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KuiBcbkuii HallioHAIBHUI YHIBEpPCUTET TEXHOJIOTIH Ta Tn3aiiHy

POJIb CRM- CHCTEMH B MAPKETHHIOBIA
JAIAJBHOCTI NIAITPUEMCTBA

Mema. Jocnimutn po3Butok CRM-cucrem, muisixu  BOPOBaPKEHHS iX  Ha
MiIPUEMCTBI,BU3HAYUTH OCHOBHI BHUIU Ta O0JIACTI 3aCTOCYBAaHHS,a TaKOX, BHUSBUTH OCHOBHI
nepeBaru Ta HeJJOJ1KY BUKOPUCTAHHS TaHUX CHCTEM Ha MPaKTHUIL.

Memoouxka. Busnauenns nepesae CRM-cucmem na nionpuemcmeax, wiisxom anaunizy
nOnepeoHb020 00CBI0Y BUKOPUCMAHHS MA HA OCHO8I CIAMUCUYHUX OQHUX.

Pesynomamu. /{ugpepenyitiosarno ocrosni enremenmu CRM-cucmem, wo 0o3zeonsne uimko
3pO3YMImMu 8 oMY NOJIA2AE X PONb Y MAPKEMUH206IU OIANbHOCII NIONPUEMCNEA.

Haykoea noeusna. Y cmammi po3ensioaromvcsa NUMAHHA, WO NO8 A3AHI 3 NOULYKOM
WLAXIB 3a/yUeHHsl | 30epedicents Kiienmis, cneyianvi npoepamui yemanosku CRM-cucmemu 6
PAMKAX YNpaeniHHa 83A€EMOGIOHOCUHAMU 3 KIIEHMAMU.

Ilpakmuuna 3nauumicms. Bnposaodocenus enekmpounux cucmem CRM  osunauac
KOMNIEKCHULL nepexio mopao6o2o NiONpuemMcmeda Ha Ho8y NONIMUKY pO36UMKY, OPIEHMOBAHY HA
KIIEHMIB, OCKIIbKU 3MOJICe 3abe3nedyumu Ni0SUWeHHs AKOCMI 00CY208)Y8aHH KIIEHMIS,
3MEHWUMU MmpyO0o8UMPAMU HA CYNPOBOONCEHHS.

Knrowuosi cnosa: meopis, onmumizayis, npubymxogicms, inmeepysants, CRM-cucmemu,
83AEMOBIOHOCUHU 3 KIIIEHMAMU.

Ha koxHoMy erami pO3BHUTKY CYCHUIBCTBA, 3 SBISIOTHCA TE€BHI TEOpii ITiABUIICHHS
edekTuBHOCTI Oi3Hecy. Tak cCmodaTrky BBaXKajocs, IO HAsBHICTh HIUPOKOTO 1 SKICHOTO
ACOPTUMEHTY Li¢ BK€ JIBUTYH e(peKkTuBHOCTI. [10TiM MOCTYNOBO MPHHMIIUIO YCBIOMIICHHS PO
00CIyroBYBaHHS, B Pe3yJIbTaTi YOTO MOYAIU 3’ ABISTUCS MPOAABII-KOHCYIBTAHTH OUTBI JIOSUTBHI
1 BBIWIMBI 3 KJII€EHTaMHU, HY a Aaji 3’SBHIUCS CUCTEMHU aBTOMAaTH3alii TOPTiBIi, Taki MOMYJSApHI
chorofHi. | mume 30BCiM HeNaBHO B IIGHTP YCHiXy BUCYHYJIUCS cami KITI€HTH, SKi 1
3a0€3MevyI0Th YCIIIIHICTh PO3BUTKY KOMIIaHii.

Huni xoHKypeHIlis Ha BCIX PIBHSAX PHHKY JOCHTHh BHUCOKA. /[ Toro moO BUTpaTH
KOHKYpPEHTHY OOpOoThOy KOMITaHisi BUMYIIIEHa HE TIJIbKHM 3aJydaTH HOBUX KJIIEHTIB, a W HE
BTpavyaTH BXKE ICHYIOUHX.

