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BIUIUB ICTPY MEHTIB TPEH/I-MAPKETHUHI'Y
HA CITIOKUBAIIb KU BUE IP

H.JIL. CaBunbka, O.M. lpsagko, M.B. Cipoyc

Pozensmymo cyuacuuil incmpymenmapiti mpeuo-mapKemuney Ha PUHKY
FMCG ma iioco 6énue Ha nNputiHamms CHOMCUBAYLKO2O PIUEHHA NpO KYNIGII0
mosapig. IIpoeedeno oOHNAUH-ONUMYBAHHA 3 MEMOI0 BUAGIEHHA CMAGIEHHS
cnooicueauie 00 IHcmpymenmis mpeuo-mapkemuney. Pozensnymo ochosui euou
BTL-3ax00is ma oyineno Kodcen 13 HUX 3@ OONOMO2OK  pe3YIbmamis
OMNIAlH-ONUMYBAHHA ceped NOKYNYI8 mMoeapie MNOBCAKOEHHO2O CHONCUBANHHSL.
Hasedeno  Oiacpamu, y sxux 6i0obpadxceHo  8i0comkose  Cni68iOHOWEHHS
NONYNAPHOCMI THCMPYMEHMIE MPElio-MapKemuHey ceped NOKYnyie.

Knwowuosi  cnosa:  mpeiio-wapxemune, FMCG-punok, —incmpymenmu
mope 0802 0 mapkemurzy, POS-wamepianu, npomoaxyis, 3axoou BTL.

BJUSHUE UHCTPY MEHTOB TPEWU-MAPKET MHT A
HA IOTPEBUTEJNBCKHU BLIBOP

H.JIL. CaBunkas, O.H. IIpsaako, M.B. Cupoyc

Paccmompen  cospemennvlii  uHcmpymenmapuii.  mpeuo-mapKemunea Ha
punke FMCG u e20 émsinue na npunsimue nompeoumenscko2o petienusi 0 noKynKe
mosapos. [Iposeden oHIATIH-0NPOC C YeNLbIO GbIsAGIEHUS OMHOUEHUs nOmpedumenell
K uncmpymenmam mpeio-mapkemunea. Paccmompenvi ocnognvie 6udvt BTL-
MEPONPUAMUL U OYEHEH KANCObILL U3 HUX C NOMOWBLIO Pe3YIbMamos OHIANH-0Npoca
cpedu  noxynamenen  moeapos  NogceoHesHo2o  nompebnenus.  Ilpueedenvl
ouazpammpl, 8 KOMOPLIX OMOOPAICEHO NPOYESHMHOE COOMHOUEHUE NONYISPHOCU
UHCIPYMEHTNO08 mpelio-MapKemuHe a cpeou noKynamernel.

Knwouesvre cnosa: mpeiio-wapkemune, FMCG-poinok, uncmpymenmol
mope 0602 0 mapkemunea, POS-wamepuanvt, npomoarxyus, meponpusimus BTL.

INFLUENCE OF TRADE-MARKETING TOOLS
ON THECONSUMER CHOICE

N. Savyts’ka, O. Pryadko, M. Sirous

In changing terms of a consumer market, large companies, reducing costs
on direct advertising, several times increase trade-marketing budgets. Properly
organized stimulation of the commercial intermediaries, own sales staff and end-
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consumer allows to increase the level of sales and distribution, helps to optimize
inventory and increase commercial activity. Modern market of consumer goods
(FMCG) is growing rapidly due to the introduction of commodity innovations,
correct use of the tools of brand management and trade marketing. Analysis of
different sources in marketing led to the conclusion about the ambiguity of the
definition of trade marketing today. Therefore, in the present competitive
environment on the FMCG market we have a relevant problem of choosing and
applying the most effective trade-marketing tools, as the key element of influence on
consumer purchase decisions are often the promotion activities at the point of sale.
The article discusses modern types of trade-marketing instruments in FMCG market
and their impact on consumer acceptance of the decision on the purchase of goods.
An online survey for the identification of consumer attitudes to trade marketing tools
is carried out. The main types of BTL-events are considered, and each of them is
evaluated by means of the results of online survey among the purchasers of goods
of daily consumption. Diagrams depicting the percentage of trade marketing tools
popular among buyers are presented. The development and use of trade-marketing
activities increases customers’ and retailers’ loyalty, and brand recognizability
among the other brands. The obtained data can be used in the development of
marketing strategies for goods in FMCG-market; which trade marketing tools have
greatest impact on consumer decisions and make it possible to choose the most
effective BTL-activities bringing maximum profit.

Key words: trade marketing, FMCG-market, trade-marketing tools, POS-
materials, promotions, BTL events.

