABUTH | TANGOKO poaHaAizyBaTu noTpe6u, mo Bske CKAa-
ANCS, BUBUMTY 3aKOHOMIPHOCTI X pO3BUTKY i ) OpMyBaHHA HO-
BUX TOTPEG.

CyTb cTparterii ynpaBAiHHA B3aeMuHaMM 3 KAIEHTaMHU PO3-
KpUBA€ETHCA yepe3 Taki kputepii[3;6,c.87]:

— OopieHTAaL|id MATIPUEMCTBA He HA MUTTEBUI PE3YAbTAT, a
Ha AOBTOTPMBAAY IePCIEKTUBY, HA OCHOBI 3AINICHEHHS CTpaTe-
FiYHOTO MAAHYBAHHA i NPOTHO3YBAaHHA 3MiH Ha PUHKY;

— BUXiA Ha PMHOK He AuIIe 3 IPONO3uIli€lo ToBapis i no-
CAYT, aAe i i3 3aco6amy BUpILIEHHS BUHUKAKOYUX TPOOAEM;

— 3aCTOCYBaHHA B €AHOCTI cTpaTerii i TaKTUKM CIiAKYyBaH-
HA 3 KAl€HTaMM, IPUCTOCYBAaHHAM AO BUMOT IOKYIIIB i OAHO-
JaCHOIO [[iAeCIIPAMOBAHOIO AI€I0 Ha HUX;

— inpuBipyaapHMIt DiAXiA (mepconaaizanis) A0 KOSKHOTO
KAi€HTA i ciBIpalsa 3 HUM.

CAhia 3a3Ha4UTH, IO I CTPATETiA HA AOCAIASKYBAaHOMY PUH-
Ky IPOMMCAOBOTO Ipu3HadeHHs a60 puky B2B 6yae ictoTaum
YUHOM BIADI3HATUCS BiA cTpaTerii HA CTIOKUBYOMY PUHKY 260
puuky B2C. Burankano e TuM, 10 cami puHKY BiAMiHHI OAMH
Bia 0AHOTO.

Posrasinemo xapakrepuctury B2B (mpommucaosoro) pun-
Ky:

— IIOKYIIeIb He 3aBXKAM € CIIOKUBAYEM;

— 57% kAieHTIB 3BepTAIOTHCS AO IPOAABIIB 3 B3KE YiTKO
chOpMYABOBAHYM 3AMUTOM, AAJKE TOKYTIeI[b/ CIOKMBAY TeXHi-
YHO I'PaMOTHUI NpodecioHaa, K, IPUIMa0OYy pilleHHA PO
3aKyIiBAIO, 3icTaBASI€ TOBAp 3 HEBHMMM HOPMaMM i BUMOTaMH.
IIe a6COAIOTHO He XapaKTe PHO AAS CIIOKUBYOTO puHky B2C;

— XapaKTepUCTUKM TOBAPY KAIEHTOBI/ IOKyIIeBi, AK mpa-
BUAO, BiAOMi, TOMY ¥ IPOAABIf 3aAMIIAETHCA MAAO MICIIA AAS
"maHeBpyBaHHA . [IpoMucA0Bi TOBapu BOAOAIIOTE CTpaTEriyHUM
3HAYEHHSM, HAll9acTiule MaOTh Ay>Ke 6araTo cnocobis CrosKu-
BaHHA Ha BIAMiHY BiA CIIOJKMBYMX TOBapiB, AKi NIpu3HaYeH] AAL
KOHKPEeTHMX IjiArel; . )

— BMKOPMCTAHHSA ACKPABOI peKAaMM i aKTUBHOTO TPaAM-
UiHOTO 3aAyYeHHS KAIEHTIB Ha TIPOMUCAOBOMY PUHKY IpOOAe-
MaTHYHO i He Ma€ OCOBAMBOTO CEHCY;

— Heo6XiAHO BMiTH CTBODIOBATH MOMUT HA IPOAYKIiIO, a
He 3aliMaTyCsA IPOCTUM IOIYKOM KAI€HTIB, AKi Hayyacrine 3a-

