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THEORETICAL BASES OF THE MARKETING PLANNING PROCESS

YV cmammi poszensamymo xkamezopitinuti anapam noHAmMms «npoyecy MapKemuHz08020 NIAHYBAHHAY, K Oe3NePePEHO2O MEXAHIZMY,
wo 3abe3neuye poKpUMms NPUYUHHO-HACTIOKOBUX 3HAYUEHb CKAA008UX 8UsHAUeHHA. J]OCTiOHceHO ma YOOCKOHATIEHO CXeMy Npoyecy
MapKemuH2068020 NAAHYEAHHS.

The category apparatus of concept "The Marketing Planning Process" is considered in the article, as a continuous mechanism that
provides determination of cause and effect values making. Investigational and improved chart of the marketing planning process.
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IocranoBka npo6aemMu. PO3BHTOK MapKeTHHIOBOI T€OPii MOKHA BU3HAYMTH CyTO TEOPETUYHHUM, TAK K 3HaYHi JOPOOKM HAYKOBL{B HE BCTUIAIOTH 3 PO3BUTKOM PUHKY, &
TAaKoXX HE aJaNTOBaHi 10 KOHKPETHOTO 3aCTOCYBaHHs. 3 iHIIOro GOKY, MApKeTHHIOBI IPOLECH MAlOTh CYTO IPHKIAAHUNA XapakTep, TaK SK MAaloTh MOXJIHMBICTh BPaxoBYBaTH
JIOKaJIbHI Ta 4acoBi 3MiHH, B3a€MOIIOB SI3yI0Th OKPEMi CKJIaJI0Bi B 3araibHiii CHCTEMi MapKETHHTY.

TIpouec mianyBaHHs CyKYIHOCTI [iif Ta BU3HAYCHHS IX cHEUU(IYHUX XapaKTEPHCTHK Hepeibadae oTpuMaHHs iHpopMaiiiHoi 0a3u, BU3HAUYCHO! KOHKPETHUMH LIIMU.
TakuM 9MHOM e(EKTHBHICTh MOCIIKCHHS Ta PO3POOKM IUIaHY MApKETHHTY BH3HAYA€ThCS 3[ATHICTIO KOPEKTHOTO MOEJHAHHS OKPEMHX CKIAIOBHX Il BHDILICHHS 3a1ad
3arajbHOTO EKOHOMIYHOTO IIPOLECY.

AHaJii3 ocTaHHiX Jocaimkens i mydmikaniii. KoHuenTyanbHi 3acau kareropiiHoro arnapary MapKeTHHIOBOTO IUIAHYBaHHs PO3KPHTO B HaykoBHX mpausx @. Koriepa (P.
Kotler), M. IToprepa (M. Porter), ITitep P. [likencona (P. Dickinson), I'pinuens T.II., 3aB’stmoBa I1.C., Mimenko B.A., IToropenosoii B. A., Ilepepsu II. I'. Ta in. IIpote,
TEOPETHKO-METOMONOTI4HI aCMEeKTH IUIAHYBAHHS MAapKETHHIY SK IIPOLECY B CyYaCHMX YMOBAaX PO3BHTKY €KOHOMIK 3aJIMIIAIOTHCS MPEIMETOM MOCIHIKEHb EKOHOMICTiB-
HAyKOBIIiB.

MeTo10 CTATTi € ZOCIiKSHHS KaTeropiifHOro arapary MOHSTTS «MapKETHHIOBE [UTAHYBaHHSI SIK POLEC», OOTPYHTYBAHHS B3a€MOY3IOUKEHOCT] CKIIAZ0BUX AAHOTO MOHSTTS
Ta YAOCKOHAJICHHS CXEMH IIPOLECY MapKETUHIOBOTIO INIaHYBaHHS.