IHocTanoBKka mpoGieMH y 3aralbHOMY BUIJISAL. Y 3MIHIOBaHUX
YMOBaxX CIIO)KMBYOTO PHUHKY BEJMKi KOMIMaHii, CKOPOUYIOYH BUAATKH Ha
mpsMY peKIaMy, Y KilbKa pasiB 30iMbIIYI0OTh OIOKETH Tpeil I-MapKe THHTY .
PamionansHO OpraHi3oBaHE CTHMYIIOBAaHHS TOPTOBEIBHUX MOCEPEIHUKIB,
BJIACHOTO TOPIrOBOTO MEPCOHATYy Ta KIHIEBOrO CIIOKMBAda JO3BOJIIE
MiJBUIIMTA PiBEHb MPOJAXKY 1 IMCTpUOyLii, cipusie onTuMizamii TOBapHUX
3amaciB 1 3pOCTaHHIO aKTHUBHOCTI migmpueMcts Topriii [1]. CyuacHuit
PHHOK TOBapiB MOBCAKAEHHOTO onuTy (FMCG) CTpiMKO PO3BUBAETHCS, 110
3yMOBJEHO  BINPOBaUKEHHSM  TOBapHUX  IHHOBaliif,  KOPEKTHUM
3aCTOCYBaHHSIM HCTPYMEHTIB OpeHI-MEHEDKMEHTY Ta Tpeill-MapKeTHHTY .

Tpeitn-mapkerunr (trade-marketing) cnpsMOBaHUN Ha MPOCYBaHHSI
TOBapy B TOPTOBHUX TOYKaX, a camMe Ha Te, 00 3poOuTH TOBap OLIBII
JOCTYIIHUM MOKYIMIEBi, JOHECTH iHPOPMALil0 PO MPOMO3MLI KOMIIAHil
HAROIB I 3p03yMUTHM I KiHIIEBOTO CIIOXKHBada criocooom [2].

CaMe TOMY B Cy4acHUX KOHKYPEHTHHX YyMoBax Ha puHky FMCG
JOCUTh  aKTyaJbHOI €  mpobirema  BUOOpY Ta  3aCTOCYBaHHA
Hale( eKTMBHIIM X IHCTPYMEHTIB TpEeHI-MapKEeTHHTY, OCKIJbKH Haivac Tirne
KIIIOYOBHM €JIEMEHTOM BIUIMBY Ha CHOXMBALbKE PIlIEHHS 110 I0 MOKYTIKHU €
3aX0JM IPOCYBAaHHs CaMe B MICLIIX IIPO aKy TOBapy.
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AHaJi3 ocTaHHIX JocaiaKeHb i mydaikamiit. Coi 3a3HAYUTH, IO
Y BITYM3HAHINA Ta 3apyODKHINA JNiTepaTypi JOCHTH BEJIMKA KiJBKICTh YUCHHUX
JIOCHi/DKyBala TeMy BHUKOPHUCTAHHS IHCTPYMEHTIB TpeiI-MapKeTHHTY, a
came: C. VYiwep, E. Xipm, JI. €poxina, €. bammauHikoBa,
O. bpixamesa, B. Hikimkin, E. Pomaneesa, XK. Epix Ta iH.

Hampuxman, XK.-XK. JlamOeH noTpumyeTtscs Tiei TOUKH 30py, IIO
TOPTOBHII MapKETHHI Ma€ MICIle Ha cTazil B3acMOMii BUPOOHHKA IIpOIyKI[il
Ta MpojaaBuiB (ONTOBHX 1 po3apioHKX). ToOTO miAmpUEMCTBA PO3APIOHOT
TOPTIBJIi PO3MIIA JAIO ThCA HE K KOHKYPEHTH a0 MapTHepH B KaHam 30yTy,
a gk emuHI KimieHTH. TakuM  9WHOM, cepa BHKOPHUCTAHHS TOPTOBOTO
MapKETHHTY OOMEXYEThCS KOHTAKTOM «BUPOOHHUK TOBapy — marasun» [3].

P. Moppic BBaxae, 0 TOPTOBUII MAPKETHHT — II¢ YaCTUHA 3aTaJIbHO I
CTPYKTYPH MapKETHHTY BHPOOHHMYOIO IMAIPHUEMCTBA 1 OCHOBHA HOro Merta
— 3a0e3MeYuTd MilHe TOJIOXKECHHA OpeHla Ha PUHKY, «IIPOILITOBXHY TH»
TOBap uYepe3 TOProBy MEpEkKy [0 CIOXHBava. Y HbOMY BHMAIKy cdepa
BUKOPHCTAHHA TOPTOBOTO MapKETUHTY KOHTPOJIOE KOHTAKT «BHUPOOHHK
TOBapy — KiHIEBHUU CIOKUBau» [4].

