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YIOPABJIIHHS IHHOBAIIIMHUM PO3BUTKOM CTAPTAIIIB
3 METOIO 3HUKEHHS PU3UKIB BEHYYPHOI'O IHBECTYBAHHA

1lio uwac oOocniddicenns asmopamu 010 NPOAHANIZ08AHO HNOHAMMS
«cmapmany, po32NAHYMO XApakmepHi O3HAKU cmapmany ma oxcependa ix
Qinancysanns. Illpoananizosamno icHyroui mooeni NpoOeKmy8aHHs pPO3GUMK)
cmapmanis (Product Development ma Customer Development), a maxooic ix
OCHOBHI emanu, ma 3anponoHO8AHO MEMOOUYHUL RNIOXI0 W00 YAPAGIIHHS
IHHOBAYIUHUM PO3GUMKOM CIAPMANie 3 MEemol0 3HUNCEHHS PUSUKIE GEHUYPHO2O
[HgeCmy6aHHs HA OCHOBL YOOCKOHaNeHusi icHywouoi Mooeni Customer
Development; saxuii Ha 6iOMIHY 8i0 6I0OMUX 0A3YEMbCS HA OONOBHEHI Yi€l
MoOeli 080MA NONEPeOHIMU (MOJICIUBO YUKIIUHUMU) KPOKAMU: BUCYHEHHS.
einome3u w000 npooyKmy (nociyeu) ma OnumyeaHHs NOMEHYIUHUX KIIEHMI;
ma 00360J4€ NIOGUWUMU BIPO2IOHICMb eheKMUBHOT OiSLIbHOCMI SIK ICHYIOUUX
cmapmanis, max i Hogocmeopenux. Pezynbmamu 0ocniodxiceHHs Moxcyms O6ymu
BUKOPUCINAHI 8 Npoyeci 800CKOHANIEHHS NPAKMUKU YAPAGIIHHA [HHOBAYIUHUM
PO3BUMKOM CIMAPMANI 3 MEMOI0 3HUMNCEHHS PUSUKIE 8eHUYPHO20 IHBECHY8AHHSL.

Knruoei cnosa: cmapman, o3uaxu cmapmany, Qinancysanns cmapmany,
mooenv Customer Development, modenv Product Development.

IMocranoBka mnpobiaemMu. [IpakTuka HAWOUIBII 1HHOBAIIHHO-AKTHBHHUX
KpaiH CBITY CBIIYUTh MNPO LIMPOKE BHUKOPUCTAHHS 1HHOBALIWHOTO IIIAXY
PO3BUTKY fAK €(EKTUBHOTO CHoco0y MIATPUMKUA KOHKYPEHTOCTIPOMOMKHOT
NPOAYKIIii Ta 3ac0o0y MOJOJaHHSI KPU30BUX SIBUIN. Y MPOBIIHUX KpaiHAaX CBITY
caMe Majuil O13HEC € PYIIHOIO CHJIOK 1HHOBAIIHHOTO MiANPUEMHUIITBA. Tomy
B CYYaCHHX YMOBaX PO3BHTKY €KOHOMIKH HAWOUIBII aKTyaJbHUM CTA€ MATAHHS
CTBOPEHHS  MpPOEKTIB Ta  Oi3Hec-iied  HaWOUIbIl  IIJIECIPSIMOBAHUMHU
1HHOBAaTOpaMH, 10 MParHyTh peayi3yBaTu cBid moTeHmian. OauH 13 YUHHUKIB
TpaHcdopmariii el y KIHIIEBUM MPOAYKT € (iHaHCOBE 3a0e3MeUeHHs peaiarii
imei. ToMy  0coOnuBOi akTyalbHOCTI HaOyBalOTh NUTaHHsS, MOB’sS3aHI 3
MOIIYKOM Ta 3aJIy4€HHSAM (PIHAHCOBHUX PECypCIB ISl MIATPUMKH Ta PO3BUTKY
KpEaTHUBHUX 1 PU3BHKOBUX OI3HEC CTPYKTYp — CTapTamiB, a TaKOXX MUTaHHS
MOB’si3aH1 31 3HIDKEHHSM pPH3UKIB BEHUYYPHOTO I1HBECTYBaHHS B MpoOIEC]
YIOpaBIiHHS 1HHOBAIITHUM PO3BUTKOM CTapTAaIiB.
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AHaJIi3 0CTaHHIX J0CHiIKeHb i myOJikanii. 3Ha4HUI1 HAYKOBUM BHECOK
y PO3pOOKY TEOPETHUYHMX 1 MIPAKTUUYHHUX MPOOJIeM PO3BUTKY CTapTaIiB 3po0uia
HHU3Ka 3apyODKHUX 1 BITYM3HSHUX HAyKoOBIIB, 30kpema C. bnank 1 b. Hopd [1],
VY. Jpetiniep [2], H .B. Iamosa [3], 1. Koen 1 b. ®enn [4], k. Mamnusc 1
P. Kowmicap [5], A. M. Crenemamyk [6], I1. Tins [7], O. M. llleBuenko [8] Ta iH.

