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KOHIENTYAJIbHA META®OPA B AHTJIOMOBHIA TEPMIHOCUCTEMI
MAPKETHUHI'Y: IPOLEAYPA AHAJII3Y KOPEJIAATUBHOI'O JTOMEHY

Buxnaoeno noemanmny npoyedypy ananizy KopeisimueHo20 0OMeHy Npu YMEOPEHHi KOHYEeNnmyalbHUxX
Memaghop 6 aHeNoMOSHIU mepmiHocucmemi mapkemuney. Ha nepwiomy emani awanizyemocs cucmema
00OMeHI8, 00 CKIAOY SIKUX 6X00Mb KOHYENMYANbHI Kopensimu Mmemagop, Ha Opysomy emani — cnocio
MANny8anHs. KOpensmugHoco oOomeny Ha pegepenmny xonyenmocpepy MAPKETHHI. Ilpu ywvomy
KOpenamugHuli 0oMeH po32ia0aemovcs y makKitl NOCII008HOCMI: BUSHAYEHHS KOHYENMYalbHUX Memagop, uo
VMBOPIOIOMbC HA OCHOBL KOPEIAMUBHO20 OOMEHY; XAPAKMEPUCTMUKA KOMCHOI 3 yux memagop (it
KLIbKICHA NPeOCABIeHiCmb V MOGHOMY Mamepiani, CKIAOHUKU KOHYEeNnmyanvHoi memagpopu, pe3yivmam
nepexpecnoc0 Many8auHs KOpeisimueHo20 ma peghepeHmHo20 OOMEeHig), Onuc 306HiUWHbLO20 ma
BHYMPIUWHb020 cnekmpie memagopu; NiOCYMKOBULL aHANI3 83AEMOO0I]  KOPenamugHo20 OOMeHY 3
pegpepenmnuoio  konyenmocpeporo MAPKETHUHI .3a cmynenem 3anyueHHs KOPEIAMUBHO2O OOMEHY 00
MemapopomeopeHHs 6CMAHOBNIEHO 1020 Memapopuunutli nomenyianr. Y saxocmi npuxiady Oasi aHamizy
Haeedenuil kopensmusnuii domen BOCHHI JTII.

Kntouoei cnosa: mepminocucmema MmapKemuHey, KOHYenmyaibHa Mmemagopa, peghepenmuuil
O0OMeH, KOpeasmusHull 0OMeH, nepexpecte Many8anus, CHeKmp memagopu.

IMocTanoBka HaykoBOi mpoOJjieMu. AHTIIOMOBHa TepMmiHocuctema Mmapketunry (TCM) —
HAyK{, 110 «BUBYAE PO3MOJUI TOBAapiB Ha HUIAXY BiJ BUPOOHMKA a0 crnoxuBaua» [3, c.47] —
NPEJCTaBICHA JOCUTHh BEJIMKUM MAacHBOM JaHUX, SKHMM mMicTuTh nmoHaa 1200 meragopuyHMX BUpa3iB.
AHai3 3HA4YHOI KIJIbKOCTI MOBHUX OJIMHHUIIh BUMAarae 3aCTOCYBaHHs IEBHOI MPOLEAYpH iX 0OpOoOKH.
OnuH 13 MOKJIMBHX BapiaHTIB Takoi mpoueaypu, po3podinenuit C. A. XKXabotuxcekoro [1], 6yB ycminiHo
3aCTOCOBAHUH y JIOCHIIPKEHHI KOHIIENTYaIbHOT MeTadopu y TEPMIHOCUCTEMI MapKETHHTY [4].