Wikipedia nae Take BH3HAYEHHS TPEUA-MAPKETHHTY (TOPTOBHIA
MapKeTHHI) — II€ KOMIUIEKC 3HAaHb NPO 30UIbIIEHHS IIOMMTY Ha PIBHI
ONTOBOI Ta PO3APIOHOT TOPTiBIi, TOOTO MapKETHHIOB1 KOMYHIKAIil Ta IHIIII
3aX01M B Mepexax qucTpuOyLii, a He Ha PiBHI KIHI[EBOTO crokuBaya [5].

AHam3 pi3HUX DKepea y chepi MapKEeTHHIY [O3BOJMB 3pPOOHTH
BHUCHOBOK IIPO HEOJHO3HAYHICTh BU3HAYCHHS Tpeiia-MapkeTuHry. Hage neHi
NUTAaHHS MaloTh JUCKYCiHHMHA XapakTep. VYd4eHI Yy CBOiX mpaipsix
oxapakTepu3yBall CydacHi IHCTPYMEHTH TOPTOBOIO MApKETHHTY, IX
3aCTOCYBaHHS B Pi3HUX Trally3sX, NMpoaHali3yBald Ta BUKJIAJIM OCHOBHI
NPHUHIMIN POOOTH TPEHA-MapKETOJIOra, ajic BUKIAICHUA HUMH Matepial €
3arajJbHUM, BAKJIMBUM € PO3YMIHHA TOTO, SKi IHCTPYMEHTH AJs 301/IbIICHHS
o0cary mpofjaxkiB BapTo BUKOPUCTOBYBaTH came Ha puHky FMCG, Ttomy
PO3IIIA T Ta aHAJI3 [[LOTO MUTAHHS € METOKO JaHO 1 HAYKOBOT CTAaTTI.

MeTa cTarTi moysira€ B pO3KPHUTTI CYTi MOHATTA TPEHA-MapKETHHTY,
OCHOBHHX IOTO IHCTPYMEHTIB Ta 3HaYEHHS iX AisybHOCTI Ha puHKy FMCG.

Bukaax ocHoBHOro Martepiaay gociaimkenns. [lommpeHHs
MapKEeTUHIOBUX TepMIiHIB BiAOYBaeThCs TMiJ BIUIMBOM  MPaKTHYHOL
MSUTbHOCTI  TpaHCHALIOHAJIPHUX KOMIIAHIH, TEepCOHal SKAX 3a3BUYail
aHrioMoBHUE. Cepell MapKeTOJIOTIB OCTAHHIM YacoM TMOMIMPEHI TepMIHU
AQHTJIIOMOBHOTO TOXO/DKEHHs (cynepBaii3ep, MepuaHmaiizep, KpieHtop Ta
iH.), AKI BXKUBAIOTHCS HABITh TOJIi, KOJIM 3pYYHIIllEe 3aCTOCYBATH yKpaiHChKe
c1oB0. MO BO, MOy IPU3aTOPH 3aCMIdyBaHHS PiTHOT MOBH BBa)KalOTb
Tak: «merchandising» — 1ie He BCIM 3p0O3yMilo, a OTKe OUILII HAYKOBO 1
cydacHo. Tak, SKII0 Ha MpakTUIi B Oi3HECI 3 IIE€I0 METOI 3aCTOCOBYIOTh
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Taki TepMiHH, iK: «trade promotion» (CTUMYTIOBaHHS TOPTOBOI JIAHKH );
«sales promotion» (ctmmymoBaHHA 30yTy); «trade marketing» (Tpein-
MapKeTHHT, TOPTOBUH MapKeTHHT); «merchandisingy (MepyaHmaif3uHTr), TO
B TeOpil MapKETUHTY CHOTOJIHI IIe HEMAE €JIMHOTO MiIX0ay Ta TSPMIHOJOT Il
mis  imentadikanmii  3arameHOI  CyTi  3a3HAYCHMX  MapKETHHTOBHX
enemeHTiB [1].

Cyuacuuit FM CG-pHHOK CKJIaJHO ySBHTH 0€3 Tpein-MapKeTHHTY,
ajpke 3apa3 Maibke BCi KOMMaHil BHKOPHCTOBYIOTH iHCTpyMeHTH BTL i3
METOI0 CTUMYJIIOBaHHS HPOJAXy TOBap iB.