HesBakarouu Ha Te, 1110 B HayKOBIH JiTepaTypl po3pOOKH MO0 PO3BUTKY
CTapTamiB € JOBOJI YMCEIbHUMHU, 3aTHUILIAIOTHCS MUTAHHS, 5Kl 1€ HEIOCTAaTHHO
BUPILIEH] K Y TEOPETMYHOMY, TaK 1 B MPAKTUUYHOMY AacleKTax, 30KpemMa —
JOCIIDKEHHST TIIXO0JIB YNPaBIIHHSA 1HHOBAI[IMHUM PO3BUTKOM CTapTalliB 3
METOIO 3HI)KEHHS PU3UKIB BEHUYPHOTO 1HBECTYBAHHS.

®opmyoBaHHs mijell crarTi. OCHOBHOIO METOIO JaHOI CTaTTi €
po3poOka METOAWYHOrO MIAXOMY YHPABIiHHS 1HHOBAaLIWHUM PpPO3BUTKOM
CTapTamiB 3 METOI0 3HUXKEHHS PU3HMKIB BEHUYPHOI'O 1HBECTYBaHHS Ha OCHOBI
yaockoHaneHHs icHyro4doi Moaeni Customer Development.

Bukiax ocHoBHOro marepiaay aociaimkenb. Crapran — 1e
HOBOCTBOpEHa KommaHis (MOXe He OyTH OpHUIAYHOK 0CO00010), sSKa
3HAaXOJUThCS Ha CTafli pO3BUTKY 1 Oyaye cBiii Oi3HEC Ha OCHOBI HOBHX
IHHOBAIIIMHKUX 1/1e¥, a00 Ha OCHOBI TEXHOJIOTIH, SIKi HEIIOJaBHO 3'sBuiucs [9].
Cepell OCHOBHUX XapaKTepHHMX O3HAK CTaprany JIOHUIbHO BUIIIUTH [10]
MIHIMaJbHI BUTPAaTH PECYpCiB 3 OOKYy aBTOPIB CTapTaiy; KOPOTKY ICTOPIIO
omnepaIiiHoi AisUTbHOCTI; 3AaTHICTD /10 aJIanTallii; BIEeBHEHICTh IPOEKTY Ta MOTO
THYYKICTh, 3 ypaxyBaHHSIM NOTpeO® PUHKY; HOBHI NPOEKT MOXKe He OyTu
3apeECTPOBAHMM Yy BIANOBIIHUX OpraHax BIaJH; HOBU3HY W YHIKaJIbHICTH 11€T;
HASIBHICTh 37]aTHOCTI O13HEC-MOJIENI CTaTh MAacCITaOOBaHOK, OyTH MOBTOPEHOIO
1 PO3LIMPEHOI; BUCOKY IIBHUJKICTh PO3BUTKY MPOEKTY, MaKCUMaJIbHO
e(eKTUBHE MPOCYBaHHS KOMIIaHIi Ha PUHKY Ta HU3BKI IaHcH Ha ycmix. Cepen
HaWOLIBII BAANMX 3apyOlKHUX 1 BITUYM3HSHUX CTapTamiB MOXXHA BHIUIMTH
Facebook, YouTube, Flickr, Twitter, Microsoft, Apple Computer Inc., Google
Ta Bikimeniro.