Buk1ax 0CHOBHOTO MaTepiay fociiaKenns. OcoONUBICTh MAPKETHHTY SIK HAYKOBOI AMCLHILTIHH IIOJISITA€ B TOMY, IO CaMe LSl TeOopist IOBHHHA BiAIOBIaTH HA MTHTAHHS,
SIK, BUKOPHCTOBYIOUHM iH(opMaliiite 3a6e31eueH st eKOHOMIYHOTO IPOCTOPY, CIIBBIIHONICHHS MOMHUTY i MPONO3ULIi B MexkKax MeBHOI cdepn BUPOOHUITBA, PO3MOITY, OOMiHY i
CIOXKUBaHHs Oy1ar, 00paTu BIACHUI ILUIaH PO3BUTY, CIPOrHO3YBATH 1 OTPUMATH KOHKPETHHIT pe3ylbTar.

CydacHa HayKOBa JIiTepaTypa BU3HAYAE LIMPOKE KOJO KATEropiifHOro amapary TepMiHy "MapKeTHHI", sIKHil TOCTIHHO IOYTOYHIOETHCS, 1 Halidy€e Oiiblle TUCAYi BU3HAYCHD,
II[0 XapaKTEePH3YIOTh HOr0 3MICT.

TIOHATTS MapKETHHTY IOB’SI3yIOTh 3 OyIb-SIKOIO AISUIBHICTIO B c)epi PHHKY, IIPU L{bOMY HOCUIAIOTHCS HA MOXOKEHH Ta IepeKial ciioBa "MapkeTuHr" (Big anni. market —
PHMHOK, -ing — MiKPECIIIOE aKTUBHY JisIbHICTh). ONHAK ICHYI0Yl BU3HAYEHHS MAPKETUHTY 3 4aCOM MEPEPOCIIN JOCIIBHE 3HAUCHHS.

TiyMadHUM CIIOBHHKOM IOHATTS «MapkeTHHr (marketing)» BH3HA4eHO SIK CYKyMHICTb Jiif, MeTa SKHX - MEPEKOHATH MOKYMLIB npuadaTu npoaykuito dipmu. Mapketuar
BKJIFOYAE MPOBEICHHS 3aXO/1iB 110 MOMIMPEHHIO | PeKJIaMyBaHHIO MPOAYKILi, 10 BUITycKaeThesi. KpiM Toro, BiH nepejbadae BUBYCHHS PHHKY, JUISL TOTO, I{00 BU3HAYHTH BipOTiHY
PEaKIIio MOKYIIIS Ha 3aIIaHOBaHI BUPOOHMIITBOM HOBI IPOJYKTH i 3'SICYyBaTH, Y4 MOXKHA TiZABUIIMTH TIPUBAOINBICT TPOIYKTIB, IO BXKE BUITYCKAIOTHCS, IIUISIXOM 1X Moaudikarii
[1, c. 348].

HoBwuii CIOBHUK iHO3eMHHX CIIiB OIHMCY€ JaHe BU3HAa4eHHs sK (aHI. marketing market puHOK, 30yT) 3/iliCHIOBaHY BEIMKMMH KalliTaJTiCTHYHHUMH KOMIAHISIMH CHCTEMY
3aXO/IiB 110 BUBYCHHIO PHHKY i aKTHBHI| [l Ha CIO)KMBYHMI MOMMT 3 METOIO PO3IINPEHHS 30yTy BUPOOIIOBAaHUX HUMH TOBapiB [2].