Jlnst 30epekeHHS KITIE€HTIB HEOOXiHO BpaxoByBaTH iX iHTepecu. Takuil miaxig 1o
Be/ICHHSI Oi3HECy HAa3MBA€THCS KIIIEHTO-OPIEHTOBAHMMH. AJie y KIIEHTCHKiM 0a3i moHax CTo
(bipM-KJIi€HTIB, BpaXOBYBAaTH IHTEPECH KOXKHOTO KIIIEHTA € METOIO0, SIKY BaXKKO JTOCATHYTH.

Buxin i3 miei curyanii ¢axiBii BOaualoTh y 3aCTOCYBaHHI aBTOMAaTH30BAHUX CUCTEM
yIpaBIiHHA TiAnpueMcTBOM [3].

VYupapainns Binnocumamu 3 kaienramm (anr1. Customer relationship management
(CRM), ykp. ci-ap-eM) - MOHATTA IIO OXOIUTIOE KOHIEMIl, KOTpi BUKOPHCTOBYIOTHCS
KOMITaHISIMU JIJIs1 YIIPaBJIiHHS iXHIMHA B3a€MOBIJIHOCHHAMHM 31 CIIOKMBa4aMH, BKJIIOYAIOUW 301,
30epiranHs ¥ aHami3 iHdopmalii mpo CroXHBayiB, NOCTaYabHUKIB, ApTHEPIB Ta iHPopMalii
PO B3aEMOBIHOCHHHU 3 HUMH.

Cyuacra CRM HampaBieHa Ha BUBYEHHS PHUHKY 1 KOHKpPETHUX MOTped KiieHTiB. Ha
OCHOBI IIUX 3HaHb PO3POOJIAIOTHCS HOBI TOBapH a00 MOCIYrH 1 TAKUM YMHOM KOMIIAHIs JocsATae
MIOCTABJICHUX IJIeH 1 MOKpalye CBii (piHaHCOBUI MOKA3HHUK.
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Icuye Tpu CRM-niizxoiu, KOXKEH 3 IKUX MOKe OyTH peai3oBaHUM OKPEMO BiJ| IHIIHX:

o OnepaTvBHMIT — aBTOMATHU3allis CIIOXKUBYHMX Oi3HEC-TIPOIECIB, IO JOMOMAarae
nepcoHaity 3 poOOTH 3 KIIiEHTaMU BUKOHYBATH CBOi (DYHKIII].

. CriBpoOITHULIBKUN — TporpaMa B3aeMojli€ 31 CrHoxuBadyamMu Oe3 ydacTi
MePCOHAITY 3 POOOTH 3 KITI€EHTAMHU.

. AHaNITUYHUN — aHaJi3 iHPOpMAIIil PO CIOKUBAYIB 13 PI3HOMAHITHUMHU IUISIMHU.

Jlo 1993 poky purok CRM cknagaBcst 3 TBOX OCHOBHUX HampsSMKiB — aBTOMaTH3aIlii
ToproBux mnpeactaBHUKIB (Sales Force Automation — SFA) Ta KIi€HTCHKOT0 00CTyrOBYBaHHS
(Customer Service — CS). IlepBuHHE NpHU3HAYEHHS aBTOMATH30BAaHUX CHCTEM YIIPaBIIiHHS
TEPUTOPIATEHUMHE TPOJIAYKaMH TOJISITaI0 B TOMY, 1100 TOPTOBi MPEICTABHUKH MOTIIH YIPABIISTH
«TOYKaMHU JOTHUKY» CBOIX KII€HTIB, a TAKOX IPAIIOBATH 3 IUIAHOM MPOJAaX, Y3TODKEHUM i3
KaJeHJapeM. 3 4YacoM MOJiOHI CHUCTeMM 30araTHIIMCS BIPOBAUKCHHSAM (QYHKIIT yrIpaBiiHHA
MOKJIMBOCTSIMH, IO HAa MPAKTUIl O3HAYATIO MiATPUMKY TaKTUKH Ta METOJOJOTIi MpOJak,
NPUKAHATOI B KOMIIAHI1, a TAKOXX MOXJIMBICTh B3a€EMO3B'A3KY 3 1HIIUMH MiPO3A1IaMH KOMIaHii,
HaNpUKIa, 13 CIyXkO00I0 KIIE€HTCHKOI MIATPUMKU 4M cepBicHUMH ciyxOamu. Jlo 2000 poky
CRM-cucremu, sk mpaBmwio, Oydd «OJHOOOKMMH» — TaK 3BaHI «MEHEIKEPH KOHTAKTIBY,
CHUCTEMH MIITPUMKH MAPKETHHTOBHX 3aXO/1B UM CHCTEMH JIJIsSI aBTOMAaTH3aIlii CEPBICHUX CITYXkO.