Cepen OCHOBHUX JiKepen (piHAHCYBaHHS CTapTaIlliB BUIUISIOTh HACTYIIHI:
0COOMCTI 3a0IIAKCHHSI CTapTamnepiB (Ha eramax 3apOJHKEHHS 1 CTaHOBJICHHS
crapTariB); 0i3Hec-nmapTHepcTBo; Moaenb 3 F (cim’s (Family), apy3i (Friends)
1 nypHi (Fools)); BenuypHi ponau; 613Hec-stHroM; O613HeC-1HKyOaTOpH; Oi3HEC-
akcenepatopu; Kpayndanmuar; rpanToBi opranizamii; Initial Public Offering;
nepxasa. Cnij 3a3HA4UTH, 10 32 CTATHCTUKOIO Hapasl OUIBIIICTH CTapTamiB
¢diHaHCYy€eThCS BEHUYpHUMHU (OHIAMH, TOMY 3HUKEHHS PU3HKIB BEHUYPHOTO
1HBECTYBaHHS B TIPOIIECI YMpaBIiHHSA IHHOBAI[IMHUM PO3BUTKOM CTapTaliB
Ha0yBa€e 0COOJIMBOT aKTyaIbHOCTI.

Kosxna kommaHisi, sika TUIaHy€ BUBECTH HAa PUHOK HOBUM MPOAYKT, B Tid
9y iHmIA (HopMi BUKOPHCTOBYE MOJEIh po3poOKu mpoaykry — Product
Development. Ll monenb, opieHTOBaHa Ha MPOAYKT, 3'sBUIACS HA IMOYATKY
CTONITTA 1 sBIsIAa COOOK Tpolec, MO0 CKIaBca y cdepi MpOMHUCTIOBOTO
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BUpoOHUIITBa. Y 1950-T1 pp. ii B3s1a HA 030pOEHHS 1HAYCTPIs BUPOOHUIITBA
(hacoBaHUX CIOXXMBYMX TOBapiB, a B OCTaHHIM uBepTi XX CT. BOHa HalyJsa
nomupeHHss 1 B cdepi BUCOKMX TexHoJyorid. Tam BOHa cTajga HEBIJ€MHOIO
YACTUHOIO MIAMPUEMHUIIBKOT KyIbTypH [1].

[{s Momens MAXOAUTH JJISI 3aIyCKY HOBOTO MPOIYKTY HA CTAJIOMY PUHKY
3 BIIOMUMH XapaKTEpPUCTUKAMHU, J€ 3pO3yMila KOHKYpPEHTHa CUTYyalis 1 Biomi
CIIO’KMBAYI.

Y OinpmIocTi cTapTamiB BIACYTHIA TMpolec Ui BIAKPUTTS PUHKIB,
BU3HAYEHHS MICIIE3HAXOKEHHS TEPIINX KIIEHTIB, MEPEBIPKU MNPUMYIICHb 1
«BHUpoOIIyBaHHS»  Oi3Hecy. Kingbka  ycHmimiHMX  cTapTamiB  BUKOHYIOTb
nepepaxoBani Buiue aii. Ti, XTo gocsArae ycmixy, BUHaxoaaTh Mmojenb Customer
Development.