3 aHrmiiicekoi MoBu abpesiatypa FMCG po3mmppoByeThes — sK
«TOBapM MOBCSKJCHHOTO mnomuty» («fast mooving consumer goods»).
[HIIMMHU crloBaMu, 1€ Te, 10 MM KyIyEMO HOCTIHHO 1 4acTo y 3B s3Ky 3i
HIBUJIKUM CIIOKHUBAHH SIM.

Ha Bigviny Bix ToBapiB TpuBanoro KopuctyBanHsi, FMCG
KOWITYO Th 3HAYHO JIeIIEBIIE, TOMY, 1100 3apoOuTH, KOMIAHSIM y w1iil cepi
JIOBOJMTHCS TOCTIHHO HiATPUMYBAaTH BHCOKHN ToBapoobir. [Ipm msomy B
FMCG cnocTepiraeTscs BUCOKA 1 )KOpPCTKa KOHKypeHIlia. Came TOMy Ty T He
MOXKHa MOMWJIUTUCS y BHOOpPI BIANOBIZHOI MAapKETHHTOBOI CTparerii,
I[iHOBOi MOJITHKH, MOTPiIOHO BHKOPHUCTOBYBATH IHCTPYMEHTH TOPTOBOTO
MapKeTHHTY, sIKi OyIyTb KpallMMH, HDK Y KOHKYPEHTIB, 1 MakCHUMaJlbHO
CTUMYJIIOBATUM Y Th CIIOXH Baya 3AIHCHUTH TOKYIIKY [5].

lonoBHa BiAMIHHICTE CIOXHMBYOTO MAapKeTUHTy Ta  Tpeiin-
MapKeTUHIy IO0JIIra€ B TOMY, IO 3aX0JM CIIOKHBYOTO MApPKETUHTY
bopMyI0Th y cIlokKHMBaya 00pa3 ToBapy Ta Oa)kaHHA KyINUTH, Y TOH yac sK
3aX01Y, MOB’sA3aHI 3 TOPrOBUM MAapKETUHIOM, CTalOTh IOIITOBXOM IJIs
npuabaHHs caMe TOro TOBapy, SKHH MPOCYBalOTh, yXKe Ha MICIIX
npogaxy [2].

EdexTBHA MapKeTMHTOBa CTpaTeTlisi Ma€ BKIIOYAaTH B cebe Tpeia-
MapKeTUHIOBY aKTHBHICTb, aJiKe, SIK IIOKa3y€ IPaKTHKa, SKIIO0 BHPOOHUK
He Oyne BukopucToByBatH 3axomu BTL, 1o nocartu OaxaHoro obcsar
npojaxy 6yue ckia o [8].

ToproBuii MapKeTHHI — II¢ OJWH i3 BHJIB MapKETHHTOBO T
TISUTbHOCTI, SKHA CTAMYJIOE€ 30UIbIIICHHS O0OCSriB peammisaliii ToBapiB i
MOCIIYT 3a JIONOMOTOIO BIUIMBY Ha KOXEH €JIEMEHT TOPTroBoi JaHku [9].

Tpeiin-MapkeTHHr — I¢ KOMIUIEKC MapKeTHHTOBUX 3aXO[iB, SKi
3MIACHIOIO THCS B MICISIX MPOJAXY Ta AUCTPHOYIIIT 3 METOIO CTUMYITFOBAHHS
30yTYy.

JIo iIHCTPYMEHTIB TOPrOBOTO MapKETUHTY HAJIC)KaTh TaKi BUJIM :

— TPOMOAaKIIii, OpieHTOBaHiI Ha KIiHIIEBOTO CIOXKHBa4a, Yy TOMY
gucai POS-matepiamu — BHA PEKJIAMHOTO MaTepialy, IO PO3MIIIyIOTh Y
MICIIIX TMpOJaXy 3 METO IiHPOPMYyBaHHS CIHOXHBAYiB MpPO TOBap i
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IpHUBepTaHHA iX yBarn. BoHM BKimowaroTh y ceOe: akmiifHI ITiIHHUKH,
nmocTepH, BoOJepH, mend TOKepH, CTOTIEPH Ta IHINI MpoMoMaTepiam i3
300paXCHHAM JIOTOTUIIA YH MIPOJYKTY;

— MOTHBaLifHI akuii (CTUMYyJIOBaHHA IpH3aMU ab0 TPOIIOBHM
€KBIBAJICHTOM CITIBpOOITHUKIB pi3HMX KOMIAHIH, IO BXOMITh Yy 30yTOBHI
JIAHIIFOXKOK, Yepe3 IKH i NPOAYKT i/ie 10 KiHIEBOTO CIIOKHBAYa);