B mepiog 3 2000 mo 2005 poku mouaB (hopMmyBaTHCsS CIUTBHUN Oi3HEC KOMIMaHIA 13
cnokuBadyamu  (Colaborative Commerce — cmimpHa kKoMmepiiisi). CrhilbHa — KOMepITis
XapaKTEePU3YEThCS HAJIArOKYBAHHSIM IHTEPAKTUBHOI B3a€EMO/11i KOMITaHI 3 IXHIMU MMOCTIHHUMH
naptHepamu uepe3 IHrepHer. Taka B3aemonis mependadae HaJaHHS 30BHILIHIM KOPUCTYBauaM
3HAYHO HIMPIIOTO JOCTYIY J0 KOPIOpaTUBHOI iH(opMarllii y 3B'13Ky 3 UMM MOBHHHA 0a3yBaTHCS
Ha MPHUHLMIAX TapaHTii Oe3MeKH Ta JIOBIpU 0 MapTHEpa a TaKOXk Ha Y3TOJDKEHMX IpaBHIIAX
poGoTH.

[Ticna 2005 poky nactynmna npyra xBuisi Colaborative Commerce, mo 0a3yeThcs Ha
Oinpmniii Bimkputocti ERP-cuctem. IlpoBigHi BHpOOHWKHM CTaJiM CTBOPIOBATH KOPUCTYBAIbKI
iHTepdeticn st cBoix ERP-cucrem, 3'sBunmcs enekTpoHHI TopriBensHI Twiomanaku B2C,
dbopmyeThes HOBa 1H(pACTPYKTypa BeleHHs Oi3Hecy. Y 1IbOMY BHITQJIKy, Ha BIIMIHY BiJ mepiioi
XBWII, MOBa i/Ie PO B3aEMOJII0 «Oarato 10 0ararboX», — MIJMPUEMCTBA CHIBIPAIIOIOTH HE
TUTBKHM 3 TIOCTIMHUMH MapTHEpaMu, a ¥ 3 yciMa wieHamH Oi3Hec-cycminbeTBa. Ilpaktudno yci
cydacHi CRM-cucremu oTrpumManu B OUIBIINIM YM MEHINIA Mipi BKa3aHi BHIIE MOJIHMBOCTI Ta
piBHI 00poOKM Ta HamaHHs iH(popMalii — o0poOka i 30epiraHHs NaHUX B KOJEKTHBHUX
CXOBHIIAX, po3poOka 0a3 3HaHb, [HTepHET-3acO0M MJIsg 1HTEPAKTHUBHOI B3aEMOI 3 KIIIEHTOM
3aco0aMy KOPIOPAaTUBHUX MMOPTAIIB.

[Tpuniunu CRM — cucrem:

1. HagBHICTH €AMHOTO CXOBHIIA iH(MOPMAILii, 3BIIKH B OyAb-sIKH MOMEHT JOCTYITHI YCi
BIJTOMOCTI TIPO YCl1 BUTIAJKU B3a€EMO/III 3 KIIEHTOM;

2. CHHXpOHI3allisl yIPaBIiHHS MHOKUHHUMU KaHAIAMU B3a€MOIIT,

3. mocTiiHMM aHami3 3i06paHoi iH(popMalii Ipo KIIE€HTIB Ta MPUUHATTS BiAMOBITHUX
OpraHizalifHUX PIlIeHb — HAMPUKIIAA, «COPTYBAHHS» KJIIEHTIB Ha OCHOBI IXHBOI 3HAUMMOCTI
JUI KOMIIaHii.
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MoOXJIUBOCTI:
- IlIBunmkmii goctynm A0 akTyainbHOi iH(opMmarmii mnpo KiieHTiB; - OmnepaTuBHICTh
00CIIyroByBaHHSl KJIIE€HTIB Ta IpPOBEACHHs omepauiid; - @dopmaiizailis cXeM B3aeMOIil 3

KIII€EHTaMH, aBTOMATH3aIlisl TOKyMeHTooOIry; - [lIBuake oTpuMaHHsS BCiX HEOOXiTHUX 3BITHHX
JAHUX Ta aHATITAYHOI 1H(OpMaIIii; - SHUKEHHS ONepaliifHIX BUTPAT MeHekepiB; - KoHTpob
poOOTH MEHEIKEPIB; - Y3roKeHa B3aEMOIisl MK CITIBPOOITHUKAMHU 1 TIAPO3I1IaAMH.