AHaJi3 ocTaHHIX HocCaikeHb i myOJikamiid. Teopis koHIENTyaIbHOT MeTaQOPH € OJHIEIO 3
LEHTPAIbHUX y KOTHITHBHIHN JIIHTBICTHII, SIKa po3riisiaae Metadopy He TUIbKH K (PCHOMEH MOBH, a U 5K
OJIH 3 OCHOBHHX 3ac00iB mucienns [10; 11; 6].3acaoBuuku Teopii Jxopmx Jlakodd i Mapk [xoHcon
CTBEP/KYIOTh, III0 OCHOBHA NPHUYMHA MPUCYTHOCTI MeTadopu B KOHIENTYalbHIA CHCTEMI IOJSTaE B
TOMY, 110 MeTadopu TMOJIETIIYIOTh MPOIEC MUCICHHS, TOSCHIOIYM CKJIaTHI aOCTpakTHI MOHATTS 3a
JIONIOMOT'0I0 MOHATH OUIBII KOHKpeTHHX 1 3po3yminux [10, c. 115].KorniTuBHa JiHrBiCTMKa BU3HAYAE
KoHUenmyaabHymemaghopy K mpoiec po3yMiHHS OJHOTO KOHIIENTY a00 JJOMEHY B TepMiHaX iHIIOTO
[11,c.203]. [Ipu bOMy AOMEHOM € TeMaTH4YHE IoJie, J0 CKJIAAy SIKOTO BXOJAATH PI3HI KOHIENTH,
noB’si3aHi onuH 3 onxHUM. Konment abo AOMEH, IO OCMHUCIIOEThCS 3a JIOTIOMOroi Metadopw,
Ha3UBAETbCA Yinbosum, adopegpepenmuum KoHuent abo AOMEH, IO 3aJIy4aeTbCs A0 IOPIBHSHHS,
HA3UBAEThCS GuXiOnum, abokopenamuenum|[ll, c.203]. CniBBiAHOIIEHHS MDK pedepeHToM 1
KOPEJISATOM, SIKe MICTUTh NMEBHUM acHeKT ISl MOPIBHSAHHS (MATPYHTS MeTa(opH), BU3HAYAETHCS SK
nepexpecne manysanna [11, c.245]. Cnig 3a3HauuTH, 10 OpU PO3yMiHHI pedepeHta B TepMiHax
KOpeJisiTa BUCBITJIIOIOTHCS OJHI acmneKkTH pedepeHTa 1 3aTeMHIoThes 1HIN. lle sBuine, Ha3BaHe
6UCBIMIEHHAM-3AMEMHEHHAM, € TIPUINHOIO TOTO, IO Pi3HI ACHEKTH OJHOTO 1 TOT0 X pedepeHTHOTO
MOHATTS CTPYKTYPYIOTBCS 3@ JOITOMOTOI0 HU3KK MeTadop, 1 iX (yHKIiA Mondrae He B TOMY, 1100 1aTH
CYKYNHY XapaKTepUCTUKY pedepeHTy, a B TOMY, II00 BUCBITIUTH Horo oxpemi BiactusocTi [10, c. 108].
Takum 4MHOM, IIpHU CTBOPEHHI MeTadopu ONWH 1 TOW CaMUil KOPEISIT MOXKE NMPOEKTYBAaTHCS Ha Pi3HI
pedepenTy, ski, 3a Bu3HaueHHsIM 3. KoBeuema, yTBOpIoOTh chekmp memagopu (6, c. 315; 9, c. 80].
BonHouac rpymna KOpemsTiB, [0 CUCTEMATUYHO BUKOPUCTOBYIOTHCS JUIsd MeTadopu3allii 0JHOro i Toro
K pedepeHra, yTBOPIOIOTH dianazon memaghopu [7, c. 183-184; 8, c. 70].3a3HaueHi MOHATTS TeOpii
KOHIENTYalIbHOT MeTaoOpH € KIYOBUMU JJIsl aHalizy MeTaOpUyHUX BUpa3iB y CKJIAIl aHIJIOMOBHOI
TEPMIHOCUCTEMH MAPKETUHTY.

Jlo ckiagy TepMIHOCHCTEMH MAapKETUHTY BXOJSATH CJIOBA Ta CIOBOCIHOJIYYEHHS, 10 HA3WBaIOTh
CHeIialbHI TIOHATTS, TOB’S3aHI 3 MapKETHHTOBOIO [iSUTBHICTIO. Y Cy4YacHHX TEepMiHOCHCTEMaX
3aikcoBaHe MPEBATIOBAHHSA TEepMiHIB-MeTadop, SKi YTOYHIOIOTH BXKE ICHYIOYI TMOHSATTSA, a TaKOX
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Ha3MBalOTh HOBI [5, c. 630]. Taki CIIOBOCTIONYYEHHSI € MOIIMPEHUMH 1 Cepell TePMiHIB MapKETHHTY.
OckifbKM OUTBIIICTG 3 TOHATH MAapKETUHTY € aOCTpaKkTHUMH, iX IIO3HAYEHHS 3IIHCHIOETHCS 3a
JIOTIOMOTOI0  MeTahOpUYHMX BHUpaA3iB. Y CydacHI KOTHITHBHIN JIHTBICTHIII BOHHU € 00 €KTOM
JOCTIDKEHHS B TEOPii KOHIENTYaIbHOT MeTadopH.

Meta crarri. CraTTss Mae Ha MeTi ONKCATH IMOETANHY IPOLENypy aHaJi3y KOPEISITHBHOTO
JIOMEHY, SIKHH 3aTy9a€ThCs U YTBOPEHHS KOHIIETITYaIbHUX MeTadop y aHTJIOMOBHIH TepMiHOCHCTEMI
MapKETHHTY.