TpaguLiiiHO B HAyKOBO-IIPAKTUYHOMY 3HAYCHHI MOHATTS "MapkeTuHr" (anri. "marketing" - akT KymiBii i IpoJaxy Ha PUHKY) OIUCYeThes SIK [3, ¢. 55] ¢

- CYKYyIHICTb Ail, IPH SKHX 3AIHCHIOETBCS TIepe/iada IpaBa BIaCHOCTI Ha TOBApH Bijl MPOJABLIS 0 MOKYIILS;

- CHCTEMa 3aXOIiB, CIIPIMOBAHMX HA MAKCUMANIbHHMIA 30yT NPOAyKILii, a Takoxk iHPacTPyKTypa Mo peKiami ToBapy, BUBYCHHIO i (HOPMyBAHHIO MOMHUTY;

- "BuILa 1Koia" TOPTiBII, 10 NOJSrae B Oe3MepepBHOMY yAOCKOHAJICHHI SIKOCTI Ta YIAKOBKH TOBApY, B aHAJIi31 ICUXOJIOTI] CIIOKKMBaYa Ta BMIHHI BILIMBATH Ha HEl;

- JisUIBHICTB, CIIPSIMOBaHAa Ha 3aJ0BOJEHHS MOTPeOd B TOBapax i MOCHyrax, siki MOXKYTh KOHKYpYBaTH Ha PUHKY, i 3abe3nedye Oe3nepepBHHI IPOAAX TOBapiB Ta
PpeHTAGENIbHICTD ITiIMPHEMCTBA;

- "3aBoitoBHuMil" MapkeTuHr (take over marketing), sikuii nependadae norIMHAHHS OAHUX (QipM IHIINMHE;

- hinocodis noBeninku QGipMu Ha PUHKY i T. II.

IcHyroui BU3HAYEHHSI MAPKETHHTY MOXKHA YMOBHO TOJUTHTH HA TPU OCHOBHI IPYIIN:

- pexyiama, CTUMYITIOBaHHS 30yTy i THCK Ha MOKYIILs, a00 KOMIUIEKC «arpecHBHHX'" IHCTPYMEHTIB HPOaXy (PHHOK MacoBOTO CIIOKHBAYa);

- KOMIUIEKC iHCTPYMEHTIB aHalli3y pHHKY (eyKTUBHO-IHAYKTHBHHH i aHAJITHYHUH METOAM JOCIIDKCHHS Ta MOJICITIOBAHHS);

- "apxiTekTop" CyCHiIbCTBA CIIOXKUBAHHS (CTBOPCHHS 1 CTHMYJIFOBAHHS HOBUX MOTPeO MOKymiiB) [4, c.1-2].

JIist OCMHCIICHHS B3a€EMOBITHOLIICHHS TOHSATh "MapKeTHHT " i "IUIaHyBaHHS B MapKEeTHHTY " BHHHKA€ HEOOXiJHICTh PO3IISIHYTH IIE€PELyCiM CYKYIHICTh 3HAYeHb, IO iX
OMHUCYIOTh 1 XapaKTepU3yroTh.. KpuTtepieM € BU3HAYECHHS MPUYUHHO-HACIIJKOBHX B3a€MO3B'A3KIB, SIKi MICTATBHCS B CYKYIHOCTI 1O XapakTepusye MOHATTA "MapkeTunr". Ipu
LbOMY OJiHi 3HAYEHHs BUCTYNATUMYTh SK NPUYMHHI, a iHIII - K HACIIJOK LBOrO NPHYMHHOIO 3B'A3Ky. OTXKe, Ti XapaKTepHCTHKM MapKETHMHIOBUX CTOCYHKIB, sIKi BHLIeHI i3
3arajbHOl CYKYNMHOCTi i sIKi 1O BiJJHOLICHHIO JIO IHIIMX XapaKTEPHCTHK BHCTYNAKOTh SIK IPHYHHHI OYEBUHO, CKIAZyTh CYKYIHICTb, IO XapaKTEpH3y€e CyTHICHHH 3MicT
MapKeTHHTY, a Ti XapaKTePUCTUKH, sKi OymyTh BifHECeHi 10 "cniaunx", MOXyTh OyTH BiJHECEHI 0 THX, 110 JOPO3BHBAIOTH CYTh IO HOr0 KOHKPETHU3YE.

