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KpacHokymckas H. C., TuxonuerKko P. C. /ludozeHepayus
KaK UHcmpymeHm ghopMUpPOBAHUSA KAUEHMOOPUEHMUPOBAHHBIX
cmpameauli cemesbix npednpuamuli

Lenbto cmameu sgnsemcs 060CHOBaHUE cmpameaudeckux HanpaeaeHul
NUGOEHEPAYUU KK UHCMPYMEHMa osbIWeHUs K/aueHMoopueHmupo-
8aHHOCMU cemesbix npednpusmuli. Ha ocHoee u3yyeHus oBuiux MpuHYu-
nog u mMemodos sudozeHepayuu onpedeneHa cmeneHb Mocewaemocmu
UHMepHem-mazasuHos mosapos FMCG Ha peiHke XapbKosa, uccnedosaHa
CMPYKMypa ux KAUeHMCKO20 MPaUKa, MpoaHAU3UPOBaHO CodepxaHue
CMPAHUY UHMepHeM-Ma2a3uHo8 8 COYUAbHBIX CEMAX C MOYKU 3peHus Gop-
MUPOBAHUA U Peanu3ayuu nomeHyuana nudozeHepayuu. OcHoBbIBAsACh HA
pe3ynbmamax aHau3a, a MAKeE Kkyesbix UHOUKAMOpax AudoeeHepayuu,
npedsoxeH nodxod K 060CHOBAHUIO ee CMpame2u4ecKux HanpaeneHuli ¢ ye-
/1bl0 MOBbIWEHUA KAUEHMOOPUEHMUPOBAHHOCMU cemesblx npednpusmu,
0CHOBAHHbIU Ha KO3 huyUeHMHoM Mmemode, hakMOPHOM aHAsU3e U AHANU-
3¢ yyscmeumesnbHoCMU. B pamKkax amozo no0xoda 0CHOBHbIMU Kpumepus-
MU, 110 KOMOpbIM OCywecmensemcs 86160p MpUOPUMEMO8 AUdo2eHePayuU,
onpedesneHsl 4y8cmeumenbHoCMb 06beMo8 Peanu3ayuL Moeapos K UsmeHe-
HUSM KO3(h(huyueHma KoH8epcuu, CmpyKmypbl MpaguKa u cpedHe2o Yexa.
[Mo3uyuoHuposaHue HanpasneHuli nudozeHepayuu 8 8blbpaHHol cucmeme
Kpumepues n0380a5em Hay4Ho 060CHOBAMb MPUOPUMeMbI ee ocyLecmerne-
HUS, co6/1t00as MPU 3MOM MPUHYUN KAUEHMOOPUEHMUPOBAHHOCMU.
Kntouesole cnoea: nudozeHepayus, KAUeHMoopUeHMUpPOBAHHOCMb, CMpPa-
meaus, UCMOYHUKU MPaghuKa KAUeHmMos, KOHBePCUSs, CPeOHUL YeK, aHanu3
yygcmeumesnbHoCMU.
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Krasnokutska N. S., Tikhonchenko R. S. Lead Generation as a Tool
for Developing Customer-Oriented Strategies of Network Enterprises

The article is aimed at substantiation of the strategic directions of lead gen-
eration as a tool for improving the client orientation of network enterprises.
On the basis of studying the general principles and methods of lead genera-
tion, the degree of attendance of the FMCG online stores for sale of goods,
belonging to the Kharkiv market, has been defined; the structure of their
client traffic has been examined; the content of the sites of online stores in
social networks has been analyzed in terms of formation and implementation
of lead generation potential. Based on the results of the analysis, as well as
taking into consideration the key indicators of lead generation, an approach
to substantiating strategic directions has been proposed with the aim of im-
proving the client orientation of network enterprises based on the coefficient
method, factor analysis and sensitivity analysis. In terms of this approach,
the sensitivity of the volumes of goods towards changes in conversion rate,
structure of traffic, and average check have been determined as the main
criteria, by which choice of priorities of lido generation is being carried out.
Positioning of directions of lido generation in the system of selected criteria
provides to scientifically substantiate the priorities for its implementation,
while respecting the principle of customer focus.
Key words: lead generation, customer focus, strategy, customer traffic sourc-
es, conversion, average check, sensitivity analysis.
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AHi€I0 i3 TepCIeKTUBHUMX CTPATETiYHUX aAAbTep-