Buxnan ocHoBHOro marepiajay i 0OIPYHTYBAHHS OTPUMAHUX Pe3yJbTATIB JOCITiIKEHHS.
[TonsiTTeBHUit IPOCTIp pedepeHTiB MeTahOPUIHUX BUPA3IB Y TEPMIHOCUCTEMI MAPKETHHTY BU3SHAYAETHCS
sk koHnenrtochepa MAPKETHUHI'. BoHa ymopsakoByeTbCs 3a TOTIOMOTOIO KOHIENTYaJIbHOT MOJIEi
«MEepeXi-B-Mepekax»: KOHIENTocepa € MEPEKEIO JTOMEHIB, KOKEH 3 SKHUX € MEPEeKElo mapiies, 1o
MICTSATh KOHKPETHI KOHIICTITH, MPEACTaBICHI MEpekero o3Hak [2, c. 76]. Anani3z 1200 meTadopuaHux
ONVHMIb, SKI € TepMiHAMH MAapKETHHTY, CBIAYUTH MpO Te, MO0 J0 CKIaaAy KOHIenTochepu
MAPKETHUHI' Bxomsts 11 B3aemonon’s3anux pomenis: KOMIIAHISA, TOBAP, PO3IIO/ILJ,
CTPATET'IA, TIPOCYBAHHS, ITIOTPEBU, JOCJIIXKEHHA, PUHOK, IIIHA, KOHKYPEHIIIS Ta
CIIOXUMBAU. 1li momeHn MarTh pi3HUN CTYMHiHb CKJIQJHOCTI, 3aJIEKHO BiJl KUTBKOCTI BIAMOBITHUX
KOHCTUTYTHBHHX mapiei. KoxkHa 3 HUX mpencTaBieHa OJHUM a0 JeKiTbKOMa TEMAaTUYHO 30JIMKECHIUMHU
KOHIENTaMH,  fKi  MaroTh MOBHE MO3HAYEHHS-TEPMiH. Tax, HANpUKIad,  JOMEH
KOMITAHISActpykTypyeThess 3a nmomomororod mapren — KOMITAHIA, OPT'AHIZAIIIA, BPEH/I
KOMITAHII ta IMIJDK KOMITIAHII. IMapuena KOMITAHIS MicTuTh Taki KOHUENTH, SK company,
business, firm, producer, manufacturer; 1HIIII TPU MAPIEIN MICTSTH IO OJHOMY KOHIICTITY BiIIOBITHO:
organization, companybrand, companyimage.

JlochiKkeHHsT KOPEJIATUBHOTO JOMEHY 3IIHCHIOETHCS B JCKUIbKa MOCHiAOBHUX eTamiB. Ha
NepuioMy eTami JOCIiKSHHS PO3TIISIa€ThCS NOHATTEBUN MPOCTIP KOPENATiB MeTadhOpUIHUX BHPA3iB.
KopensiTuBHI KOHLENTH TaKOX TPYIYIOThCS 3a CBO€I0 TEMaTMYHOIO OJIM3BKICTIO, TOOTO
PO3MOIUISIFOTHCS TI0 PI3HUX KOPEISTUBHUX AoMeHaX. KopensTuBHI JOMEHH, IO MamylOThCs Ha BCIO
pedepentny konnenrochepy MAPKETHHI', yrBoprotoTs ii MeTapopuunuii aianazon. [lo oro ckiamy
BXOZATH 14 KOpEJIATUBHMX JIOMEHIB, SIKI MOXKHAa YMOBHO IOJIUINTH Ha /B1 rpynu. [lepma MicTuTh 1oMeH
JIFOJIMHA # 6au3bKi 10 HOTO JIOMEHH, SIKI PErpe3eHTYIOTh Pi3HI aCHEKTH JIFOJCHKOI JTisSUIBHOCTI —
¢izuuHoi, exoHomiunoi, BilicekoBoi (BYIIBJIS, I CIIOPY/PKEHHS TA BHUKOPUCTAHHS,
IUIAX /PYX LUISIXOM, BOJIOMMUILE /IIJIABAHHSI, BOEHHI [Ii, CIIOPTHBHI
3MAT' AHHA). [pyra rpyna mictuts qomeH OB’€KT Ta 6musbki 1o wporo gomenu (POCJIIMHA TA
ii BUPOILYBAHHS, PEUOBMHA, KOHTEWHEP, IIOKPOB, OJAIl I MOI'O IOIINUTTS,
JIAHLIIOT" / MEPEXA, JIIXTAP /CBITJIO) [4, c. 91-92].