- YrpaBniHHs Oi3HEcC-TpoliecaMy - J03BOJIIE aBTOMATH3yBaTH TOCIIIOBHI omepartii, siki
BUKOHYIOTHCS CITIBpOOITHUKAMH OpTaHi3allii,

- YrpaBimiHHS KOHTaKTaMH, ICTOPisl B3a€EMOJIIi 3 KJII€HTaAMU - 1€ €IMHa 0a3a JaHUX BCIX
KOHTpPAareHTiB KomraHii (KJII€HTIB, IOCTA4aJIbHUKIB, KOHKYPEHTIB) 3 BHECEHOI paHillIe
JTOKJIAAHOK 1HGOpMAIlEr0 TPO HUX, Mpo iX cHiBpoOiTHUKIB 1 T.n. Cucrema J03BOJISIE
3MIACHIOBAaTH IIBUIKUI TOMIYK BaXXIHMBOI iH(OpMAIii NMpo KOHTpPareHTiB, OTPUMYBATHU BCIO
iCTOpit0 3ycTpiueil, meperoBopiB, JUCTYBaHHA, yroJ Ta iHie. Lle gyxe 3pyuHuil iHCTpyMeHT Juis
MIBUJKOT 1 AKICHOT poOOTH 3 BeIMUYE3HUMH MacuBamMu iH(popmamii npo KiieHTiB. Cucrema
aBTOMATHYHO Harajye Mmpo HEOOXiTHICTb 3pOOMTH A3BIHOK, MPO 3allJIaHOBaHI 3ycTpiui Ta iHIII
3aXO0/IH;

- [InanyBanHs Ta ynpaBiiHHS npogakamu - CPM no3Boiise CKIaaTy MIaHu 3a PI3SHUMHA
MOKa3HUKAMH (JIOX11 3 MPOAaXy MO MEHEKepaM, BIIIIaM, TPOIYKTaM ...). [1o icTopii mpoekTiB
MOXHa BiAOyAyBaTH BOPOHKY MPOJAXiB, IO J03BOJISIE BU3HAYATH MPOOJIEMHI 30HH B ITMKJIAaX
nponaxis. [ImanyBaHHS 1 KOHTPOJIb BUKOHAHHS TUTaHY 110 (akTy. € MOKIIUBICTh BEJACHHS PI3HUX
npaic-muCTiB  (ONTOBHUX, JpiOHOONTOBUX, PO3APIOHMX), BpPaxoBYBAaTH aKI[iiiHI MPOMO3MILIi,
3HWKKU Bil 00cAry NOKynku. Besi po0Gora 3 KIIEHTOM BiIOYBaeTbcs B OJHIA CHCTEMI:
TUTAHYBAHHS 3aXO0/liB, 3/[IHCHEHHS YTOJI, IMiITOTOBKA 1 BUITMCKA HEOOX1THUX 3BITHUX JIOKYMEHTIB;

[InanyBaHHA Ta yHpaBIiHHS 3aKYyMIBISMHU 1 JOCTaBKaMH - B CHUCTEMI MEHEIKEpHU
3aBX/IM MOXKYTh OQUUTH HASIBHICTH 1 KIJIBKICTh TOBApiB HA CKiaai. BianmoBiganpHi CrliBpOOITHUKH
MOYXYTh CTEKHTH BUKOHAHHSM TUIAHY 3aKYITiBEIIb;