Monens Customer Development Buaisisie Bei i1, MOB'sI3aH1 3 KJIIEHTOM Ha
paHHIM cTazAill KoMmaHii B OKpeMHIl MOBHOIIIHHMM MPOIEC, 10 CKIAJAIThCS 3
YOTUPHOX MPOCTUX JJII PO3YMIHHS KPOKIB: BUsiBiIeHHs KiieHTIB (Customer
Discovery), miarBepmxkenHs kmieHTiB (Customer Validation), cTBopeHHS
kiieHTiB (Customer Création) 1 mooynoBa kommanii (Company Building).

Mopens Customer Development wHe € 3aminoro wmozeni Product
Development, a € ii komMnaHbiiOHOM. BUSBIEHHSI KIIIE€HTIB 30CEPEIKEHO Ha
PO3yMiHHI MpoOIeM 1 MOTped KIIEHTIB; MIATBEPIKEHHS KIIE€HTIB — HA pO3pOOIT
MOJENl TPOJaXiB, sKa MOXe€ OyTH BIATBOpPEHA; CTBOPCHHS KIIEHTIB — Ha
dbopMyBaHHI 1 CTHUMYJIIOBaHHI MOMHUTY KIHIIEBOIO KOPHCTyBada; MOOyI0Ba
KOMMaHii — Ha TpaHcdopMmalli oprasizamii 3 iX MOMNEpeIHbOI0 1mocTaci
(mi3HaHHSA 1 BIAKPUTTSA) B J00pe Hamaro/KeHy MalluHy MJii BHUKOHAHHS.
Hegix'eMHO0 4acTHMHOIO 11€1 MOJECII € KOHIIEIIIS PO T, 110 BUOIP TUITY PUHKY
BIUIMBA€ Ha CMOCI0 BUKOPUCTaHHS 11 MPOAAKHUX, MAPKETUHTOBHUX Ta
(hiHAaHCOBUX PECYPCIB.

JlomiIbHO 3BEpHYTH yBary, 0 OCHOBHA BIAMIHHICTh MK II€F0 MOJEIUTIO
1 TPAAUITIHHOIO MOJIEIUTIO PO3BUTKY MPOAYKTY TOJISATAE B TOMY, IO KOXKEH KPOK
B Customer Development € itepatuBanM. Takum ynHOM, Ha BIIMIHY BiJ MOJE1
Product Development, monens Customer Development nepenbavae, mo Oyjae
NOTPIOHO KUJIbKa 1Tepallii KOXKHOTO 3 YOTHPHOX €TamiB, MEpIl HiX Bce Oyje
3p00JIEHO IPABUIIBHO.

Crin 3BepHYTH yBary, 10 KOJo MiATBEpHKEHHS KIIIE€HTIB Ma€ TOTaTKOBUH
ITEpaTUBHUYN ITUKJI, TMOBEPTAIOYNCH 1O BUSIBICHHIO KIi€HTIB. IlinTBepmKeHHs
KIIIEHTIB — 11€ KJIIOUYOBUI KOHTPOJBHO-TIPOIYCKHUN MYyHKT B PO3YMIHHI, YU €
OPOAYKT. SIKIO HeMae JOCTaTHBbOI KUIBKOCTI KIIIEHTIB, TOTOBUX 3aIlIaTHTH
IpOIllll, HA eTari MATBEPIKEHHS KJI1E€HTIB, MOJIEJb TTOBEPTAETHCS 3HOBY Ha €Tan
BUSIBJICHHS KJIIEHTIB, 100 3pO3YMITH, YOTO KIIEHTH XOYyTh 1 3a IO T'OTOBI
3ammaTUTU. SIK  HACHiJOK, Il Tmpolec MIATPUMYE CcTapTal B PEXUMI
€KOHOMHOTO BHUTpA4YaHHS KOIITIB JO THX Mip, MOKK KOMITaHisl HE MiITBEpIuiIa
CBOIO O13HEC-MOJEIIb IUIAXOM 1IeHTH(IKALl] KII€HTIB, TOTOBUX IJIATUTH.
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[ikaBum ¢akrom npo moaenbp Customer Development € te, mo mporec,
SAKUIl BOHA OIKCY€E, MPEACTaBIs€ Kpally MNPaKTHKY CTapTamiB-TepPEeMOXKIIIB.
OnumiiTe 110 MOJAENb MIANPUEMITIO, SKUH OyayBaB KOMMAHIl 3 HYJIS aXx [0
nyOIYHOTO PO3MIIIEHHSI Ta 3a HOro MeXi, 1 BiH 3aKMBa€ TOJOBOIO B 3HAK
BU3HaHHA [1].