Ha napyromy erami anamizy po3rIsiaeThCcs CIOCIO MamyBaHHS KOXKHOTO 3 KOPEISTUBHHUX
noMeHiB Ha pedepentHy KoHuentochepy MAPKETUHI. Ilpm 1npomMy KOpENsTHBHUI JOMEH
PO3TIIAIAETHCS y TaKil MOCIIOBHOCTI: BU3HAUEHHS KOHIENTYaJbHUX MeTadop, M0 yTBOPIOIOTHCS Ha
OCHOBI KOpEJSATHBHOTO JIOMEHY; XapaKTepucThka KoxHOoi 3 1ux wMertadop (il KimbKicHa
MpEJICTaBICHICTh y MOBHOMY MaTepiajil, CKJIAQJHUKU KOHILENTyalbHOI MeTadopu, pe3yibTar
MEPEXPECHOT0 MaIyBaHHS KOPEJISATUBHOTO Ta pPEPEpeHTHOro JOMEHIB); OIUC 30BHIIIHBOTO Ta
BHYTPILIIHBOI'O CHEKTPiB MeTadopu; MIJACYMKOBHM aHami3 B3a€EMOJIi KOPEISTUBHOTO JOMEHY 3
pedepenthoto konnentocheporo MAPKETHHI'. Sk mpuknax ans anamizy HaBeACHUH KOPEIATUBHHUI
nomen BOEHHI JI1.

VY pesynbraTi B3aemomii pedepeHTa i KOpensTa MOXE YTBOPUTHCS HE OJlHA, a JEKUIbKa
KoHuenTtyanbHux  Mmetadop. IlpumumHoro mporo sBuma, HazBaHoro C. A. XKabGoTHHCHKOIO
PO3Uienienuam KOHUEenmyaibHoi Memagopu,cTac nHe KOHZPyeHmHe MAny6aHHsaA, KOIW OJWH 1 TOH
caMuii peepeHTHUI KOHIENT KOPEJIOE 3 PI3HIUMHU, HECYMICHUMH KOHILIENITAMU KOPEIATUBHOTO JOMEHY
[1]. Hanpuknan, y Hamomy MaTtepiami NpH MamyBaHHI KopensTuBHoro momeny BOEHHI I ma
pedepentny konnenrochepy MAPKETHHI™ yTBOprOIoThCSI TpH aBTOHOMHI KOHIENITYyallbHI MeTadopH:
«PUHKOBA JISUIGHICTh € HIJJKOPEHHS TEPUTOPI», «PMHKOBA JISUIBHICTL e
3ACTOCYBAHHS 35POi» Ta <KKOHKYPEHTHA PUHKOBA JISIJIbHICTD € BIMHAY, - B IKMX pHHOK
MIOPIBHIOETHCS 3 CYTHOCTAMU, HECYMICHUMU B paMKax OjHi€l moaii(tab. 1).
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Tabmums 1
IIpoexktis kopensaTusHoro fomeny BOEHHI JII1
Ha pedepertHy konnentochepy MAPKETHUHI
No Konnenryansai MeTadgopu Kinpkicte MB %
1. | PUHKOBA JJIJIbHICTh € BACTOCYBAHHS 35POI 67 50
2. KOHKYPEHTHA PUHKOBA JISIJIBHICTD € BIMHA 37 27,6
3. PUHKOBA JIISJIBHICTD e ITIJIKOPEHHS TEPUTOPII 30 22,4
Pazom 134 100

Haii mporieaypa aHaiilzy nepemdavae inmeHTH(]IKAI0 CKIAJI0OBUX KOPESIATHBHOTO JIOMEHY, SIKi
OepyTh yd4acTh Yy CTBOPEHHI KOHIENTyalbHHX MeTadop. Y SKOCTI MpHUKiIaaa HaBEAEMO aHaji3
xoHuentyansHoi Merapopu «PMHKOBA JISJIBHICTL € 3ACTOCYBAHHS 3BPOI», sxa
IpeJICTaB/IeHa HalO1IbIIO KUTBKICTIO MeTadopuuHuX Bupasis (50% mnpukianis).

Konuentyanbna meragopa «PUHKOBA JISUIBHICTb e3ACTOCYBAHHS 35POI». [lani: 67
metadopuunux Bupasis (14 — nomen CTPATEI'LA, 14 — nomen TOBAP, 9 — nomen [IPOCYBAHHA, 8 —
momen KOMITAHIA, 7 — momen CITOXKMBAY, 6 — nomen PUHOK, 4 — nomen IIOTPEBU, 4 — nomen
HIHA, 1 — nomen PO3ITOJILT).