HATUB LIOAO NMOCUAEHHSI KAIEHTOOPi€HTOBAHOCTI

AASL THATIPUEMCTB € BUKOPUCTAHHS Aido2eHepauii,
ab0 MOIIYKY TMOTEHLiHIX KAIEHTIB HA OCHOBI OTPMMaHHA
iX KOHTAaKTHMX AaHMX i QopMyBaHH:A HepcoHidiKoBaHMX
3anuTiB. Ha BipAMiHY Bip 3aAyueHHsA KAi€HTIiB 3a paxyHOK
30iAbIIeHHS MTi3HABAHOCTI OpeHAa AiporeHepaljist CTaBUTh
3a MeTy HOpMyBaHHS MOTPebU y KAIEHTA 3aTIOBHUTY KOH-
TaKTHY GopMy Iia 4ac BiABIiAyBaHHS CAfTiB MAIPUEMCTB-
napTHepiB. BukopucroByroun Taki nepconicdikoBaHi AaHi,
HIATIPUEMCTBO (OPMYE YHIKAABHY LiiHHICHY NpPOIMO3MULIi0
AASL TIOTEHUITHUX KAIEHTIB («AIAIB») 1 TMM cammM po3im-
plo€ CBill pUMHKOBUIl MOTeHL{iaA. AKTMBHE BUKOPUCTAHHA
bopM i MeToAIB AiporeHepalii y MpakTUYHiN AISABHOCTI
MIATIPUEMCTB CBIAYMTD IIPO AKTYAABHICTb 0OPAHOTO Hampsi-
MY AOCAIAKEHHS, a BIACYTHICTb IPYHTOBHOTO T€OPETUKO-
METOAMYHOTO MATPYHTS BUOOPY il CTpareriyHux Hanpsmis
3YMOBAIOE J10TO METY Ta 3aBAAHHA.

ITpakT4Hi acrieKTV BUKOPMCTAHHSA TPYHLMIIB i Me-
TOAIB AiporeHepauii BukaaaeHo y npausx [ AHppeesoi [1],
O. Edpemosa [2], Hasinosa P. [3]. Pesyabratu cucreMHux
AOCAIAYKEHD MIPABUA AipOTeHepallil IPeACTaBAEHI y Tpalx
A. Cxorra [4], P. CriBenc [5], B. Kepoaaa [6]. Bukopucras-
Hs CTpateriil AiporeHepauii B Masomy 0isHeci oTpuMaso
possurok y npaui A. ITeppi, Ax. Crapreca, ®@. CiHraToHa,
K. Axxoppana [7]. He3Baxkaroun Ha AOCUTB IIMPOKMIA IIPAK-
TUYHUI IHTepec A0 IIUTaHb AipOreHepallii Ta BUKOPUCTAHHA
il MeTOAIB AASL pOpPMYBaHHS KAi€HTCbKOI 0asy, cTpareriy-
Hi HampsiMu il 3AilICHeHHS, iX HayKoBe OOIPYHTYBaHHS Ta
BpaxyBaHHs mip 4ac (GOpMyBaHHS KAIEHTOOPIEHTOBAHMX
CTpaTeriil He 3HANMIIAM 3HAYHOTO BUCBITAEHH: B HAYKOBiil
AiTeparypi, 1110 BU3HAYMAO IIPEAMETHY 00AACTb IPOBEAEHO-
O AOCAiAKEHH:I Ta JI0TO LiiAbOBY CIIPSIMOBAHiCTb.

Memoro cTarTi CTaAO OOIPYHTYBAHHS CTpATEriyHUX
HANpsIMiB AipOTeHepalii 3 MeTOI0 MiABMILIEHHS KAI€HTO-
OpiEHTOBAHOCTi MePEXeBUX MIATIPUEMCTB. AAS AOCATHEH-
HA Lii€l MeTV BU3HAY€HO CTYMiHb BiABiAYBaHOCTI iHTepHeT-
marasusis Topapis FMCG Ha puHKy XapKoBa, AOCAiAXKeHO
CTPYKTYPpY iX KAieHTChKOTO Tpadiky, npoaHaAi3oBaHO 3Mi-
CTOBHICTb CTOPiHOK iHTe@pHET-MarasyHiB y COLliaAbHMX Me-
peskax 3 TOYku 30py popMyBaHHsI Ta peaAisallil moTeHLiaAy
AiporeHepaliii Ta 3alpONOHOBAHO HAYKOBO-METOAUYHUI
HIAXiA AO OOIPYHTYBaHHSA CTpaTeriyHyuX HampsAMiB Aipore-
Hepallii 3 MeTO MiABUIIEHHS KAIEHTOOPiIEHTOBAHOCTI.

AAsL OOIPYHTYBaHHS AOLIABHOCTI CTpaTeriyHux pi-
IIeHb 3 AipOTeHepallil, Ha Halll MIOTASIA, BAaPTO 3BEPHYTUCS
AO 3araAbHOI CTaTUCTUKM OHAAMH-NIPOAQXIB y CBiTi Ta B
YkpalHi Ha puHKY ToBapiB Macosoro nomuty (FMCG - fast
moving consumer goods). TlomupeHHs Mepexi KOpUCTyBa-
4iB [HTepHeT B YKpaiHi mpotsirom 2012-2015 pp. (3a pis-
Humu otinkamu Bip 40% a0 60% [8]) mpuBeAo A0 TEBHO-
IO 3pOCTAHHS TOPTiBAl 3a LIMM KaHAaAOM IPOAAXIB. K0
y 2012 p. TiAbKK 2,1 MAH KOPMCTYBAUiB 3AIICHMAN X04a 6
OAHY TIOKYIKY B IHTepHerTi, To A0 kBiTHA 2015 p. iX KiAb-
KicTb 3pocaa A0 3,9 maH [9)].