B exoHOMiYHIH JIiTepaTypi MOHSATTS ,,IUTAaHYBAaHHS Ta ,,CTPATEriyHi IUIAHK PO3IILNAIMCS BEIMKOK KUIbKicTIO HaykoBLiB. Ha Hamry nymky HalminOlie naHi IOHSTTS
BucBiTieHi B poboti I'b. Kueitnepa [5, ¢.17], skuii BU3Hauae mpolec IUIAHYBaHHS K CHCTEMY, SIKa Ma€ IMPH3HAYCHHS (MOCSATHEHHS OaxkaHoi MerTH), QyHKUIl (ZOCTIAUTH
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CepeloBHIIIE, CUTYAIlil0, CTPYKTYpPY, 00OpaTH albTepHATHBYU i OLIHUTHU Mii), MOTOKU (iH(popMAaLis MiX IUTAHOBUKAMH Ta KOPUCTYBa4yaMH) i CTPYKTYpY (3arajbHuil IU1aH, B MeKax
SIKOTO TUIAHOBUK HAaONWKye HaiOinbII WMOBIpHUMI i1 GaXkaHWil BapiaHT, BHKOPHCTOBYIOUM HABYAaHHS Ta 3BOPOTHIM 3B’SI30K y BHUISII CYMKEHb I JAHMX JUI HEPEOLiHKH
Ppe3yibrariB).

TlnanyBaHHS B CyqaCHHX yMOBAaX rOCIOAAPIOBAHHS - L€ MPOLIEC, 3a SKOTO 36irar0Thesl iHTEIEKTyalbHi, iHTYITHBHI Ta paltioHaNiCTHYHI IIPUHOMH, 1O JO3BOJISIOTH [0€HATH
¢dbopmanbHuii Ta HeOpPMATBHUI ACTIEKTH yNpaBIiHHSA, a0U 3a0€3MeYNTH BIOPSIKOBAHICTh 3aXOAIB LIOJ0 peaisalii cTpareriid Uit JOCSATHEHHS MOCTaBICHHUX Linel. 3riqHo 3
(yHKUIOHAIBHUM ITiIXOZOM 1O YHPABIiHHS [UIAHYBAHHS, IO € OCHOBHOIO iforo (yHKuieo, TpeOa BU3HAYUTH 3MICTOBHO Ta OPraHi3aliiiHoO, 3aJ1€KHO BiJj yMOB (QYHKLIOHYBaHHS
opraizaiii Ta NONISiB KePiBHUKIB Ha Miclie, poJib Ta 3HAYeHHs Li€i GpyHKIIi U pO3BUTKY OpraHizarii.

Tlporec maHyBaHHS - 1l HEMPOCTA IOCIIZOBHICTH Onepariii Mo CKJIaJaHHIO IUIaHIB, MiJ Yac KOl OJHA MOJis He OOOB'I3KOBO IIOBMHHA BifOyTHCS CIiJOM 3a iHIIOIO.
TIpouec BUMarae BelUKOI THYYKOCTI i yIPaBIiHCBKOIO MUCTELTBA.

PesynbratoM npomecy IiaHyBaHHS € Po3poOKa CHCTEMH IUIaHiB, SKi BKIIOYAIOTh OCHOBHI OKA3HUKHU MisSUIBHOCTI, 110 IIOBHHHI OyTH HOCSATHYTI 10 KiHIIA IJIAaHOBOTO IIepioxy.
TTo cyTi mran - e HaGip IHCTPYKILiH /ISt MEHEDKEPIB, 110 OMUCYIOTh, Ky POJIb KOXKHA YACTHHA OPraHi3allil TIOBUHHA BiJirpaBaTH B MPOLEC] JOCATHEHHS LIl MiANpHEMCTBa.

TIpouéc (nar. processus — pyx) : HOCII0OBHA 3MiHA NIPEAMETIB i sIBULL, 110 Bi0yBaETHCSA 3aKOHOMIPHUM HOPSIKOM; CYKYIIHICTb PsLy NMOCHIJOBHUX [iif, CHPSIMOBAHHUX HA
JIOCSITHEHHS [IEBHOTO pe3yJibTaTy; IMOCIi0BHA 3MiHa CTaHiB 00'ekTy B 4aci [6].