KoxHa TexHOJNOTis MPOXOAUTh >KUTTEBUH LUK — MPOCTEXKHUTH HOTO
MOXHa IO KpuBik ['apTHepa. Y meBHUI MOMEHT I1HHOBAIliSl JOCSATA€ IMIKY
OYiKYyBaHHS, a MOTIM 17F0311 PO3CIIOIOTHCS, 10 HEl MOYUHAIOTh CTABUTHUCS OUIBII
palioHaNbHO, 3'ABJISE€THCS KOHKYPEHIIA B 1M ramy3i. Tak mocTynoBo BoHa cTae
HAa TUIaTO MPOJYKTUBHOCTI, KOJIM 1HHOBALlISA BXKE HE MPOCTO I JIFOJACHKOT YSIBH,
a peajbHa TEXHOJIOT1A, sIKa MpaIltoe Ha 6J1aro JroACTBa 1 613Hecy. [{o 1boro yacy
y cTapTara B>Ke MOBUHEH OyTH FOTOBHUM MPOAYKT.

[Ipore nns crapramepiB HE 3aBXKAW BaXIMBO 3aMaTHCS HACTIUIBKU
rIMOGOKUM PO3yMiHHAM 1 po3bopoMm mpouecy. IM moTpibHa chpolueHa cxema.
Tomy aBTopamm pobotm cxema ['aptHepa Oyma TpanchopMoBaHa B JiBa
3po3yMini Kpoku, siki 1 Oymu pomani go cxemu Customer Development —
rifnoTe3a uio0 MPOAYKTY Ta ONUTYBaHHS MOTEHIIHHUX KIIE€HTIB.

Kpok 1: I'mnoresa mono npoaykry. Mera nepmoro Kpoky, sk BUIUIMBAE 3
Ha3BU — 3'cyBaT, 10 came BU XxoyeTe 3pooutu. lllo moreHuiiiHo HOBE BH
MOXETe 3aMpoIroHyBaTU MaOyTHIM KiieHTaM. SIKi mOTpeOu Mae PUHOK Ta SIK
caMe POJYKT Oy/ie 3aJI0BOJIbHITH LIUM MOTpedam.

Kpok 2: OnutyBaHHS MOTEHUIMHUX KIIE€HTIB. SIK TIILKK CTBOpPEHA MOEIb
IPOJAYKTY MOXHA MOYMHATH OMUTYBAaHHS JIIOJIE 3a JOMOMOTOI0 COIiajJbHUX
Mepex Ta cauTiB. Skmo xoua 6 80% BIAMOBLIN «Tak», TO MOXHA MEPEXOJUTH
JI0 HACTYITHOTO KPOKY. SIKIIo * Hi — TO Tpeba MOBEPHYTUCS Ha KPOK Ha3al, Ta
3MIHUTU MPOAYKT TaK, 100 BiH 3aI0BOJIbHAB NOTpeOaM pUHKY. UHCIIO KITIEHTIB
Ma€ OKyIaTH BUTPATH Ha CTBOPEHHSA MPOIYKTY Ta KOMIIaHii.