HesBaxxaioun Ha 3pOCTaOUy YaCTKY OHAQITH-TIOKYII-
1liB, CTPYKTYpa BUKOPMCTOBYBAaHMX HYMM KaHAAiB TMPOAQ-
XIiB CBIAYMTD He Ha KOPUCTb iHTE€pHET-MarasyHiB Mepexe-
Bux mipnpuemct. Aocaipxerns: GFK Ukraine A0BoasTB,
110 nepeBakHa OiAbricTb (93 %) YKpaiHLiB AASL IOKYIIOK B
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IHTepHeTi BUKOPUCTOBYIOTD CIleliiaAbHi TOPToBi MaliAQHUM-
KV Ta CaifTu 3 oroAomeHHsMu (prom.ua, slando.ua, olx.ua
Ta iHu), 64 % KOPUCTYBadiB 3BepTAIOTHCS AO Tpaiic-arpe-
ratopis, 14 % BUKOPUCTOBYIOTb CKMAOYHI TopTaAu Ta 32 % —
couiaapHi Mepexi [10]. Sk cBiauaTh pes3yAbTaTH AOCAI-
sxerrs GFK Ukraine, anme 6ansbko 0,7% xopuctyBauis
OHAQJH-CepBiciB B YKpaiHi 3A1/ICHIOIOTh MOKYTIKM B iHT@pHeT-
yacTKa cTaHOBUTD 4,6 % [11]. [Tpo moTeHwiaa y cdepi possu-
TKY 1IbOT'0 KaHAAY TIPOAQXIB 32 PAXYHOK AiAOTeHepallil CBiA-
4UTb TOM (aKT, 1110 32 pe3yAbTaTaMu AOCAiAXeHHs Shopper
Trends y I xBapraai 2015 p., 55% xopuctyBauiB [HTepHeTy
BIABIAYIOTD CAfTH YKPAIHCHKMX PO3APIOHIX MEPEX 3 METOIO
TOLIYKY CIeLjiaAbHYX Tpono3uLiit [11], a oTxe, TeopeTyHO
caMe BOHM MOXYTb IIepeTBOPUTUCS 3 MTACUBHUX BiABiAyBa-
YiB Ha «AipM», SAKi, 3aAMIIAI0OYY CBOI KOHTAKTHI AaHi, AO3BO-
ASTb MeHeAXkepaM MIAIPUEMCTB popMyBaTH OiAbII Mepco-
HiikoBaHy LiiHHICHY TPOMO3MLII0.

AAst GIABII TOUHOTO 3’ICYBaHHS 0COOAMBOCTEN MYAD-
TUKAHAABHOI AISIABHOCTI MepeXkeBUX IAIPUEMCTB HaMu
3AliicHeHO pAocAaiakeHHs Tpadiky BiABIAyBaHOCTI iHTepHeT-
marasuHiB B cermeHTi FMCG Ha puHKy Xapkosa.