BpaxoByrounu BuijeckazaHe MOKHa BU3HAYN-
TM OCHOBHI KAIOYOBi 3aBAQHHS MapKETUHTOBOT
cTparerii Ha NIPOMUCAOBUX MIATPUEMCTBAX Ha
eTari 3aAy4eHHA KAi€HTIB:

— IBUAKA apanTanif A0 MBUAKOIAMHHUX
YMOB iCHYI090TO PUHKY; )

— AOCATHEHHA BIi3HAHHOCTI Ha pMHKax
immux xpaiH i GopMyBaHHA KAIOYOBMX KOHKYPEH-
THMX IIepeBar 3a paXyHOK e(peKTUBHOI po6OTH 3
indopmariero.

BpHpOBaA)KeHHH CRM-TtexHoaorin Ha
nipanpueMcTBi nepeabadae He AnIIe 3aCTOCYBaH-
Hs cTparterii, are i BiamoBiaHOT iH(popmauiﬁHo-aHaAiTMqu'f
6a3u. Heo6xiAHOI0 yMOBOIO € TAKO3K 1 3MiHA OPIEHTUPIB B KYAb-
Typi camoro nianpuemctaa. Caia 3a3HaunTy, MO iCHYIOTh KOM-
nauii, AKi caMOCTINHO 3aiMaloThCs po3po6koio CRM-cucrem.
CBoi AOKaABHI 3aBAAHHSA BOHM BUPILIYIOTH 3 BUYEPITHOIO TOYH]-
cTio. Are ocHOBHAa npobGAaema, WO BUHUKAE Yy TAKUX
NiAIPMEMCTB, — IIé CMHXPOHi3anig BaacHOI iHopmanii 3
ngmpMaqiero 3 iHmux pAskepea. SIK B:ke panime 6yAo CKa3aHo,
y 6iabmocTi BunaAkiB 3aMoBHMKOM BrpoBapkeHHS CRM-cuc-
TeMN BIUCTYIA€ KePiBHUK, BIATIOBIAAABHNIL 32 IPOAASKi: AMPEK-
TOD O NPOAAsKAX, KOMEPIINHNUII AMPEKTOP a00 6e3nocepea-
HbO reHepaAbHMil Aupertop. O6'ekToM aBTOMaTH3aLiT BUCTY-
nae BiAAIA IPOAAKY, iHOAL Biaaia MapreTuHry. Sk npasuao,
3aBAAHHSA BIPOBAASKEHHA AOCUTH CXOXKI.

PosrasHeMo THIOBY cuTYyalifo Ha MIADIPUEMCTBI AO BIPO-
BapskeHHSI CRM-cucremn:

— 6a3a icHyI0uMX KAIEHTIB i pO3MileHi 3aMOBAEHHS BEAYTh-
cs B Microsoft Office a6o 1C;

— noTeHuiitHi KAleHTH | KOHTaRTHA iHOpMalis 36epiraeThb-
cs B Exel-¢daiirax Ha AOKaAbHMX KOMI'IOTEpAx MeHeA)KeEEB;

— indopmanis npo BuroHaHi A3BiHkM y Burasal Exel-
(aiiAiB HAKOIMYYETHCA Y KePiBHMKA IO AHS/ I OTHIKHS;

— oxkpemuii payia no NepBUHHUX TeAe(DOHHNUX 3BePHEHHAX
BeAEThCS a60 caMuM MEHEe AJKepOM a60 CekpeTapem;

— KO>KHA KOMepIiiiHa MPono3utiis abo AOTOBip, GOPMYETh-
Csl BpYYHY Ha miAcTaBi mabAoHIB;

— BHYTpIIlIHE Y3TOASKEHHA 3HIKOK, KOMEPIifHUX IPOTIO-
3MIii i AOTOBOPiB BEACTHCS IO €AEKTPOHHIM MOWTi.