JlocmiaAnBIIN KaTeropiiHuit arapar, aBTOPOM 3arpOIOHOBAHO BU3HAYECHHS TOHSTTS MAPKETHHIOBOTO TUIAHYBAHHS SIK TIPOLECY.

MapkeTHHT ILnaHyBaHHA TIportec
«...0IHC «...3MiHa CTaHIiB
«..KOMIUTEKC Jii..» (BH3HA4Y€HHA ) 00’ eKTy B Haci...»
Mai0yTHBOTO...»

MapKeTHHI OBe IVTAHYBAHHS K IPOLIEC

OmnHe MaHOyTHbOIO KOMIUIEKCY AiH, CIPAMOBAHHX Ha 3MiHY CTaHiB
ckimaopHx marketing mix

Puc. 1. BusHaueHHs «<MAaPKeTHHIOBOTO IUIAHYBAHHS SIK MPOLECY»
Jowcepeno: asmopcoka pospobra

3 BU3HAYCHUX MO3ULIN CIIiJ PO3NISLNATH CYKYIHICTh THX, LIO XapaKTePU3yIOTh MAapPKETHHIOBI CTOCYHKH IOHSTH, SIKi JOPO3BUBAIOTH I BUPAXKAIOTH HOJAIIBIIY NETali3alio
MapKeTHHIOBHX CTOCYHKIB, iCHYIOUHX B Cy9acHHUX HAayKOBO-TIPAKTHYHHX ySBJICHHSIX.
B po6ori L. Wilson [7] mporec MapKeTHHIOBOTO [UIAHYBAHHSI 300paXeHO y BUIVISL CXeMH (puc. 2).

Figure 2-1 THE MARKETING PLANNING PROCESS
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Puc. 2. TIpouec MAapKETHHIOBOTO MJIAHYBAHHS
Joicepeno: [7]

AHai3yl04i HaBEACHY CXEMY, MOXKHA 3a3HAYMTH, IO BUXiAHNUM ITyHKTOM B IpPOLECi MAPKETHHIOBOTO IUIaHYBaHHs € 1(i1i Mapketunry (Target Market), foCsSTHEHHS SIKHX
nepenbadae po3poOKu KoMIuiekey it abo 3axoxis (Action). Indopmanis (Message), oTpuMaHa B pe3yJbTari MPOBEACHHs KociiukeHHs koHKypenuii (Competition) Ta morpe6
cnoxuBadiB (Customer Needs) BUKOPUCTOBYETBCS IPH PO3pOOILIi 3aX0/iB, MOEJHAHUX B MapKETHHroBoMYy KoMiuiekci 4P, a came ToBap (Product), nina (Price), micue (Place),
npocysanHs (Promotion) Ta dopmyBaHHi KoMyHikamiiHoi momituku: nponax (Selling), pexmama (Advertising), ctumymroBaHHs 30yTy (Sales Promotion), mabmik puieis3
(Public Relations), 38’s13ku i3 cycrinectBom (Publicity). I3 cxemn BuaHO, 110 (opMyBaHHS TaKOTO KOMIUIEKCY i € IUTaHoM it (Action plan).