OpDIBHAABHMII ~ aHAAi3 BiABIAYBAaHOCTI iHTepHer-
marasuHiB Toapis FMCG, 1m0 € HaitbiabLr moumpe-
HyMu Y XapKoBi, 3a MOKasHMKaMy KiABKOCTi Tiepe-
TASIAIB CTOPIHOK i KIABKOCTI BiABiAyBauiB HaBeAeHi B 140 1.
AKI0 B3STH AO yBary TOil GaKT, 110 MYABTUMKAHAABHI
CTparerii BUKOPUCTOBYIOTb AMIIE MEpEXeBi MIAIPMEMCTBA
«Poct» (rostkh.ua) i «TaBpist-B» (tavriav.ua), are ocraHHe
3AlVicHIOE 0 dAaliH- | OHAQIH-TOPIiBAIO He TiABKU y M. Xap-
KOBI, a 110 Bciii Tepuropii Ykpaitu (A0CcTaBKa TOBapiB 3AICHIO-
€TbCs y 9 MicT YKpainu), TO MOXKHA 3pOOMTH TaKi BYCHOBKM:
+ 3a IOKAa3HMKOM BiABiAyBauiB iHTepHeT-MarasuH
rost.kh.ua saitmae Aipupyroui mosuuii B Xapkosi,
BUIIEPEAXKAI0UM CIIelliaAi30BaHi TOProBi MallAQH-
4UKM, SAKi 3AIMCHIOIOTH ONepalilHy AiSABHICTD
BUKAIOYHO B OHAQlTH-cepepoBuii (mlk-trade.com,
bulka.ua, 8nog.com.ua), Ha 3-11% mopeHHo i
4-11% y piyHOMY BUMipi;
+ Ha OAHOTO BiABiAyBaua CAilTIB AOCAIAXXYBaHMX
iHTepHeT-MarasuHiB npumasae 0Au3bKo 4 mepe-
TASIAIB CTOPIHOK, 11O B LiAOMY BIAIIOBiAa€e MOKa3-
HMKaM HaibIABIINX YKPAIHCHKUX TOPrOBUX Maii-
AaHuvKiB (olx.ua i prom.ua). UoaenHa i cepea-
HbOPIYHA KIABKICTb MEPerasiAlB CTOPIHOK CalTy
marasuHy «rost.kh.ua» Bumepepxae mneperasiau
aHaAoriyHux cepsiciB Bip 4% (bulka.ua) ao 11%
(8nog.com.ua);
+  3Ba)XaI0uM Ha Te, 1110 GIABIINMIT Yac epebyBaHHA BiA-
BiAyBaya Ha CaliTi iHTepHET-MarasyHy, 3a iHIIMX piB-
HIX YMOB, CIPYSIE I0T0 KOHBepCii, 60 nepeTBopeH-
HIO Ha MOTEHL{HOTO TIOKYIILIS («Aip»), TO 32 LM
nokasHuKoM rost.kh.ua € abcoaroTHUM AipepoM, BU-
HIepeA’Karouy He TIAbKY BUKAIOUHO XapKiBCbKi TOp-
T'OBi CepBicH, aAe 1 IHTepHeT-Mara3yH HalliOHAAbHOI
Mmepexi TOB «Taspist-B» maibke Ha 80 %.
IMToTeHuian AiporeHepauii AAs IHTepHeT-Mara3uHy
CYTTEBO 3aA€XUTH Bia AXepea Tpadiky BiaBiayBauis, ski
po3mnoaiAsioThest Ha Taki rpymu [1-7]: call-uentpy; caitu-
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Tabnnusa 1

MopiBHANbHMIA aHani3 BiABiAyBaHOCTI caliTiB iHTepHeT-Mmara3uHiB y cermeHTi FMCG Ha puHKy XapKoBa

IHTepHeT-MarasuH
MokasHukK
rost.kh.ua tavriav.ua mlk-trade.com bulka.ua 8nog.com.ua
CepeOdHs KinbKicme 3a 0eHb:
BifiBiAyBayiB 265 681 246 255 238
nepernagis 1059 2724 985 1018 954
CepeOHs Kinbkicme 3a micayp:
BiABigyBayiB 7941 20427 7390 7636 7152
nepernagis 31770 81720 29550 30540 28620
CepeOHs Kinbkicms 3a pik:
BiABigyBayiB 96 618 248 534 89911 92901 87022
nepernagis 386 535 994 260 359525 371570 348210
CepedHA Kinbkicms yacy, NpoBefeHo-
ro Ha canTi 1 BifBigyBauem 9,56 538 4,26 5,05 2,01
3a fieHb, XB.

[Dxepeno: po3pobneHo 3a faHumu [12-14].

IIApPTHEpY; MOLIYKOBI CUCTEMU AAA OPTaHIYHOIO MOIIYKY;
PO3MillleHHs KOHTEKCTHOI peKAaM; COL{iaAbHI Mepexi; IToLI-
TOBA PO3CUAKA T €KPAaHHA PEKAAMA.

Crpykrypa Tpadiky BiABiAyBauiB AOCAIAKYBaHMX
inTepHer-marasuHiB y cermenti FMCG Ha puuky Xapxosa
HaBeA€Ha B Ma0. 2 i CBIAYUTD PO HasIBHICTH TEeBHOI Alide-
peHLiialii B 3aAyYeHHI KAIEHTIB pi3HUMMI OHAQH-CEePBiCaMMU.
Hait6iab1ry KiABKiCTD BiABiAyBauiB iHTEepHeT-MarasyHu Me-
PeXeBUX MIAIPUEMCTB 3aAy4AIOTh 32 PAXYHOK OPIaHI4HOIO
MOLIYKY B MOLIYKOBUX CUCTEMAX, MalDKe He BUKOPUCTOBY-
104U AASL L[bOTO KOHTEKCTHY peKAaMmy. BAM3bKo TpeTuHU
BiABiAYBauiB iHTepHeT-MarasuHiB Mepex (24—36 %) mepexo-
AATD Ha IX CaliT! i3 NAPTHEPCHKUX CANTIB, IO CBIAYUTD PO
AOCTaTHbO e(PeKTUBHY AiAOTEHEPALIilo 3 LIbOTO AXKepeAa.