Kpox 3: Businenns KnientiB .Meta 1bOro Kpoky, sIK BUIUIMBAE 3 HA3BU —
3'ACyBaTH, XTO € KJIIEHTaMHU JUIsl MPOAYKTY 1 UM € mpobiema, siKy, iIMOBIPHO,
BUpIIIYE 1€ MPOAYKT, BAXKJIMBOIO A1 HHUX. bimbmr QopmanbHO, 1eld Kpok
BUSIBJISIE€, YU TIPABWIIBbHI T1MOTE3U MPO MPoOJIeMy, MPOAYKT 1 KIIEHTIB B Oi3HEC-
maHi. Baxnueo po3ymity, 1o Metoro Customer Development € He 301p ClUCKy
GYHKIIH TPOAYKTY BijJ MOTEHIIMHUX KJIIEHTIB, TAK CaMO SIK 1 HE MPOBEJCHHS
oe3niul gokyc-rpyn. 3aBmanHs komanau Customer Development mossirae B
TOMY, 1100 Ji3HATHUCS, YU € KIIE€HTU 1 PUHKH, SIK1 TIOAUISIIOTH 1€ OaueHHS.

Kpok 4: IlintBepmxenHst KiientiB. Meta 1poro Kpoky moJisirae B
CTBOPEHH1 JOPOXHBOI KapTH MOBTOPIOBAHUX MPOJAXKIB MAJs JEMapTaMEHTIB
IPOAAXIB 1 MAPKETHUHTY, SIK1 II€ TUTbKU HAJEXKUTh MOOyayBaTu. JIOpOXKHS KapTa
OpOAaXiB — CIEHapiil BUBIPEHOTO0 1 MOBTOPIOBAHOTO MPOLECY MPOJAXKIB,
anpoOOBaHOTO B pEaJbHOMY JKHUTTI MiJl 4Yac YCHIIIHUX MNPOAAXIB MPOAYKTY
panHiMm kmientaM. [linTBepmkenns Kiienta noBoauts, mo OyB 3HaWAEHUN psa
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KIIEHTIB 1 PUHOK, SIKI MO3UTHBHO pEaryiTh Ha MPOMYKT. AKT 3A1ACHEHHS
KJIIEHTOM MOKYIKMA Ha JaHOMY eTami MIATBEep/pKye 0e31iu BaKJIUBUX CIIB PO
MIPOJIYKT BiJl MOTEHIIIHHUX KITIEHTIB.

3aBepiIeHHs [IMX YOTHPHOX MEPIIUX KPOKIB O3HAYae€, 10 MiATBEPHKEHO
PUHOK, 3HaWJEHl KIIE€HTH, MPOTECTOBaHA CIPHUMHATA IIHHICTH MPOIYKTY,
11eHTU()IKOBAaHUM €KOHOMIUYHUHN MOKYIIEIb, CTBOPEHA CTPATErisl IHOYTBOPEHHS
1 KaHaIIB JUCTPHUOYIIIT 1 TepeBIPEHUI TPOILIEC 1 [IUKIIN MPOAAXKIB.

Kpok 5: Cropenns KiienrtiB. CtBopeHHs1 Kili€HTIB IpyHTYEThCS Ha YCIIXY
NEPBUHHUX MPOJaXiB. MeTa IbOT0 KPOKY IMOJsITa€ B CTBOPEHHI MOMHUTY Yy
KIiHIIEBOTO CIIOKMBaya 1 HAMPsIMKY IIbOTO MOMHUTY B KaHAJ MPOJaXKiB KOMIIaHii.
IMeit kpox cmia 3a IlinTBepmkeHHsM KIileHTIB 1 CaHKIIOHYE CepHO3HI
MapKETHHTOB1 BUTPATH TUILKH 3a (haKTOM MPHUIO0AHHS CTApTAIllOM CBOIX MEPIINX
KJII€HTIB, THM CaMHM J[03BOJISIIOYM KOMITaHIT KOHTPOJIFOBATH TEMITH BUTpPAYaHHS
TPOIIOBUX KOIITIB 1 3aXUINAI0YH i1 HAUIIHHIIIINA aKTHUB.