Taka opranizanis po60490ro nponecy CupudInHiIE YUMMaAi
TPYAHOIIi B TMX BUIIAAKAX, KOAM VAe 3 (DipMU MeHEAKep IO
npoapaskam abo BUHMKAE NOTpeba nepeaadl KAIEHTCHROT 6asu
inmomy meneaskepy. Kpim Toro, BunukawoTs TpyAHOLi B 361-
panHi iHpopmarii1 ckaapaHHi 3BiTHOCTI, y3roA’KeHHI AOKyMeH-
Tanii, KiABKiICHOMY BUMipIOBaHHI IOBTOPHMX 3BEPHEHb i 3aMOB-
AeHb. Yce 1ie, B CBOIO 4epry, HOPOAKYE Hee(PeKTUBHI TPYAO-
BUTpPAT¥ IePCOHAAY | BUKAMKAE Y HBOT'O HeraTMBHE BiAHOIIEH-
HS AO po6OTH, TOTaHUIT MIKpOKAIMaT Ha mianpuemcTsi. Tomy
ocuoBHuMY 3aBAaHHAMY CRM-npoekTiB MOSKHA BBasKaTH IOA-
inmeHHs KOHTPOAIO POGOTH MeHeAKEPIB IO IPOAAsKAX, 3HU-
SKEHHS BIAMBY AIOACHKOTO YMHHMKA Ha 06CATM HPOAAsKiB Ta
6iAbI OPOAYKTMBHE BUKOPUCTAHHS pOGOYOTO 4acy, sKui
CHiBPOGITHUKM BUTPAYAIOTH Haﬁ) TuHHi onepanii. OcHOBHUMYU
3aBAaHHAMM BpoBapskeHHsa C -IpoeKTiB € Taki[2, c. 44]:

— BIIPOBAaAKEHHS eAMHOT KAieHTChKOT 6a3u Ta icTopii B3ae-
MOBIAHOCHUH 3 KAleHTamu;

— aBroMaTiyHe hOPMyBaHHA 3BiTiB "MAan/ bakT" 3a pisHK-
MU TOKa3HuKamu (1o MeHeARepax/ mApo3airam, 3a o6csaramu
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IPOAAXKIB y IPONIOBOMY /KiABKiCHOMY BYMpasKeHHi, BUKOHAHI
A3BiHKM/ 3ycTpidi);

— KOHTPOAB IPOBEAEHHS IPOIleCy IPOAAsKiB: eTaly yTOA,
3BiTHICTB IO YTOAAX B PO3pi3i MEHEASKepIB;

— aBTOMaTM3alisf BHYTPIMHIX IPONEAYp Y3TOAKEHHS:
PpO3Mip 3HMKOK, KOMepIiiiHi npono3utii, AOToBOpPY;

__ — ¢opmyBaHHs CTAHAADTU30BAHMX AOKYMEHT{B: KOMEPIj-
{fiHMX TPOMO3KILii, AOTOBOPIB, crienndikanin, paxyHKis;

— KOHTPOAB OonmAat i Ae6iTopchko1 3a60proBaHOCTi;

— 36ip MAPKeTMHTOBOT CTATUCTHUKI: KiABKICTb 3B PHEHb,
e(eKTUBHICTh MAPKETUHIOBUX 3aXOAIB (KO TaKi IPOBOAATH-
cs).

Kpim Toro, y pamrax naramtysans CRM-npoekTis MOK-
AMBO BUPIIINTY 3aBAAHHS, Ki € XapaKTepHUMM AAS KOHKPET-
HUX TaAy3ell HApOAHOTO I'OCIOAApCTBa. Tak, HaIPUKAAA, AAL
IPOMMCAOBOIO CEKTOpa — Iie:

— KOHQIrypanis 3aMOBACHHSA KAIEHTA i3 CKAaAOBUX dac-
THH i KOMIAEKTYIOUMX 3 YPaXyBaHHAM iX 3aCTOCOBHOCTI;