COOAMBICTIO iHTEpHET-MarasuHiB PO3APIOHUX Me-

pex € Te, W0 BOHM IIEBHOI MIpOI BUKOPUCTO-

BYIOTb IIOIUTOBY PO3CUAKY AAsL 3a0e3reveHHs Tpa-
biKy BiABiAyBaHOCTI, Ha BIAMiHY Bia BUKAIOUHO OHAQITH-Cep-
BiciB (bulka.ua, 8nog.com.ua).

Xoua yactka Takoro Tpadiky € HeBeaukow (0,3-0,4 %
3araAbHOro 00csry), ase caM GaxT CBiAYMTD PO BUKOPU-
CTaHHS NOTEHLaAy AipOreHepallil 3a PaXyHOK LIbOTO AXe-
peaa Ta HeOOXiAHICTb JOTO PO3BUTKY, apXe Yy CBITOBIl
npakTulli 65 % AiAiB Ipuapae caMme Ha €AGKTPOHHI AMCTHL.

SIK CBiAUaTh pe3yAbTaTy CTPYKTYPHOTO aHAAI3y AXKe-
pea Tpadiky, moTeHLiaA AlporeHepallil KAl€HTIB iHTepHeT-
MarasyHaMy MepeXeBMX TOPTOBEAbHMX IIAIPUEMCTB 3a
PaxyHOK coliiaAbHUX Mepex € HeBeankuM (1,35 % y tavriav.
ua i 1,49% y rost.kh.ua). BAusbki mokasHuKM cepeAHbOTO
Tpadiky i3 coLiaAbHMX Mepex MaTh POCIChKi iHTepHeT-
marasutu — 1,66 % [15], yactka Tpadiky cBiTOBUX iHTEpHET-
MarasyHiB 32 paXYHOK IbOT0 A’KEPEeAd TAKOXK € HE3HAYHOI0 —
HayBuMit piBeHb 2,16 % i3 mepexi Facebook, 0,82% -y
YouTube [16].

Anaaisyroun 3mict iHdopmauii, mo posmiuleHa Ha
cropiHKax iHTepHeT-marasuHiB rost.kh.ua i tavriav.ua y
cowfiaabHux mepexax (Facebook, VK, «OpHOKAACHUKMY,
Twitter, Google+), 3 Touku 30py AiporeHepauii (ma6a. 3),
MOYKHa 3pOOUTH BICHOBOK, 110 3MicT cTOpiHOK rost.kh.ua e
B3araai He iHQOPMATUBHYUM Ta He BUKOHYE IIOBHOI MipOI0
Hi QpyHKi0 coniaaizanii, Hi pexaaMHy QyHKLo.

Tabnuusa 2
CrpykTypa Tpadiky iHTepHeT-marasuHiB y cermenti FMCG Ha puHKy XapkoBa, y %
Yacrka Tpadiy IHTepHeT-marasuH
rost.kh.ua tavriav.ua | mlk-trade.com bulka.ua 8nog.com.ua

3a paxyHOK NpAMOro nepexogy Ha cant 16,67 30,81 12,35 28,66 5,21
3a paxyHOK nepexofiB 3 iHLWMX CanTiB 36,33 23,85 15,37 9,02 7,19
3a paxyHOK MOLLYKOBUX CUCTEM, YCbOTO 45,10 42,94 67,41 61.06 87,01

Y T. Y. 32 PaxyHOK OPraHi4HOro noLuyky 97,99 93,13 99,41 100,00 100,00

3a paxyHOK KOHTEKCTHOI peKknamm 2,01 6,87 0,59 0,00 0,00
3a paxyHOK CoLianbHINX Mepex 1,49 1,35 4,76 1,26 0,57
3a paxyHOK MOLLTOBOI PO3CMAKM 0,30 0,41 0,09 0,00 0,00
IHWi pxepena 0,11 0,64 0,00 0,00 0,02

[Lkepeno: po3pobneHo 3a faHumm [14].
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Tabnuya 3

MopiBHAHHA iHdOpMaLiil Ha cTOpiHKaX AoCNigKyBaHUX | CBITOBUX iHTepHeT-MarasuHiB y cermenTi FMCG y colianbHux mepexax

IHTepHeT-MarasunH
Cknapg inpopmauii
rost.kh.ua tavriav.ua tesco.com walmart.com
HoBuHM KomnaHiT + + +
OronoLueHHs Npo HOBI TOBapK + + +
AKLinHI npono3unuii + + +
MobyTosi nopaaw + + +
CouianbHa peknama + +
KyniHapHi peuentu + + + +
O6roBopeHHs ToBapiB i akLiit + +
KomeHTapi Ta Biaryku nepcoxany + +