Crpykrypa Metadopu: TOBAP, IIIHA, CTPATEI'TA, ITPOCYBAHHS, PO3IIOAUI € 30pos;
PUHOK € wicue posramryBanns 30poi; PUHOK, CIIOXKWBAY, ITOTPEBU, CTPATEI'IA-npudyTok €
1B, TI0 sIKiH cTpitstroTh; KOMITAHIA € Toi, xTo crpissie. [lepexpecHe MarryBaHHS:

e 30posi, axky HecyThb: (TOBAP) smb carries goods/merchandise, packaging, product/.
30posi, sIKy nepecyBalTh, po3TalIOBYIOTH Ha noJi 06010: (TOBAP) smb moves goods to the market,
smbplaces the product on the market, smb puts the product on the market, product is on the market.

e Tepuropis (moje 6010), Kyau nepecyBaroThb i ae po3ramoBywTs 30porw (PUHOK) smb
moves goods to the market, smbplaces (puts) the product on the market.

e 30posi-cuapsia: (TOBAP) smb launches the brand, smb launches the product on the market,
productlaunch, smb throws goods on the market. 30posi-naco AJjsi NMiATATYBAaHHS NiIKOPIOBAHOIO:
(CTPATETI'IA) pull marketing strategy. 30posi-rapaH AJsi TUCKY Ha nigkopwosanoro: (TOBAP) smb
pushes goods on smb, smb presses goods on smb, (PO3IIOAUI) high-pressure sale. Toii,
koromiakopioTh: (CIIOXKUBAY) pull promotional strategy is directed at end users.

e 30pos, axa crpinsie:(TOBAP) smb targets theproduct to smth; (UIHA) one-shot costs,
target costs /price/, trigger price; (ITPOCYBAHHS) smb targets direct mail at smb, smb blitzes smb
with various types of communication, combative advertising, breakthrough advertising, low-pressure
advertising, (on-)target advertising, on-target advertisement, advertising catches the eye, advertisement
triggers an urge to buy; (CTPATEI'TS) smb focuses marketing efforts, smb focuses the marketing
strategy on smth,marketing strategy /perspective/ focuses on, marketing strategy targetssmth, target
marketing, smbdirects the marketing program toward smth, smb targets the program to smth,target
program,rifle approach, shotgun approach.

e Iliab, no sxiii crpisiiors: (PUHOK) smb targets the market /marketsegment/, smb targets
the product to the market segment, target market /segment/, smb focuses on the market; (CIIOJKMBAY)
smbtargets the consumer, target consumer /audience/, smb focuses on the customer (benefits), smb
directs the marketing program towards the consumers, smb blitzes the consumer with various types of
communication, (IIOTPEBN) targetneed(s), smb focuses on customer needs, smb targets the program to
consumer needs, smb focuses the marketing strategy on (responses to) market wants, (CTPATEI'L,
npuOyTOK) farget profit,smb misses profit, missed profit.

e IlizkopwoBau, mo 3acrocoBye 30poro: (KOMITAHIA) company carries merchandise and
packing, manufacturer places the product on the market, company launches the product (brand), firm
targets a market segment, firm focuses on the market, company targets the consumer, company focuses
on the customer (benefits), company directs its marketing program toward the consumers.

Pesynbrar mepexpecHOro MaryBaHHs: KOMITaHisl IPUHOCUTH 13 COOOI0 TOBap i pO3MiIIye HOro Ha
PHHKY, 110 Ma€e OyTH MiIKOPEHUI; TOBap HAIUIIOIOTH HA PUHOK 200 PUHKOBHI CETMEHT, TOBap KUIAIOTh
Ha PUHOK, TOBap IITOBXAIOTh HA CIIOKUBAYa, 3JIHCHIOIOYH TUCK; TOBAp, HOTO MPOCYBaHHS (peKiamMy) Ta
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PHHKOBI CTpaTerii HAaLLTIOITh Ha CHOXKKMBada 1 WOro moTpeOu, 3a JOMOMOIOKH CTpaTerii MpUTITYIOTh

Baranom kopenstuHuii omen BOCHHI JIII mpoekTyeThes Ha fecsTh JOMEHIB pehepeHTHOro
npoctopy. Lle nomenn TOBAP, CTPATEIIA, PHHOK, KOMIIAHIA, IIHA, ITPOCYBAHHA,
POBITOALI, KOHKYPEHIIIA, CTIOXMBAY Ta IIOTPEBU, siki yTBOPIOIOTH IECSTUWICHHHUIA 30BHIMIHIM
criektp Meradopu. Haifbinpury KinbkicTe Metadopuunux BupasiB (20,9% mnpukianiB) mae pedepeHTHH
nomeH TOBAP. JlocTaTHbO BUCOKOIO € TaKOX KUTbKICTh MeTahOPHIHHUX BUPA3iB sl pehepeHTHUX IOMEHIB
CTPATETTA (14,93%) Ta PUHOK (14,93%).