O4eBHIHO, IO PO3KPHTTS i CTPYKTYpPH3alis 3HAYEHb | XapaKTEPHCTHK IO BH3HAYAIOTH CYKYIHICTH 3MiCTy MAapKETHHTY, [O3BOJSE PO3KPUTH i€papXil0 MPUYNHHO-
HACIIZIKOBUX 3HAYCHB, 10 MICTUTBCS B HUX. Lls iepapxist y CBOIO uepry A03BOJISIE CTBOPUTH YMOBH ISl BUAUICHHS CYKyITHOCTI BHITAQJKOBUX SIBHII i BiAKpHBA€ MOXIIMBICTB iX
CIIBBIHOIICHHS i 3iCTABIICHHS i3 30BHIIIHIMU YMOBAaMH, B SIKMX 3[1HCHIOETHCS MAPKETHHIOBA Jisl.
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Figure 2-1

THE MARKETING PLANNING PROCESS

START

Environmental

FINISH
HERE

Crop. 334

HERE
- audit A
Target e ? .
Strategy S o oF
é@ﬁﬁ@
N
Selling
Tactical Positioning Advertising
Target Sales Promotion

Public Relations

T Publicity

Puc. 3. Ynockonajena MojieJib Npouecy MapKeTHHIOBOI0 NJIAHYBAHHS
[oicepeno: yoockonaneno asmopom [7]

SIk BUIHO 3 pHC. 3, MOJENb IPOLECY MAPKETHHIOBOTO IIAHYBAHHS JOMOBHEHO aBTOPOM 3BOPOTHIM 3B’SI3KOM, IO CBIIYMTH HPO IOCITiZOBHHIT i GesnepepBHuil mporec
po3poOKH Ta peaitizawii miaHy MapKeTHHry; niii Mapketunry (Target market) BHOKpeMJIEHO Ha CTpaTeriuHi, TAKTUYHI i ONEPAaTHBHI, BiJl YOO 3aJICKHUTh 6E3M0CEPEIHbO MPOLEC
JOCHiUKEHHS 1 po3poOka KoMmIuiekcy 3axoniB 4 P’s; morpebu cnoxuBadiB (Customer needs) Ta koHkypenuito (Competition) nouiibHO 00’€AHATH B 3arajbHy CHCTEMY
MAapKeTHHIOBOIO CEPEOBHUINA, T. s. OKPIM BHU3HAYCHHX (AKTOPIB iCHye 3HAYHA KIIBKICTb CKJIAJOBHUX, LIO MOTPEOYIOTH NOCIIUKCHHS B 3QJIEXKHOCTI BiJ IIOCTAaBICHOI METH
JIOCITIIKCHHSI.

3a3HaueHa MOJIeNIb JO3BONISAE BU3HAYUTH IPHYMHHO-HACIIIKOBI B32a€MO3B'A3KH, AKi MIiCTATBCS B CyKyIMHOCTI HOHATTS "MPOIEC MAPKETHHIOBOTO TJIAHYBaHHA".

IlnaHyBaHHS MApPKeTHHIY - Li¢ CHCTEeMAaTHYHUH Ta Oe3lepepBHUI mpouec, sKuil nepenbadae BCTAHOBICHHS LiIeH MApKETHHTY, BH3HAYCHHS MAapKETUHTOBHX
MOJKIIMBOCTEi MApKETHHTOBOIO KOMILIEKCY 1 3a0€3I1C€UCHHs HassBHUX PECYPCiB IIs 1X JOCATHEHHS, PO3POOKY JIOKYMEHTY MapKETHHIOBOTO ILTaHY.

OG'exkTHBHA HEOOXIHICTH BUKOPHCTAHHS MPOLECY MAapKETHHIOBOTO ILUIAHYBAHHS Ha ITiANPHUEMCTBI BHKIHKAHA )KOPCTKOKO KOHKYDPEHI[i€I0 B GaraTboxX raiyssix, KpiM TOro
CBO€YACHA PEaKIlis Ha 3MIHH 3aIIAHOBAHMX [OKA3HUKIB PO3BUTKY HiJNpHEMCTBA 3abe3Iedye HOro CTaauii pO3BUTOK.