Kpoxk 6: IlobynoBa Kommanii. [loOynoBa Kommanii mae wmiciie, Kom crapTan
NEPEXOIUTh BIJ CBO€I HEO(DIiliifHOI, OpIEHTOBAHOI HAa HABYaHHS 1 BIAKPUTTS
koMauaun  Customer  Development 10  odimiiiHMX  JemapTaMeHTIB,
YKOMIUIEKTOBAaHUMU Bille-TIPE3UACHTAMU 3 MPOJAXy, MAPKETHHTY Ta PO3BUTKY
Oi3necy. ILli Tom-MeHemkepu Temep KOHUEHTPYIOThCS Ha (GOpMyBaHHI
JeTapTaMEHTIB, OpPIEHTOBAaHMX HA PIMIEHHS KOHKPETHUX 3aBlnaHb. KokeH
JeTnapTaMeHT BUKOPUCTOBYE paHHIN ycImiX KoMMaHii Ha puHKY [ 1].

BucHoBku. TakuM YHMHOM, 3ampONOHOBAHO METOAWYHUN  MiJIXiT
yOpaBIiHHS 1HHOBAIIMHUM PO3BUTKOM CTapTalliB 3 METO 3HM)KCHHS PHU3HKIB
BCHUYPHOTO I1HBECTYBaHHs Ha OCHOBI YJOCKOHaJIeHHs icHyro4yoi Mogemi
Customer Development; sixkuii Ha BiIMiHY BiJ] BITIOMHX 0a3yeThCsl Ha JOMOBHEH1
1€ MOJIET IBOMA TOMEePEaHIMU (MOXKIMBO IUKIIIYHAUMH) KPOKAMU: BUCYHCHHS
rinoTe3u 00 MPOAYKTY (MOCIYrH) Ta OMUTYBAaHHS MOTEHUIWHUX KII€HTIB; Ta
J03BOJISI€ MIABUILUTH BIPOTIAHICTh €()EKTHBHOI MJISUIBHOCTI SIK 1CHYIOUHX
CTapTamiB, TaKk 1 HOBOCTBOPEHHUX. PO3rIAHyTHIT MiIX11 T03BOIUTH ONTHUMI3yBaTH
CTPYKTYPY BEHUYPHOTO KamiTajy MpHU IHBECTYBAaHHI y 1HHOBAIIWHUNA PO3BUTOK
CTapTalliB Ta 3HU3UTH PU3HMKHU, SIKI MOKYTh BUHMKHYTH B MpOIEC peai3alii
cTapramy. B momambImmx JOCHiIKEHHSX TUIAHYETHCS NETATbHO PO3TIISTHYTH
YHHHUKN PU3HKIB Ha KOXKHOMY eTari ymockoHameHoi wmozemi — Customer
Development Ta po3risHyTH MOKJIMBI METOIM YIIPABIiHHS HUMHU.