[Tpu yrBOpeHH1 MeTadOpUYHUX BHPA3iB Y KOPEISTHUBHOMY JIOMEHI aKTHUBYIOTHCS BICIM OCHOBHHX
MOHATE: NIOKOPI0BAY MepUumopii,; niOKOpIo8ana mepumopis/6nacHicms, motl, K020 NiOKOPIoOMb, CIOPOHU,
Wo BOMI0Mb,; COIO3HUKU CTNOPIH, WO B0I0I0Mb, BOEHHI Oii; 30posi; Yitb, No KU cmpiiaoms. Y KUTbKICHOMY
BIIHOIIEHH] HaHOUIbII MpEICTAaBICHUMU € MeTadopUuHI BHpa3U 3 KOPEIATUBHUM IOHATTSM 30pos
(37,31%). Bono yTBOpro€ 1 HAWMMpIIKK, ITATUWICHHUH BHYTpPIIHIA cHOeKTp  Metadopu:
30poa>CTPATEI'IS (marketing strategy, marketing efforts, marketing, program, perspective, approach),
TOBAP (product, goods, merchandise, packaging, brand), TIHA (price, costs), TIPOCYBAHHA
(advertising, communication, advertisement, direct mail), PO3IIOAUL (sale(s)).Ilonsarts yins, no sxii
cmpinaromov(11,94%), OB’ s13aHe 3 MOHATTAM 30p0os, Ma€ YOTUPUWICHHUH BHYTPILIHINA CHEKTp: Yilb, nO
axii cmpinsrioms—> CIIOXUBAY (consumer, audience, customer), IIOTPEBU (need(s), wants), PAHOK
(market, market segment), CTPATEI'IA (profif). llonsrrs niokoprosau mepumopii (9,7%) ta corwo3nuku
cmopin, wo eowioms (9,7%) MalOTh OTHOWICHHUH Ta TPUWICHHHH CIEKTPH BIATOBIAHO: MIOKOpIOau
mepumopii>KOMITAHIS (company, firm, manufacturer); cotosnuxku cmopin, uio eoioroms—>TOBAP
(product, brand), PO3IIOAUI (distribution, chain, channel), CTPATEI'IA (strategy, marketing strategy).
BHyTpilHI CHEKTpH KOPENSTHBHUX CKIAJHUKIB mepumopis/énacuicmo (14,93%) ta moi, xoeo
niokopioroms(0,75%) € NABOWIEHHMM Ta OJHOWICHHUM BIiANOBiAHO: mepumopia—~>PUHOK (market,
market share, market niche), PO3IIOHUL (channel, sales); ToW, kozo niokoprorwms—>CIIOXXNBAY
(user). AHAIOTIYHO, IBOYJICHHHM 1 OJJHOWICHHUM € BHYTPILIHI CIIEKTPH KOPEIATHBHHUX TMOHSTH CIMOPOHU,
wo eororomuv(10,45%) ta 6oennioii (5,22%): cmoponu, wyosororwoms—>KOMITAHISA (company, organization),
TOBAP (product, brand, packaging); eoennioit>KOHKYPEHLIIS (competition, attack, battle).

Baranom, nomen BOEHHI [limae Bucokuii MetadopuuHuii MOTEHIan MOPIBHAHO 3 iHIIUMH
KOPEJSITUBHUMHU JOMeHaMH. BiH MictuTh 3 KoHmenTtyanbHi MeTadopu, o0 ’extuBoBaHi y 134
metadopuunux Bupazax (11,24% Bin 3arampHOi KimbkocTi Bcix MB TCM), mo nHanexats mo 10
pedepeHTHUX TOMEHiB. 3 HMX HaiOimbmn npencraBieHuM € pedepentamii qomen TOBAP (28 MB).
KoxeH i3 KOpelsSTHBHHUX JOMEHIB, 3ailydeHuX 10 Mertadopusanii y konnentochepi MAPKETHHI,
MICTUTh HM3KY KOHIICNTIB, SKI TAaKOX HAIUICHI pi3HUM MeTaopryHUM MoTeHIiamoM. Haioimbir
aKTUBOBAHMM KOHLENTOM KopelsTusHoro nomeny BOCHHI I e xonnent 36pos (50 MB — 4,2% Bin
3aranbHO1 KiIbKOCT1 Bcix MB TCM), sikuit mae cepenHiil MeTapopruHUil MOTEHIIA.