He3anexHo BiJ BUy MapKETHHIOBOTO IIaHy IPOIEC MAPKETHHIOBOTO IIIaHYBAHHS Ma€ BilNOBINHUI anrOpuUTM:

1. AnaJi3 npoGjemu, oB's3aHOT 3 JOCSTHEHHAM NOCTABICHOT METH JisUIbHOCTI MiAMpHeMCTBa, SKHii epeabadae JociipkeHns GpakTnyunoi i GaxkaHol KiHIEBOT CHTYaLil Ta
BHU3HAYCHHSM «CJIAOKUX Miclby» peasi3alii HaMiYeHHX IPOrpam JUisi JOCSTHEHHS METH.

2. BU3HAYeHHs] MeTH MapKETHHIOBOI HisUIbHOCTI Ha IJIAHOBHH Mepiof.

3. Tlomyk aJIbTePHATHBHMX PillleHb, TOOTO MOXIIMBUX BapiaHTIB BUPIIICHHS iCHYIOUNX MAPKETHHIOBHX IPOOIEM.

4. IIporHo3yBaHHsl — WMOBIpHICHA OLIHKAa Maii0yTHHOro PiBHS OCHOBHHMX IOKAa3HHKIB IisIbHOCTI, MOMJIMBY MOBEHIHKY KOHKYPEHTIB, CIIOKHBA4iB, I1OCTa4albHHUKIB,
MOCEPETHNKIB TOIIO.

5. Oninka aJbTepHATHBHUX pillleHb - BUGip HaiKpaIoro (ONTUMAILHOTO) BapiaHTy BUPILIEHHS iCHYIOUOT MPo6IeMH MapKETHHTY.

6. IIpuiiHATTA pillleHHs Ta IOCTAHOBKA IUIAHOBOTO 3aBIaHHs (PO3POOICHUN JOKYMEHT ITaHy MapKETHHTY).

7. CynpoBojizKeHHsI i MOHITOPMHT IIaHy, Hforo KOperyBaHHs I1iJl YaC BUKOHAHHS TVIAHOBHX 3aBJaHb 3 YPaxyBaHHSM BIUIUBY (DaKTOPiB OTOUYIOYOTO CEPENOBHINA.

Jlx. BectByn [8] BUKOPHCTOBY€E TepMiH "IUIaHYBAaHHS MApKETUHTY" [UIs ONMCAHHS METOAIB 3aCTOCYBAaHHS PECYpPCIiB MApKETHHIY JUISl JOCSTHCHHS MAapKCTHHIOBHX LLICH.
Kosxna komITaHis Mae B pO3NOPSPKEHHI crieU(idHi pecypcH i BU3HAYa€ IEBHY METY, SKa MOXXE 3MiHIOBATHCS IIPOTSATOM IIEBHOTO Ilepiofy dacy. MapKeTHHIOBe IIaHyBaHHS
BHKOPHCTOBYETBCS JUIsl CerMEHTALlil PHHKY, BU3HAYCHHs HOTO CTaHy, MPOTHO3YBaHHsS HOro 3pOCTaHHs i IUIAHYBaHHS JKMTTE3IATHOI PHHKOBOI YaCTKH YCEPEAHHI KOXKHOTO
CErMEHTY.

Ilpouiec MapKETUHIOBOTO IUIAHYBaHHS BKJIIOYA€: BUKOHAHHS MAapKCTHHIOBHX IOCIHIDKEHb; aHANi3 CUIBHMX i ClIaOKMX CTOPiH KOMIIAHIl; POTHO3YBAHHS; BCTAHOBJICHHS
MapKeTHHIOBHX LiiJIe; po3poOKy cTpaTeriii MapKeTHHTY; BH3HAYEHH IIPOrpaM; CKJIaJaHHs OI0/UKETIiB; Meperis L pe3yIbTarTiB i Lijei, cTpareriii i nporpam.