— KOHTPOAB [IPOLECIB BUKOHAHHS 3aMOBAEHHS Y BUPOG-
HJKA, AOCTaBKa B YKpaiHy, MOHTaX y 3aMOBHMKa i T. iH. SIK Ha-
CAIAOK, OTPUMYETHCA IPAME 320 aASKEHHS 4acy MeHeASKepiB,
BUKAIOYAIOTHCS TOMUAKY B POGOTI (HEBMKOHAHMII CBOEYACHO
A3BiHOK NOTEHIIiIIHOMY HNOKYIIeBl, HEIPABUABHUIN PO3Mip
3HIKKM, HE CBOEYACHO BUKOHAHE 3aMOBACHHA), MIABUIIEHHSA
onepaTuBHOCTI i AOCTOBipHOCTI iH(OpManii mpo npoaaxiy Ke-
piBHMIITBA, HOBaA AKicTh iHPOpMaILii npo KaieHTiB. IIpore Ha
IpaKTHUII MAIOTh MiCIle BUIAAKM, KOAY CTpaTeTis yIpaBAiHHA
B3aEMOBIAHOCHHAMY 3 KAi€HTaMu cAa60 3aCTOCOBYETHCA a60
3yCTpivaloThCS HEBAAAI BUITAAKM 11 BIPOBAASKEHHS.

o3rasHeMo i Bunaaku [1;7]:

— crpareris CRM caabo 3acTocoBHa TaM, Ae HEMAaE KOH-
KypeHIlil, MOHOTIOAI30BaHMIT PUHOK a60 BiAGYBa€THCSI I PEBM-
LIeHHS IONUTY HaA npono3uuieio. Aepskasui komnauii a60 KoM-
naHii, IONNT Ha TOBapy AKMX iCHYBaTUMe 3aB3KAM, IPAKTUYHO
He 3aAeKaTh 6€3M0CePEAHBO BiA AKOCTI KAIEHTCHKOTO 06CAY-
TOBYBaHHS;

— crpareriss CRM He noTpi6Ha, K10 TiAIPUEMCTBO Ma€E
HEeBEAUKY KiABKiCTh KAI€EHTIB, OCKiABKYM iH(OpMaIiiHa cucTe-
Ma KOUWITYE AOCUTb AOPOTO i MaAuit 06'em 6izHecy He B 3MO3i
okymuTyu inBecTuiii B 1i po3po6ky i BuposaaskenHs. V uift cu-
Tyarnii pusuK BTPaTUTH KAI€HTA IOPiBHAHO HEBEAMKUI | €EKOHO-
MiYHO AOILiABHIIIE BUKOPUCTOBYBaTUME AOAaTKM Microsoft
Office;

— cTparerig ynpaBAiHHS B3a€MOBiAHOCMHAMM 3 KAi€HTa-
MM HeMO>KAMBA 6e3 iHdopmaniiuol 6a3u, TAKOXK SIK | BEeAEHHS
indopmaniiinoi 6a3u Ha MATPUEMCTBI HeMOKAUBE 6e3 BIIPO-
BaAJKeHHA CTparerii;

— cTparerig ynpaBAiHHSA B3a€MOBiAHOCMHAMM 3 KAl€HTa-
MM He MOTPi6HA, AKIO HEMAE 3a1[iKaBAEHOCTI B 3pOCTaHHi 6i3He-
cy. SIk He mapaAOKCaABHO, aAe OCHOBHMM YWHHUKOM, KW CTPU-
MY€ PO3BUTOK NMiAIIPUEMCTBA, € HE3AATHICTB OpTraHi3yBaTH ym-
PaBAIHHS 3POCTalY0I0 KAIEHTCHKOKW 623010, HEMOXKAMBICTH
OGCAYTOBYBAHHS B3K€ HASSBHUX OCHOBHUX | BEAUKUX KAI€HTIB i B
3B'13KY 3 UM GOSI3Hb BTPATH MUX KAIEHTIB, 6OSI3Hb BUHUKHEH-
HS 1pO6AEeM | pU3UKIB IPYU MOAAABIIOMY 3POCTAHHI MATPYEM-
crBa. Qaxisui komnanii Sputnik Labs 3a nepwi tpu poku po6o-
i cBo€i KoMNaHii, CIiAKYI0YMCh 3 TIpeACTaBHUKAMMU GiAblie
niBTOpPA THCAY KOMIAHIN B pi3Hnx cpepax AiIABHOCTI, IpoaHa-
Ai3yBaAmM mIpu4MHM BIAMOB Bip BIpoBaAskeHHs niei cTparerii i
Bukopucranus CRM-rexunoaorii.