BuCHOBKH [JOCTiKeHHSI Ta MNepCHeKTHBU MNOJAJBIIMX HAYKOBHX Ppo3Binok.lupoxuit
MeTaOpUUHHMIA CTIeKTp KopensTueHOTo goMeHy BOEHHI [T cBiguuts mpo #0ro akTHBHE 3aTydeHHS
70 Tiporiecy Metadopusailii B TEepMiHOCHCTEMI MAapKETHHTY, a caMe ISl TIOSICHEHHSI PUHKOBUX 3aXO/IIB Y
TEepMiHaX BIHCHKOBHMX OIepamid 13 3acTocyBaHHAM 30poi. AHaJOriuHa METOAMKA aHaji3y €
YHIBEPCAJIBHOIO JJISi ONMHUCY OyIab-SIKUX KOPEJNATUBHHUX IOHSATH, SIKI HOMIHYIOTH OIHMHHUII HE TUIBKU
TEPMIHOCHCTEMH MApKETHHTY, ajie i Oy/b-AKO1 1HIII0I TEPMIHOCHCTEMH..

JITEPATYPA

1. Xaborunckas C. A. KonnenrtyansHass Mertadopa: TMpoleaypa aHaim3a sl MHOXXECTBEHHBIX JaHHBIX /
C. A. Xaboturckast // AxTyanpHI [poOJeMH MEHTAJTiHTBICTHKH : 30. crarei 3a warepiamamu  VII-i
MDXHapOogHOTHayKOBOiKOH(pepeHmii. — Yepkaccer : Ant, 2011. —C. 3-6.

2. Xaborunckas C. A. OHTONOTHH JIJIS1 CIIOBapel-Te3aypycoB: JIMHTBOKOTHUTHBHBINA moaxoxn / C.A. JKaborurckas //

®dinonoriunitpaktat. — 2009. — Tom 1, Ne2. — C. 71-87.

Kotnep ®. Ocnosl mapkeTunra / ®. Kotnep. — M. :Tlporpecc, 1990. — 736 c.

4. Papuenko O. 0. KonuenryansHa meragopa B TEpMIHOCHCTEMI MapKETHHIY (Ha MarTepialiaHIIOMOBHUXTEKCTIB):
IMc. ... kauauaara ¢inon. Hayk : 10.02.04 / Paguenko OnenalOpiiBna. — Uepkacy, 2012. — 314 c.

5. Cumonenko JI. O. Tepminonoris // YkpaiHcbkamoBa. Enunmkinonenis. Penxon. PycaniBebkuit B. M., Tapanenko
0. 0., 3s6mok M. I1. Ta in. — K. :YkpaincekaeHuuknonenisim. M. I1. baxana, 2000. — C. 631.

6. Kovecses Z. American friendship and the scope of metaphor / Z. Kovecses // Cognitive Linguistics. — 1995. —
Vol. 6-4. —P. 315-346.

(%)

302



IV. KorHiTHBHI Ta KOMYHIKaTUBHO-TIPArMaTUYH1 aCMEKTH JIHIBICTUKH

7. Kovecses Z. Metaphor: a practical introduction / Kovecses Z. — New-York : Oxford University Press, 2002. — 285 p.

8. Kovecses Z. Metaphor in Culture: Universality and Variation / Kovecses Z. — Cambridge & New York : Cambridge
University Press, 2005. — 314 p.

9. Kovecses Z. The scope of metaphor / Z. Kovecses // Metaphor andmetonymy at the crossroads. A cognitive
perspective. — Berlin-New-York : Mouton de Gruyter, 2000. — P. 79-92.

10. Lakoff G. Metaphors we live by / G. Lakoff, M. Johnson. — Chicago :ChicagoUniversity Press, 1980. — 242 p.

11.Lakoff G. The contemporary theory of metaphor / G. Lakoff // Metaphor and Thought. -
Cambridge :CambridgeUniversity Press, 1993. — P. 202-252.

Paoduenxo E. Konuenmyanonana memagopa 6 anzioA3plUHOU mepMuUHOCUCIEME MAPKEMUH2A:
npoueoypa ananu3a Koppeaimuenozo 0OMeHa.