— akmii, cpsAMoBaHi Ha 30UIbIIEHHS 00cCATY 3akymiBii (kymu X
OJIMHHIb TPOAYKIIT — OTpUMall OJMHHIO MNPOAYKIil OE3KOIITOBHO, SK
CTUMYJTIOBaHHA );

— axuii, cnpsMOBaHI Ha pPO3MHUPCHHSI INUPHUHH MPOIYKTOBOI
JIHIA KA TICBHOTO BUPOOHHMKA B TOPTOBiM ToUI (UMM OUIBIIMNA acOPTUMEHT
NPOJAYKIiT MEBHOTO BUPOOHHKA MPOIMOHYE TOPTOBE IMiANPUEMCTBO, TUM
Kparii yMOBH poOOTH Il TOPTOBEILHOT MEpeKi Hala€ BUPOOHUK (3HU KKH,
0E3KONITOBHU I MIPOIYKT TOIIIO );

— akIii, cnpsAMOBaHi Ha 3MEHIICHHS MPOCTPOUYCHOT IeOITOPChKOT
3a00proBaHocTi (SKIIO MHPOJABEIh BYACHO IUIATHTH MOCTAYaJbHUKY, TO
MOCTaYaILHUK Pi3HUMH CIIOCOOaMU MOTUBY€ TIPOIABIIA);

— akmii 31 30UBOIGHHS  aKTHBHOI  KIiEHTCBKOT  0asu
(cTMMYIIOETBCS  TOpPTOBa KOMaHAa, SKa PO3MOBCIOKYE POy KT
BUpOOHHMKA, 32 Te, IO MPOJae HOTo B AKOMOTA O1NIBINY KUIBKICTh TOPTOBHX
TOYOK);

— akiii 31 301JIbIIEHHS BAJOBOTO OOCATY MPOJAXIB a00 BUPYIKH
(mocTaya bHUK MOTHBYE PI3BHUMH METOMKaMHU MOCEPEIHUKIB MiXk c000I0 1
KIHIICBHM CITO’)KMBadeM, 3a3BHYail MMOCTavyaJlbHUK — L€ OJHE KOMepIliiiHe
HiINPUEMCTBO, a IOCEPEIHHKH — IIEPCOHAN  IHIIUX  KOMEpPIIHHHX
mianpuemMcts) [5].

Cepen axmiii BTL, opieHTOBaHMX Ha KIHIIEBOTO CIOXKMBaya,
BUIIJISAIO Th TaKi BUJIH:

— peKiaMHi KOMYHIKaIii — 1Il¢ BHJI akKifiid, CHpSIMOBaHHX Ha
KOMYHIKaIlil0 3 PEeKJIaMHAM TIOBIJOMJICHHAM, ajieé TPH [OMY BOHH HE
MOXYTb copMyBatd 4iTKuii 00pa3 ToBapy I CHOXKHBada, TOMY Ui
OumbIo7 eEKTUBHOCTI 11X Kpalie BHKOPUCTOBYBatH pasom i3 ATL-
3axonaMu. J{o mbOTO BHIy MOJKHA BiTHECTH Take: OJaro MiiHi akiiii, KiyOHi
nporpamu (BUKOPHCTOBYIOTh Ha PHHKaX JOBrOCTPOKOBHX IMOKYIIOK, TAKHX
K T0OyTOBa TeXHIKa, aBTOMOOUI, €JCKTPOHIKA TOMIO), JIMCTIiBKU, POS-
MaTepiaiM, MepeHocHa mpomo3oHa (OpeHjoBaHa 30HA 3 BHKOPHUCTAHHAM
MPOMOTIEPCOHANY, SIKMIl PEeKIaMy€e Ta MPOMOHYE CKYLITYBATH MHPOAYKT),
cnemiampHi  monii  (Event-mMapkeTwHT), cremianeHa  ymakoBKa  Ta
CIIOHCOPCTBO;

— MPOMOAKII{ 3 IMOBIpHIM NMOJAPYHKOM — II€ BHJ aKIil, YIaCHUKU
SKMX MalTh MOJXIHMBICTh BHUTPATH MOJapyHOK. Taki 3axoId CYTTEBO
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30IBIIYIOTE PIBEHb MNPOJAXKIB, SKIIO IPAaBWIFHO BCE OpraHi3yBaTH Ta
oOpati BUTIHWI MOJAPYHOK, [0 HHUX HaJeXaTb: JloTepei, KOHKYpCH,
MHTTEBI IPU3H Ta irpH;