- VrpaBIliHHS MapKETHHTOM - €JIEKTPOHHA PO3CHIIKA, MPsMa PO3CHIIKA, SMS PO3CHIIAHHS.
Cucrema 103BOJISIE YITPABIISATH MAPKETHHTOBUMH 3aX0/IaMH 1 BU3HAYATH iXHIO PE3yIbTATUBHICTb.
MOXIIHMBICTh CErMEHTAIlli HasBHUX B 0a3l KIIEHTIB (MiFOYMX 1 IMOTCHIIMHMUX) 3a IIEBHUMH
napaMeTpamH JUIs POBEJICHHS MAPKETUHTOBUX 3aXO0/IIB;

- ABTOMaTH3allisl JOKYMEHTOOOIY - B CHCTEMY MOKHA BBECTH IIA0JIOHH OYAb-SKHX
JIOKYMEHTIB, sIKi BUKOPHCTOBYIOTHCSI B OpraHi3allii, Ipyd LbOMY 3HHUKAa€ HEOOXIIHICTh Py4HOTO
CKJIaJJaHHsI HOBOTO JOKYMEHTa NpH BUHUKHEHHI mopii. IlIBuake aBTOMaTHYHE 3allOBHEHHS
mabJIoHIB JOTOBIp, sKi 30epiraloThCsi B CHUCTEMi. ABTOMATHYHE BHCTAaBJICHHS PaxyHKIB 1
KOHTPOJIb OTUIATH 110 HUX Yepe3 cyMicHICTh 3 KimieHT-0aHKoM;

- MOXIUBICTh pOOOTH TIO MEPEXKI;

- IMIoOpT KOHTpareHTiB 3 iHIINX 0a3;

- JlerkicTh 1 IBUAKICTD y HABYaHHI pOOOTH 3 CUCTEMOIO

CRM cucrema 3actocoBHa B Oyab-sikoMy Oi3Heci, A€ KII€HT MepcoHipiKOBaHUH, e
BHCOKa KOHKYPEHIISI 1 YCIMiX 3alie)KWTh BiJ] HAJaHHS HAWBHTIAHINIMX [JI1 KII€HTAa yMOB.
MakcumanpHoro edekty Big BrnpoBammkeHHs CRM-cucrem momMaratoThCsi KOMITaHii, IO
MpaIoTh B o0actsx: - Hamanus mocnyr; - BupoOouuntea; - OntoBoi Ta po3apioHOI TOpTiBI; -
CrpaxyBanHs Ta ¢inanciB; - TeaekoMyHiKarlii Ta TpaHcrnopry; - byaiBaumrsa [1].
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OcHroBHa kiacudikallis CHCTEM HaBe/eHa B Tabmui 1.
Tabauys 1

Kaacugikanis CRM-cucreM moa0 miiboBoro BHKOpHCTaHHﬂ[Z]

Hiabose Tpu3Havenns Mpukaagn peatizamii
BHKOPHCTAHHS

Jnamanux

3abe3neyeHHs oneparusHoro | nionpuemcms: ACT, GoldMine,
JOCTyNy 110 lH(bOpMaI_Ill y X071 Maximaizer, Sales EXpGI‘t, Komnc-
KOHTaKTy 3 KJIi€HTOM B mpomeci | MapKeTHHT.

MpOAAXY Ta o6cnyr0]3yBaHH;{_ s cepec)Hix.' Clientele. Onyx
Oxommoe MapkeTuHr, mpojaxi i |Sales Logix.
cepBic Jlns eenuxux: Oracle, SAP, Siebel,
BAAN, «YmnpaBniHHS JUIOBUMH
npornecamu. [Tapyc-KiienT»

OneparuBHe

CrouteHHM  aHaml3  JaHUX, 10O
XapaKTepPU3YIOTh MIsITbHICTh KITIEHTA
1 ¢pipmu. OTpuMaHHS HOBUX 3HaHb,
BHCHOBKiB, pekoMmeHpmamiii 1 T.1. | Brio, Business Objects, Broadbasc,
AHATITHYHE BuxopucrtoBye ckaaai | E.Piphany, Hyperion,
mMareMaTHuHi Mozeni aias momryky | MicroStrategy, SAS. Marketing
CTaTHCTUYHUX 3aKoHOMipHOCcTed 1 | analytic

BUOOpPY HaleeKTUBHINIOI cTpaTerii
MapKEeTHHTY, MIPO/IaXiB,
00CITyTOBYBaHHSI KJIIEHTIB