Ea/\i HeOOXIAHO BU3HAYUTH, IKMM YMHOM KOMIAHIs 3MOKe
3aAYYUTH /1 yTPUMATH AQHOTO KAI€HTA, 3aNPOIOHYBABIIN OMY
HeoO6xiaHi ToBapy, mocayru ta cepsic. CRM-niaxia opienrosa-
HUJ B Ieplly 4epry Ha KAi€HTa, a He Ha TOBap, i caMe KAi€HT
CTa€ B [bOMY BUTIAAKY "06'ekTOM HOMep oauH". B ymoBax no-
CTIfHOTO 3pOCTaHHS KOHKYPEHIi{ i pO3BUTKY BUPOOHUI[TBA Ya-
CTO CKAAAHiNIe TPUBEPHYTHU YBATY AO CIIOKUBYMX BAACTUBOC-
Teil TOBapy, Hi3K IepeKOHaT! KOHKPETHOTO KAI€HTa KyNUTH
TOBAp, 3al}iKaBUBIIY JIOTO AOAATKOBMM CEpPBiCOM Ta iHAMBIAY-
AABHUMM yMOBaMy OGCAYTOBYBaHHS.

BUCHOBKMU

Takum 4HOM, CTa€ OYEBMAHMUM, IO B HOBMX YMOBAaX CTpa-
Teris ynpaBAiHHSA B3a€MOBIAHOIIEHHAMM 3 KAi€HTaMM Mae
icToTHI mepeBary nepeA TPaAMLIMHNM iHAYCTpiaABHUM IiAXO-
AOM eNOXY IPOAABIIiB, OCKiABKM caMe BOHM OYAM 3aKOHOAAB-
ISIMM BCiX eKOHOMiYHUX Ipouecis. 3 iHmoro 60Ky, s cTpaTe-
risi BUMAarae Bia KepiBHMITBA MIATPUEMCTBA i 36YTOBOTO EPCO-
HaAy icTOTHOT mepeGyAOBM i KAPAUHAABHOT 3MIHU IPIOPUTETIB,
1IO 3aB>KAM IOB'I3aHO 3 AOAATKOBUMY BUTPATAMM i PUSUKOM.
VItu Ha 1je, mO3a CYyMHIBOM, Ma€ CE€HC AMIIE TOAI, KOAM OYiKyBa-
Hui e(peKT 3MO3Ke KOMIEHCYBAaTy BCi HEMMHYYi TPYAHOIII.

AKTyaAbHICTH yIpaBAiHHS BiAHOCHHAMMU IPOMUCAOBO-
ro HiAIPMEMCTBA 3 KAIEHTAaMU € CKAAAOBOIO 4aCTUHOIO CHUC-
TeMy B3a€EMOAIT "mianpuemcTBO-KAI€HT" i Ma€ Ha MeTi MaK-
CUMaAbHE 3aA0BOAEHHS iHAMBIAYaABHUX BUMOT KAieHTa,
HOiATPMMaHHA AOBI'OCTPOKOBMX NaPTHEPCHKMUX BiAHOCKH Ue-
pe3 mocrinny cuismparmio 3 kaienTom. ITo6yaoBa AoBro-
TPUBAAUX NAPTHEPCHKUX CTOCYHKIB 3 KAI€HTaMM MOJKAMBA
4epe3 TO6GYAOBY CUCTEMY B3a€MOAILT "miATIPUEMCTBO-KAIEHT"
3a AOIIOMOTOIO TOTAMGAEHHS 0COGUCTOT AOBipH, yTPUMAH-
HSl KAIEHTIB Yepe3 MOKpalleHHs piBHA 06CAYTOBYBaHHS Ta
LWASIXOM 3MiljHEeHHSI 6ap'epiB BUXOAY 3 PMHKY, iHini0BaHHSA
CHiABHMX 3aXOAiB, AKi AO3BOAATH AOCATHYTH IIirel AK
KAi€HTa, Tak HiAIPUEMCTBA.
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