—akmii BTL i3 rapaHToBaHHM BUTpamieM — 3aX0J, IO Jal0Th
MOJIMBICTh CIIOKMBA4y CKOPHUCTATHCSI TapaHTOBAaHMMH BHUIOJAMHU B pasi
KyTiBJIi TEeBHOTO ToBapy. Jlo TakuX akmii HamekaTh: aKIliffHA yIIaKOBKa
(moJisiTae B JOJaBaHHI J0 CTAHJAPTHOI YITAKOBKU OOHyCy O3 IMiBUILECH Hs
[iHA), TIPOTPaMHU JIOSUILHOCTI (HaJaHHS OOHYCIB 3a peryJsipHy KYITiBJIIO
TOBapiB TOMIO), PO3JaBaHHI MPOOHHWX 3pasKiB, akIii 31 3HHIKCHHAM IIiH,
MOBEPHEHHSAM KOINTIiB (Hal4acTilmle y BHIJIIAI IOBEpHEHb Ha OOHYCHHH
paxyHOK ab0 3HWKKMA Ha HACTYIMHY IOKYIIKY), aKiii 3 BHKOPUCTAaHHIM
KyTnoHiB-3HIXKOK [10].

OcHOBHa MeTa TOPTOBOTO MAapKETWHIY — IIPOCYBaHHS TOBapiB i
301IBIICHHS JIOSAJIBHOCTI MOKyMIiB. bymb-aka ¢ipma cTaBuTh 1 peamszye He
OJIHY, a KiflbKa I[UJIel, Ba¥JIMBUX I 1i GyHKIiOHyBaHHA i po3BUTKy. Ha
MIPAKTHI[ 1 HAHITOMMPEHINIMH € TaKi BH U IiTeH Tpe A-MapKe THHTY :

—  CTHMYJIIOBaTH 30y T TOBapy B MOCEPEAHUKA;

—  CTBOPHUTH KOHKYPEHTHY [epeBary sl I0C Ta4allbHH Ka;

—  chopmMyBaTH NPUXUIBHICTH 0 TOPTOBOT MAPKH;

—  30UTBIIMTH KiJIbKICTh JIOSJIbHUX MIOKYTIIiB 1 3aBOIOBATH HOBUX;

—  yIOCKOHAITIOBATH peKIaMHO-KOM yHIKaIli HHY MO THKY
i ITPUEM CTBA;

—  yIOOCKOHAJIIOBATH  TOPTOBO-TEXHOJIOTiYHI  mpouecd  GipMu
(i mocepenHuKa ),

— 10 MO’IJIMBOCTI BIIJIMBATH Ha MOBE AIHKY crioxuBadi [11].

I3 MeTor0 aHanizy epeKTUBHOCTI TpeH-MapKEeTUHTOBUX 3aX0/AiB MU
MPOBEJM OHJIAMH -OMUTYBaHHS Cepe]] CHOXKHUBAYIB, Y SKOMY B3SUIM y4acTb
100 pecnoHeHTIB pi3HOTO BiKy. B oMM TyBadbHOMY JHCTI OyJd MHUTaHHS,
SIKi PO3KPHBAJIM BaXJHMBICTh 1 CTYNiHb BIJIMBY IHCTPYMCHTIB TOPTOBOTO
MapKeTHHIY B MICIAX Ipojaky ToBapiB. [IMTaHHA cTOCyBamics TOro, Ha
IO MOKYIII Hai4acTilie 3BepTaroTh YBary, poOJsTYl MOKYIKA B TOPTOBHX
TOYKax, IO BIUIMBAaE Ha ix BHOIp, siki Bugu BTL pekiaMu mpuBepTarOTh
HaOUIbIIIe YBard Ta CTAIOTh BUP IIATHHUM ITOIITOBXOM JIO MO KyTIKH.

PesynbTaTH ONMUTYBaHHS IIOKAa3aju, HIO Cepel IIPOMOAKId i3
rapaHTOBaHMM BHTpalleM HaWOUII MpUBAaOJMBOIO I CIIOXKHBada €
akiiiiHa ymakoBka (61% omMTaHHX), OCKUIbKA TaK IOKYyIENb OTPHMYE
KOpPHCHY MHTTEBY BHTOAy. Ilporpamm mnosuibHOCTI oTtpuMmamm 13%,
po3maBaHHS POOHUX 3pas3kiB — 11%, akmil 3 moBepHeHHAM KomTiB — 9%,
3aX0/H 3 BUKOPYCTAHHIM KyTIOHIB 3HIKOK — 6% (puc. 1).

Cepen pexJAMHUX KOMYHIKAIlil CHOXXWBa4i BigmaiHM OUIBIIICTH
cBoix rosociB 3a POS-Martepiamm, y ToMy 9ncii JMC TIBKH — 29%, IepeHOCHI
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npoMo3oHH — 27%, OmaronmiHi akmii — 16%; xiy6HI mporpamu — 11%,
crierianbHi moii — 6% ; creriagbHa yIMakoBKa Ta CIIOHCOPCTBO — Mo 5%
(puc. 2).