ITopiBHsHO 3i CcBiTOBUMU Aipepamu posppiOHOT TOp-
riBai (Walmart, Tesco) i HaitbAVK4MM KOHKYPEHTOM B 00pa-
HOMY CerMeHTi tavriav.ua CTOpiHKM iHTepHeT-MarasuHy rost.
kh.ua y couiaabHMX Mepexxax He MiCTATD KOAHOI iHpopMa-
Lii TpO HOBMHY YN aKLii, a pO3MillieHi KyAiHapHi peLlenTy He
BUKAMKAIOTb He TIAbKM OYAb-SIKUX BIATYKIB, aAe i TAKOTO AO-
CUTb IIPOCTOrO 3BOPOTHOTO 3B’A3KY IIPO 3aljiKaBAEHICTD, K
KIABKICTh TIO3HAYOK «ITOAODAEThCSI». PeKAAMHI MOXXAMBOCTI
COLIiaAbHMX MepPeX MeHeAXepy iHTepHeT-MarasuHy B3araai
He BUKOPYICTOBYIOTb, L0 CBIAYMTb IIPO HemnpodeciitHicTb y
bopmyBaHHi cucTeMM KOMYHIKalliil i3 KAieHTaMu.

Y KOHTeKCTi pOpMyBaHHS KAIEHTOOPIEHTOBAHOI CTpa-
Terii coljiaAbHa QYHKLis Mae OyTY NpiopuUTeTHOM, a 1i peaai-
3alisl, Ha Halll TIOTASIA, TOTPeOYE He TIABKY MOXKAMBOCT 00-
TOBOPEHHS L[iHHICHOI MPOMO3MLii MarasuHy i KAi€HTCbKUX
BIATYKiB Ha Hel, aAe i BKAIOUEHHS Y CTAHAAPTU O0CAYTOBY-
BaHH: BYMOTIY IIBMAKOI peaklii epCcoHaAy Ha MOBIAOMAEH-
HA y coljiaabHMX Mepeskax. Taka peaxijiss HaAQ€ MOXXAUBICTDb
MeHeAXXepaM BiAUyBaTH, SIK KOMIIAHII0 CIPUIIMAE PUHOK i
OTepaTMBHO PearyBaTy Ha BUKAMKM perryTaLil.

€ MeHII BRXAMBMM CTPATEriYHUM HAIPSAMOM Ai-

AoreHepalii € mpocyBaHHS MOOiABHOI Bepcil caitTy

iHTepHeT-MarasuHy. Ha BiaMiHY Bip ycix xapkiB-
CBKMX QHAAOTIYHMX OHAAIH-cepBiciB Tiabku rost.kh.ua mae
MobiAbHY Bepcito. Pa3oM 3 T1M, 3a pe3yAbTaTaMy AOCAIAXKEH-
HA cTpyKTYpu Tpadiky (AuB. TabA. 2), yacTka BipBiAyBauiB
iHTepHeT-Marasuny rost.kh.ua yepe3 MoOIAbHMIT AOAQTOK €
AY>Xe He3Ha4HOIO (3 % Bi yacTKu mpsiMux 38epHeHs (16,7 %)).
3 0AHOTO OOKY, Lie IOB'SI3aHO i3 3aTaABHIM AOCUTDb HU3bKIM
piBHEM IIPOHMKHEHHs OHAQUH-TOpriBAi B cermenTi FMCG,
a 3 iHIIOro, — i3 HEOOI3HAHICTIO KAIEHTIB IIIOAO MOYKAMBOCTI
3AlMICHEHHS TOKYIIOK Y 3py4HOMY MOOiABHOMY dopMari.

AAsL OOIDYHTYBaHHA CTpaTeriYHMX HampsMIB Aipo-
reHepallil HaMM IIPOIOHYETbCA 3aCTOCOBYBAaTH HAYKOBO-
METOAMYHMIT TiaXiA (puc. 1), mo mepeabayae BUKOPUCTAHHS
MeToAIB KoediljieHTHOro, GpaKTOPHOIO aHaAi3y Ta aHaaisy
YYTAMBOCTI 00CSTY IIPOAQXKIB (TOBAPOOOOPOTY) A0 KAIOHO-
BUX IHAMKATOPIB AiporeHepauii.

SIK ocTaHHi y mpakTulli AIIABHOCTI MiATIPUEMCTB
TOPTiBAl NPUITHATO BUKOPUCTOBYBATY «PENTHHI ITePEMOr»
(BIAHOLIEHHS KIABKOCTI KBaAiDIKOBaHUX AIAIB AO KiABKO-
CTi Yrop), KIABKICTb «XOAOAHMX» KOHTAKTIB (HAIIPUKAQA,
3araAbHa KiABKICTb BIATIPABAEHUX €AEKTPOHHUX AMUCTiB),
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KIABKICTb TIpe3eHTalill («TemAMX» KOHTAKTIB), BapTiCTh
1 KoHTaKTY, KoedilieHT KoHBepcii, KoediljieHT BiAMOB, Bap-
TICTh CEPEAHBOTO YeKY, 00CSAT Yacy, IPOBEAEHOTO Ha CaiTi.
Y 3B'3Ky 3 TUM, L0 He BCi NepepaxoBaHi MOKAZHUKM Xa-
paxTepu3yoThb creludiky AIIABHOCTI caMe TaKoro KaHaAy
NPOAAXIB, K IHTePHET-Mara3uH, KAIYOBMMM iHAMKATOpa-
MU Pe3yABTaTMBHOCTI AiporeHepauil (KIP) Hamu MpoOIoHy-
I0TbCS1 BUKOPMCTOBYBATH:

+ obciar ToBapoobopoTy B LjiAOMYy IO iHTepHeT-
marasuny (7T) Ta 3a i-tum AxepeaoM Tpadiky (7);

+ koedillieHT KOHBepCii — BiAHOIIEHHS KiABKOCTi
MOKYIMLIIB AO 3araAbHOI KiABKOCTI BiABiAyBauiB
caitry (K, ,.);

+ KoedillieHT BiAMOBA€Hb BiA 3aMOBAEHHST — BiAHO-
IIeHHA KiAbKOCTi BiABiAyBadiB, IO MeperAsHyAM
TiAbKM 1 CTOPIHKY calfTy i milllAM 3 HBOTO, AO 3a-
raAbHOi KiAbKOCTi BigBiayBauis (K, );

+ cepeaHilt yek Ha 1 TOKYILsE — BiAHOILIIEHHS 3araAb-
HOTO 00CATy TOBapoOOOPOTY AO 3araAbHOI KiAb-
xocTi noxynuis (CY);

+ uactky Tpadiky 3 HEBHOTro AXepeAa AiaoreHepauii
(Amp,).

Aast Toro, o6 3AiiicHUTH GaKTOPHMIT AHAAI3 Ta aHAAI3
YYTAMBOCTI, HEOOXIAHO He TIABKY BU3HAUUTY 3QAEKHY BEA-
YMHY Ta KAKYOBI IHAMKATOPH, SKi Ha Hel BIIAMBAIOTD, aAe i
noOyAyBatyt GpopmaaizoBaHi MOAeAl iX 3B'A3Ky. AAS 1jboro
HaMU IIPOTIOHYETbCS BUKOPUCTOBYBATU TaKi 3aA€KHOCTI:

T;' = KBi X (KBlBMi + KKOHB[ + Hnox i) X KKOHBi X qu’ (1)
5T/ Amp;
7= 5 li/Amp: )
= N

Ae KB, — KiABKICTb BIiABiAYBaYiB iHTEpHET-MarasuHy 3a
i-TuM AXXepeaoM Tpadiky, oci6;

H, . ; — xoedillieHT He3aBepIIeHNMX MOKYIOK Cepep
THX, XTO IIEpeTAsIHYB OiAblite, HDX 1 CTOPIHKY cailTy iHTep-
HeT-MarasyuHy;

71 — KiABKiCTb AXepea Tpadiky BiaBiAyBauiB iHTepHeT-
MarasuHy.

OcKiAbKM PO3pOOAEHI MOAEAI 3aAEXKHOCTI TOBapo-
000pOTy BiA KAIOYOBMX IHAMKATOPIiB pPE3YABTATMBHOCTI
AiporeHepallil € aAUTMBHO-MYABTUIIAIKATUBHUMY, TO (aK-
TOPHUII aHAAi3 HAMM PEKOMEHAYETbCS MPOBOAUTU 3 AO-
IIOMOTOI0 METOAY AQHLIIOTOBMX TIACTAHOBOK, SIKMI € Hall-
0iAbLI YHIBEPCAABHUM | BUKOPYMCTOBYETBCS MalbKe AAS BCIX
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1 eTan. Bubip kntouoBmx iHankatopis pe3ynbratmeHocTi (KIP) nigoreHepauii B iHTepHeT-MarasuHi

3 !

N\

O6csar ToBapoobopoTy KoediuieHT KoediuieHT BaprticTb YacTka Tpadiky |!
B uinomy (7) Ta 3a i-Tm KOHBepCil BiAMOB/EHDb cepefHboOro 3j-ro prepena |1
oxepenom Tpadiky (T;) (Kxone) (Kgiom) yeky (CY) (Amp;) '

2 eTan. [obynoBa geTepmiHOBaHKX Mofenel 38'a3Ky mix KIP nigoreHepalii B iHTepHeT-Mara3uHi

v v

[nsa i-ro pxepena Tpadiky:

Y uinomy gna iHTepHeT-marasuHy (T)
7—i = KBi X (Keia/w it KKOH& it HnOK i) X KKOHB ix qu

3 etan. poBefeHHA GaKTOPHOro aHanizy 06¢AriB TOBapOOHOPOTY iIHTEPHET-MarasuHy B Ljinomy
Ta 3a i-TUM AXKepenom Tpadiky3 BUKOPUCTAaHHSAM MeTOAY SIaHLIIOroBX NifiCTAHOBOK

4 etan. BusHaueHHs KoedilieHTiB uyTnMBOCTI 06CAriB ToBapoobopoTy f0 3miHU (KIP) nigoreHepauii
3a i-TUM kepenom Tpadiky Ta B iHTepHeT-MarasuHi B Liinomy