B cmamve noxazana nosmannas npoyedypa aHanuza KOPENAMUEHO20 O0OMEHA Npu CO30aHUl
KOHYEeNnmyanbHblX Memagop 6 aH2I0A3bIYHOU mepMUuHocucmeme mapkemunea. Ha nepsom emane
AHATUBUPYEMCSL CUCTHEMA OOMEHO8, 8 COCIAB KOMOPLIX 6X005M KOHYENmydibHble KOppensamol Memagop, Ha
6MOpOM dmane — Cnocob KApMuposanusi KOpeisimusHo2o O00MeHA HA pegepenmuylo KoHyenmocgepy
MAPKETHHI'. Ilpu s3mom KOppensmusHblii OOMeH paccMampusdemcs 6 makou HOCie008amelbHOCU:
onpeoeieHue KOHYEeNmyaibHulX Memaghop, Komopwvle cOo30al0mcsa HA OCHOB8e KOPENAMUBHO20 OOMEHd,
Xapakmepucmuxa Kadxicoou u3z smux memaghop (ux KoaudecmeeHHdas NpedcmasieHHOCMb 6 S3bIKOBOM
Mamepuaie, COCMAGAWUe KOHYENMYAalbHOU Memapopsl, pe3yavmam NepeKpecmHoz0 Kapmupoeanus
KOpPeNsImUBHo20 U pepepeHmuo2o 00MeH08), ONUCAHUe BHeUHe20 U HYMPEHHe20 CNEeKMpPo8 Memagopbl,
UTHO206bIL  AHATI3  63AUMOOCUCMBUS.  KOPENIMUGH020 O00OMeHa ¢ pepepenmuol  KoHyenmocgepoll
MAPKETHHI .Coenacno cmenenu npusiiedenus KOpeismueHoco0 00MeHA K Npoyeccy CO30aHus Memagpop
onpeoensiemcs e20 Mmemag)opuyecKuti ROomeHyual. B kauecmee npumepa 05l AHAAU3A 835N KOPPENANUBHBIL
oomen BOEHHDIE JIECTBHUA.

Knwouesvie cnosa: mepminocucmema mapkemunea, KOHyenmyauvhas memagopa, pegepenmubiil
0OMeH, KOppeIsmusHblll 0OMeH, NepeKpecmHoe Kapmuposanue, CHeKmp memagopbi.

RadchenkoO. Conceptual Metaphorin the English Terminology of Marketing: Analysis Procedure
of Source Domain.

This article describes a step-by-step procedure of the analysis of a source domain taken for creating
conceptual metaphors in the English terminology of marketing. The first stage is concerned with the analysis
of the system of source domains, the second stage — with the analysis of way of mapping source domain and
target conceptual sphere of MARKETING. The source domains concerned in such a sequence: identification
of conceptual metaphors formed on the basis of the source domain, characteristics of such metaphors (their
quantity in language material, constituents of the conceptual metaphor, result of cross-mapping source and
target domains);description of inner and outer scopes of metaphor, summary analysis of interaction of
source domain and target conceptual sphere of MARKETING.Metaphorical potential of the source domain
is determined accordingtothedegreeofits activity in theprocessofcreatingmetaphors. The source domain
MILITARY ACTIONS is taken as the example for the analysis.

Key words: terminology of marketing, conceptual metaphor, target domain, source domain, cross-
mapping, scope of metaphor
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JIIHTBOKOTHITUBHI ACIIEKTHU
CYCHIJIBHO-MTOJITUYHOI TEPMIHOJIOI'TI MACMEJIMHOI COEPU

Locniooiceno nine60K0SHIMUSHY NAPAOULMY AH2RINICLKO20 CYCHITbHO-NONIMUYHO20 MEePMIHa cpepu
3MI.Ilpoananizosano mepmiHomeipHy poib KOSHIMueHoi memaghopu y npoyeci Kame2opusayii Konyenmis.
Ilpocmediceno, wo KOSHIMUGHA CMPYKMypa MePMIiHA KOPemoe 3 1020 MePMIHOMGIPHOIO MOOeNuo,
NPOMOMUNHOI0 KOHCIMPYKYIEIO, SIKA Ni3HIUle HANOBHIOEMbCS KOHKPEMHUM CMUCTOMEIPHUM 3MicmoM. Anani3
Kapkacy mepmina 3MI dae moociugicms NPOHUKHYMU @ 2IUOUHY CMUCTIS, a 6IOMAK 3’scysamu poib
KoeHImusHOl Memagopu y KoHyenmyanvhitl Qyukyii ma gopmyeanni Hosux xonyenmis. Konyenmyanvhuil
aHani3 CyCnilbHO-NOJIMUYHO20 MePMIHA 30ilICHEHO Yepe3 NPOeKYild eNeMeHMApPHUX CMUCIiB-ceM  ma
Memooy HAHOAHAI3Y.
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