INpomoakmii 3 IMOBIpHUM HOJAPYHKOM HE BHKIHKAIOTH JOCTATHBO
JIOBIPH cepeJ CIIOKMBadiB, IPOTE HE MCEHII € NPUXIIBHUKA IIOTO BHIY
BTL-3axoniB. ¥ notepesx Opamu yuacte 42% ONHTAHMX, y KOHKypcax
25%, y posirpamax mMuTreBuX npm3iB — 18%, B irpax — 12%, a 3%
OMUTAHM X y3araJii HikoJIM He OpaJik yJacTi B po3irpamax npusis (puc. 3).

6%

[ AKuiiHa ynakoBka

Mporpamu noanbHocTi

N
44
44
a4

44444"
ghssnssset:

I [ Po3gaBaHHA NPOBHNX
3paskis
E NoBepHeHHA KOLWTiB
61%
4 B KynoHW Ha 3HMXKKY

QL

Puc. 1. Ouinka piBHsI npuBaGJIMBOCTI /151 CIIOKUBAY a aKUi i
i3 rapaHTOBaHHUM BHTpalieM

B POS-maTepianu

[El NepeHocHi npomo-
30HU

[ BharoajiHi akuii

B Kny6Hi nporpamu

CneuianbHi noaii

Bl CneuianbHa

ynaKoBKa
© CnoHcopcTtso

Puc. 2. Oninka BIIIMBY peKJAaMHHX KOMYHiKaliii Ha MOKynuiB
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& Notepei

1 KoHkypcu

42%
E Posirpalwi mutTeBMX Npu3is

Irpm

25% Hikonu He npuitmanu
yyacTb y nogibHux 3axomax

Puc. 3. Oninka nonysipHoCTi IpoMoakuiii 3 iMOBipHUM 110 1apyHKOM
cepe] COKUBAYiB

Y xoni oniHioBaHHS edexkTMBHOCTI BIumBy POS-matepianiB Ha
BUOIp ToBapy BHABIECHO, 0 61% omMTaHMX 3BEpTAIOTh yBary Ha aKIiiHi
LUIHHUKH, KOJMM POOJATh MOKYNKY i, HaBiTh SKIIO € NPUXUIBHICTH M0
MEBHOI TOProBO1 MapKH, 4acTo OOUpalTh HOBUil, HEBITOMHUIl TOBap 3a
YMOBH, L0 BiH OPOJAETHC S 32 3HIDKCHOIO I[IHOTO.

Hactymaum Bugom POSM 3a momy sipHICTEO € MPOMOCTIHKH,
¢bipMOBI npuiaBKy, JiM, ki BinzHaumwm 19% onutanux. OcoOJuBicTIO
LU X MaTepialliB € BUTIIHE PO3TAIIYBAaHHS B TOPrOBEJIBHOMY 3ali, Y MiCLAX
i3 Hai0BIIOI MPOXIAHICTIO JOACH, y moni 30py mokymuiB. Bo6nep,
e Tokep, XapI-IocTep, CTonep, OPeHA-CKOTY, JUCTIBKH oTpuMamn 8%
TOJIOCIB BiJl PECTIOHACHTIB, IO CBIMIUTh MPO HU3BKHI piBEHb BIJMBY Ha
pimeHHs 1po TMOKynky. llle HuX4YWil MOKa3sHWK y POCTOBUX (iryp: Jume
4% OmHMTAHUX 3BEPTAIOTh HA HUX yBary Ta MPOSIBILIIOTH I[IKaBICTh, TAKHA
iHcTpyMeHT BTL-3aX0iB Ma€e BUCOKY €(pEKTUBHICTh y KaTeropii « Topapu
VIS JTeH», OCKIIBKH caMe Ha JUTeH CrpaBiisie BpaXKCHHS e BUI PEKIIaMH.
OcranHi 8% npunamarote Ha iHmi Bum POSM (atpuOyTnka 3 eMOiemMamu
¢GipMu, Ynii TOBap MPOCYBAETHCS (MOMIIBHUYKH, CTOJIMKH, OPEJIOKHA Ta iH.)