Anroput™m mnanyBanHs MapketuHry I. Accenst [9] nepenbagae:

1. Curyauiiiamii anaJi3 (momnepeaHs OLiHKa PUHKY).

2. OniHKa MOKJIMBOCTell MAPKETHHTY. aHAJIi3 MOXIIMBOCTEH / 3arpo3, aHaJli3 CHIBHHX 1 CIIaOKNX CTOPiH. 3/iHCHIOEThCS OLliHKa MAPKETHHIOBUX MOXIIMBOCTEH TOBapy Ha
OCHOBI BU3HAUECHHSI 10TPEO CIOXKKMBAYIB, CHIBHUX 1 CIAOKHX CTOPIH Y KOHKYPEHTHiil 60pOTHOI HIIMX YNHHHKIB.

3. BusHauyeHHsl nijieif mo Toapy. 3 BpaxyBaHHSIM MOXJIMBOCTEH MapKeTHHTY (OPMYITIOIOTHCS LI y BUIVIS 3aBaHb MO MPOAAKAX i MPUOYTKY.

4. ®opmMyI0BAHHS CTPATerili MAPKeTHHIY: BHU3HAYCHHS LIILOBOIO PHHKY, IO3HIIOHYBaHHS ToBapy. DOPMY/IIOIOTECS CTpPATErii MAPKETHHTY, 110 MAIOTh 3a0e3MeunTi
JOCATHEHHSI 3aITAHOBAHMX IIiIeif.

5. Po3poGka KoMIIeKCcY MApKETHHTY.

6. Po3po0ka nporuo3y npojaais.

7. Ouinka npuoyTKy.

8. OniHKa i KOHTPOJb MAPKETHHIOBOI isJILHOCTI.

MapkeTnHroBuii iaH y OGLIBIIOCTI BUNAJKIB MICTHTh PETPOCIICKTHBHUN OINIA] MAapKETUHIY 1 HaJa€ MOMKIMBICTH y3araJbHEHHS CTPATEriYHOr0 MapKETHHIOBOIO ILIAHY
NpUOJIM3HO HA TPU POKH, 3 JETAbHUM TAaKTUYHUM MApPKETHHTOBHMM IUIAHOM Ha HaMOmkumii pik. HalOuibIn BaXKJIMBI MOMEHTH BapilOIOTHCS BiJ KOMIAHIl 10 KOMIIaHii, ane B
OCHOBHOMY, TOJIOBHHH aKLIEHT POOUTHCS HA PUHKOBI MOMKJIMBOCTI i 3arpo3u, ToBapHuii moprdesns OpeHIiB i pO3MOiiI MAPKETHHIOBUX BUTpAT.

BucnoBkn. ®opMyBaHHS MapKETUHIOBOIO IUIAHY B IIPAKTHYHII AISUIBHOCTI YCKIIAJHIOETHCS BUCOKOIO MIMOBIPHICTIO €KOHOMIYHHX 3MiH, HACHIJKH SKUX MOXYTb 3HAYHO
BiZloOpa3uTHCS Ha PO3BUTKY miampueMctBa. OnHak, Oe3nepepBHUI NpPOLEC MapKETHHTOBOIO IUIAHYBAaHHS SIK €IMHOI CHCTEMH, 10 00’€IHy€ B3a€MOIOB’s3aHi CKJIaaoBi
eJIeMeHTH, 3abe3redye CBoeyacHicTh 00Ky, aHai3y Ta peakiiii Xxapakrepy Moiit Ta HMOBIPHHIl BIUINB HA JIOCATHEHHS L{iJTCH.

BaxuBuM, Ha TyMKy aBTOpa, IPH JOCIIIKCHHI KaTEeropiiiHOro amapary NOHATH BH3HAYCHOI TEMaTHKH € MOXUIMBICTH iX 00’€[HAHHS B 3arajbHy CHCTEMY, a TaKOX
JIONLTBHICTH HAYKOBHX PO3POOOK B HANPAMKY MapKETHHIOBOTO IIIaHyBaHHS K IPOLIECY, a He AK KiHI[EBOTO Pe3ynbTaTy — ()OpMyBaHHsS MapPKETHHIOBOTO ILIaHY.
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