5 eTan. Mo6ypoB.a iepapxii KIP 3a mogynem koedilieHTiB Uy TNINBOCTI | BU3HAUeHHA CTPaTeriyHKX HanpamiB
nigoreHepadii B iHTepHeT-marasuHi

Puc. 1. HayKoBo-meToguyHui Nigxifg A0 06rpyHTYBaHHA CTPaTeriYHNX HaNpPAMIB nigoreHepadii 3 MeTol0 NigBNLIEHHS
KNiEHTOOPiEHTOBAHOCTi MepeKeBMNX NiANPNEMCTB, WO MalOTb iHTepPHET-MarasnHmn

TUIIB A€TEPMIHOBAHNX (DAKTOPHUX MOAEAEN. AAsT BUBYEH-
HS BIAMBY BupiAeHnx Buie KIP aAiporeHepauii Ha o6csru
ToBapoobopoty T; i T HeobXiaHO 3AilicHNTH iTepaTBHI MTO-
CTynoBi 3MiHu 6asucHoro sHaveHHs Koxuoro KIP-gpaxropa
(KBL,, Koo Keons i abo C ’JL.) TQ OTPUMATHU BIATIOBIAHI TaKUM
3aMiHaM YMOBHi 3HAQYE€HHS PE3YABTATUBHUX TIOKa3HUKIB T;
a60 T. [TopiBHSHHS pe3yABTATUBHUX MIOKA3HUKIB AO 1 MCAS
iTepaTMBHMX 3MiH AO3BOAUTD BUAIAUTY BIIAUB TIABKY OAHO-
ro 3 KIP-bakropiB Mopeai 1 a60 2 i BuSHaunTH i0T0 BIAUB
Ha 00CsIT TOBapOOOOPOTY 32 IEBHUM AXKepeAoM Tpadiky abo
Ha 00Csr 3aTaAbHOTO TOBAPOOOOPOTY iHTEpHET-MArasuHy.

3 MeTOI0 MOPiBHAABHOI OLIIHKM CUAM BIAMBY BHUAiAe-
HMX KAIOU0BMX iHAMKaTOPiB KIP Ha pe3yAbTaTuBHI OKa3HU-
K1 TOBapo00OOPOTY HAMM IIPOIOHYETHCS SAIICHUTH aHAAI3
YYTAMBOCTI, SIKMIT TI0Ka3Yye, SIK Y BIAHOCHOMY BMMipi 36iAb-
WNTbCA 200 3MEHIINTBCS Pe3YATATUBHMI IOKa3HUK T ab0
T 3a paxyHok 3minu KIP-axropa Ha 1%. PesyabTaTom aHa-
Aisy yyTAMBOCTI Mae OyTu iepapxis GaxTopiB 3a MoayAeM
KoediljieHTiB YyTAMBOCTI BiA Halt0iABILI BIAMBOBUX (MAIOTh
Oiab1 BUCOK] 3HaueHHS KoediLlieHTa YyTAMBOCTI) AO MEHLI
BIIAMBOBUX 1 CHOPMYABOBAHI peKOMEHAALII 10AO BIOOPY
cTpareriyHux HampsiMiB AiporeHepauil. [To6ya0By Taxoi ie-
papxil AOLIIABHO 3AIICHIOBATU 3a KPUTEPIAMU «UYTAUBICTD
AO 3MiH KoediLjieHTa KOHBepCil — YyTAUBICTb AO 3MiH CTPYK-
Typu TpadiKy — YYTAUBICTD AO 3MiH CEPEAHBOTO YEKY».

BMCHOBKN

Takum uMHOM, TPOBEAEHE AOCAIAXKEHHS TOKA3aA0, IO
AiporeHepallist MOXXe OYTM HOTY)KHUM IHCTPYMEHTOM peaai-
3allil KAIEHTOOPi€EHTOBAHMX CTpATerill y MepesxeBUX MAIPY-
€MCTBaX, SIKi BUKOPUCTOBYIOTb MYABTMKaHAAbHI NPOAAXI.
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3aAeXHO Bip piBHA KOHBepcCii, CepeAHbOro UeKy Ta UyTAU-
BOCTi AO 3MiH AXKepeA KAIEHTChKOro TpadiKy sK cTpaTeriyHi
HanpsMU AipOTeHepallil peKOMEHAOBAHO BUKOPMCTOBYBATH
PO3BUTOK KAIEHTCHKOI 62311 32 PAXYHOK ITOLIYKOBMX CUCTEM,
KAIEHTCBKOrO Tpadiky Ta COLaABHMX Mepex, IpsMi 3Bep-
HeHHsI 3 odiLilfHOro caitTy Ta itoro MobiAbHOI Bepcii, a Ta-
KOX IIOLITOBOI PO3CUAKH. [
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