(puc. 4).
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B AKUiMHI LiHHUKK

[ npomocTiliku, ipmosi
nNpUNaBKu, NAaN

E Bobnep, wendTokep,
Xapa-nocTep, ctonep

PocTosi ¢pirypu

B IHwi sBuan POSM

Puc. 4. Oninka nomyasipaocti okpemux BuaiB POS -maTepianis
cepel MOKYNUiB

BucHoBkn. Omke, i Toro Imo0 BHTPUMATH BHCOKHHA piBEHb
KOHKYpCHLIi cepel ITUPOKOTO acOPTHMEHTy TOBapiB MOBCSKICHHOTO
CIOKMBAaHHS, HEOOXITHO peryJsipHO BHKOPHCTOBYBATH IHCTPYMEHTH
TOPTOBOTO MAapKeTHHTY, ajpkKe, SK IIOKa3ye NpaKTHKa, BHp ilajJbHUM
CTUMYJIOM JI0 KyHiBJIi TOBapy YacToO CTAa€ BIUIMB TpEH I-MapKETHHIOBOT
aKTUBHOCTI. PO3BHTOK 1 BUKOPUCTAHHS TPEWA-MapKETHHIOBUX 3aXOJiB
MiBUIIY€E JIOSUIBHICTh IMOKYIIIIB Ta TOPTOBHX TMOCEPEIHHKIB, a TaKOXK
yIi3HABaHICTh OpeHJa cepel IHIIMX TOProBUX Mapok. IIpoBencHe
ONHTYBaHHS MOKa3ano, mo 79% CHOXHBAa4iB pOOITH MOKYIIKH, 3aBIIKH
BBy 3axonie  BTL, i 1e CBig4uTh MpO Te, 10 BUKOPUCTAHHS IHX
IHCTPYMEHTIB € BaKJIMBHM Ba)KeJeM, SIKHH CIPHSE 3POCTAHHIO 00CATIB
MpoJiaxXy ToBapy. 3TiHO 3 pe3yJbTaTAMHU JOCIIDKCHHS e eKTH BHUM
BHJIOM pPEKJIAMHHX KOMYHIKaIliff croxuBavi BBakatoTs POS-marepiamm, y
TOMY 9YHCHi JUCTIBKH — 29%, cepenx akiiifi i3 rapaHTOBaHMM BHTpalleM
JMpye akmiiiHa ymakoBka — 61%, cepex mpomoaxmiii 3 iIMOBIpHUM
BUTpamieM HaiOUIm momyssipHUMH € notepei — 42%. Otpumani nmaHi
MO’KHa BUKOPUCTOBYBaTH Iijl 4ac pO3pOOKH MapKETHHTOBOI CTpaTerii mis
toBapiB FMCG-punKy, a TakoX BUSBIMTH, $Ki 3 iHCIpYMEHTIB Tpewn-
MapKEeTHHTY HalO LTbllle BILIMBAIOTh HA CIIOXKHBAIbKE PIICHHS 1 JAr0Th
3mMory oOpatn HadlepektmBHImi BTL-3axomu Ta oTpumatd Big ix
MPOBEJICHHST MaKCHMaJlb HUH NPUOYTOK.
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CYYACHI TEHJEHIIi PO3BUTKY PECTOPAHHOI'O
I'OCIHOJAPCTBA YKPATHHI

T.II. Kononenko, H.B. IloscTana, B.I. ®enax

Pozensinymo pozsumox inoycmpii pecmopannoeo 6iznecy 3a nepioo 2010—
2016 poxis. Ilposedeno ananiz  po3nodiny  NIONDUEMCIE  DECHODAHHOZ O
2ocnoodancmea  3a  eudamu  3axnadie.  IIpocniokosano — ounamiky — 3minu
mosapoobopomy RIONPUEMCME PecmopanHo2o 2ocnodapcmea. Buseneno cyuachi
menOeHyii po36UmKy pecmopanHoe 0 20cnooapcmeda 8 Yxpaiui.

Kniwouosi cnosa: pecmopannuil 0i3Hec, OUHAMIKA PO3GUMKY, NONUM
CROJICUBAYIE

COBPEMEHHBIE TEHAEHIIUU PA3SBUTUS
PECTOPAHHOT' O XO3AMNCTBA YKP AUHBI

T.II. Kononenko, H.B. IloncTsanas, B.!. ®enak

Paccmompeno pazeumue undycmpuu pecmopanno2o OuzHneca 3a Nepuoo
2010-2016 20008. IIposeden ananusz pacnpedenenus np eonpusmull pecmopanHoz o
xozsiicmea no eudam  yupescOenuil. IIpocnedcena Ounamuxa — usMeHeHus
mosapoobopoma  npeonpusimull  pecmopanHoeo  Xxosziticmeéd.  Buisenenoi
cogpemeHble MeHO eHYUl PA38UMUsL PeCMOPAHHO2 0 X033Ucmed 8 Yrpaune.

Knrouesvre cnosa: pecmopannviii 6uznec, Ounamuka pazeumusi, cnpoc
nompebdumeneii.
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