Bioaiorpadgiunmii cnucok: 1. brank C. YoTupu KpoKd A0 OCSSHHS /
C. bnank. — M.: Anpnina [la6mimep, 2016. — 368 c. 2. [peitnep Y. Crapranu:
npodeciiini rpu Kpemuieoi gomunu [Texcr] / V. Jlpeimep; mpemucn. E.
HImigTa; mpoB. 3 aura. B. €ropoBa. — Mocksa: Excmo, 2012. — 378 c.
3. IsamoBa H.B. START-UP mpoektn — iHCTpyMEHT peaii3aiii iHHOBauii //
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A.B. Bepemaruna, T.E. IlnexanoBa. YnpaBjieHUsi HHHOBALMOHHbIM
pa3’BHTHEM CTapTalmoOB ¢ ILeJbI0 CHHXKEHMS PHCKA BeHYYpPHOe
HHBeCTHPOBaHUWe. B Xxonae wuccrnenoBaHusi NpOaHAIM3UPOBAHO IIOHSTHE
«cTapTam», pacCMOTPEHO XapaKTEepHbIE NMPU3HAKU CTapTana U UCTOYHUKU HX
(uHAHCUpPOBAHUS. [Tpoananu3upoBaHO CYLIECTBYIOINE MOJIEH
npoekTupoBanusa passutusa crapranoB (Product Development u Customer
Development), a Takke MX OCHOBHBIE 3Tallbl, U MPEMAJIOKEH METOAUYECKUIN
NOJXOJA K YINPAaBICHUIO WHHOBALMOHHBIM PAa3BUTHEM CTapTaloB C LEJbIO
CHWKEHUS PHUCKOB BEHUYPHOI'O MHBECTUPOBAHUS Ha OCHOBE
COBeplLIEHCTBOBaHUA cymiecTBytomeir mozenu Customer Development;
KOTOPBI B OTJIIMYME OT M3BECTHBIX Oa3uMpyeTcs Ha JOMOJHEHUU 3TOH MOAETU
IBYMsI TPEAbIAYIIMMH (BO3MOXKHO IMKIMYECKMMM) IIAaraMH: BbIJIBHKEHUE
TUIIOTE3bl OTHOCUTENBHO TPOAYKTa (YCIyrH) H OHNPOC IMOTEHLIHMAIBHBIX
KJIMEHTOB; M IO3BOJIAET MOBBICUTH BEPOSTHOCTh 3()(PEKTUBHON NEATEIBLHOCTU
KaK CyHIECTBYIOIMX CTAPTANOB, TaK U BHOBb. Pe3ysbTaThl HCCIEA0BAHNS MOTYT
OBITh MCIOJB30BaHbl B MPOLECCE COBEPIICHCTBOBAHUS NPAKTUKU YIPABICHUS
MHHOBALlUOHHBIM  Pa3BUTHEM CTApPTallOB C IEJIbI0 CHIWKEHUS PHUCKOB
BEHUYPHOI'O NHBECTHUPOBAHUS.

Kntouesvie cnoea: crapram, NpU3HAKK cTapTana, (UHAHCHPOBAHHUE
craprama, moenb Customer Development, mogens Product Development.
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risks. In the modern dynamic market conditions the innovative activity is one
of the most important factors, which help to the enterprise to increase the
competitiveness level of goods, to develop steadily and to operate in the market.
During the innovation development planning enterprises interfere with the
various types of risks due to the financial costs on measures execution, the
temporary rupture between the innovations introduction and the useful result
obtaining, as well as the possible charges on innovations establishment.

Practice of the most innovative and active countries of the world
convincingly testifies that the small business is the driving force of the
innovative enterprise. Therefore, in modern conditions of economic
development, the most urgent question is the creation of projects and business
ideas not by professionals, but by the most inspired and purposeful innovators
who aspire to realize their potential.

The purpose of this article is the methodical approach elaboration
concerning the innovative development management of startups in order to
reduce the venture capital investment risks.

The subject of the study is a set of theoretical, practical and
methodological aspects of start-ups development, namely, the innovative
development management of startups in order to reduce the risks of venture
capital investment.

Methodological basis of the article is a set of methods of scientific
research, namely logical-theoretical, generalization and synthesis, systemic and
structural, and others.

Research results. During the study, it has been analyzed by the authors
concept of "startup", it has been considered characteristics of startup and sources
of their funding. It has been analyzed the existing models of product
development and customer development of startups, as well as their main stages,
and it has been proposed the methodical approach concerning the innovation
development management of startups in order to reduce the risks of venture
capital investment, based on the existing improved model of Customer
Development; which in contrast with the others is based on two previous steps
(perhaps cyclical): hypothesis about the product (service) and interview with the
potential clients; and it allows to increase the probability of the effective activity
of both existing start-ups and newly created ..

The results of the study can be used in the process of innovative
development management practice improving of startups in order to reduce the
risks of venture capital investment.

Key words: startup, startup features, startup financing, customer
development model, product development model.
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