3abesneuye Oe3MOCEpeqHIO Y4acTh
KJII€EHTa B JisUIbHOCTI  ipMu 1

. IntraNetSolutions, Plumtree,
CriBpoOi THUILIBKHIA MO)ngBICTB BIUIBATH Ha TPOTICCH Symon, Vignette, Aspect,
PO3PODKH MPOAYKTY, voro Broadvision, Cisco
BUPOOHHUIITBO, CEpBICHE
00CITyroByBaHHS

Knacugikyots moxmubocti (Moayni) CRM-cuctem 3a ¢GyHKIIOHANBHICTIO Ta pPIBHEM
00poOku iH(popMarlii. 3a YHKIIIOHATBHICTIO MOXKHA 3TPYIyBaTU OJOKH MPOIECIB: MApKETHHT,
o0poOka 3asBOK Ta MoOa)kaHb, MPOJAAXKi, cepBiCHE 0OCIYyroByBaHHA. B skocTi OKpemMHX
CKJIaJIOBHX 3a3BUYall BUIUISAIOTH!

. call-nentpu — 1eHTpn 00poOKM BXimHUX BHKIUKIB. Crnoyarky 1e Oyiu
TeneOoHHI A3BIHKH, & OCTAHHIM 9acOM CIOM IMOYai BKIIOYATH YC1 KaHAIA B3a€EMOJIIT;

. ¢bynkuii (Moxyni) 06poOku iH(popmartii:

. orepaTtuBHA (YHKISI — PEECTpallisi Ta ONEpPaTHBHUN JOCTYI JO TEPBUHHOI

iHdopmanii 3a posnimamu 6a3u ganux: [lomii, Kommanii, IIpoextn, Konraktu, /loxymeHntu
TOLIO;

84



http://uk.wikipedia.org/wiki/%D0%A3%D0%BF%D1%80%D0%B0%D0%B2%D0%BB%D1%96%D0%BD%D0%BD%D1%8F_%D0%B2%D1%96%D0%B4%D0%BD%D0%BE%D1%81%D0%B8%D0%BD%D0%B0%D0%BC%D0%B8_%D0%B7_%D0%BA%D0%BB%D1%96%D1%94%D0%BD%D1%82%D0%B0%D0%BC%D0%B8%23cite_note-1

ISSN 1813 - 6796
BICHUK KHYTHA Ne3 (87), 2015
Cepin «ExoHOMiYHI HAYKN)

Exonomika ma ynpaeninnua nionpuemcmeamu
Economics & Business Management

. aHaiTHYHA  (YHKLIS —  3BITHICTH Ha OCHOBI TNEPBHUHHUX JAHUX 1
HarooBHiNIe — TIUOMMIA aHai3 iHopMarlii y pi3HUX po3pi3ax;

o KoomepaTUBHA (YHKI[IE —  Opradizaiis TICHOI B3aeMOMAii 3 KIHIIEBUMH
CHOXHMBAaYaMH Ta KII€HTaMH @K [0 BIUIMBY KII€HTa Ha BHYTPIIIHI MNpoOIecH KOMMaHii
(omuTyBaHHS I 3MIHHM XapaKTEPUCTUK MPOIYKTY YU MOPAAKY oOcimyroByBanHs, Web-cTopinku
JUTSL BIJICITIIKOBYBAHHS KJIIEHTAMH CTaHY 3aMOBJICHHSI TOIIIO).

Jocnigauk mpoOseM yrpaBiiHHS B3a€MOBIIHOCHH 3 KiieHTamu Jxwumn [lime Buminse
yoTupu Kateropii nposamkeHHss CRM-cucremMu y isuIbHICTH MiJIPUEMCTB, B 3aJICKHOCTI Bij
PIBHS CKJIQHOCTI:

1. CRM-mipoekt po3paxoBaHudi Ha OAWMH MIAPO3AUT MIANPUEMCTBA, SKUAN
peartizyeThes 3a JOTIOMOT00 BHYTPIIIHIX PecypciB MiANPHEMCTBA,

2. Bararopynkuionansauit CRM 1 0ZHOTO HiAPO3ITY — CKIAJHHHA MPOEKT IO
BKJIFOYAE TMOOYIOBY 1 IOKYMEHTYBaHHs Oi3HEC-TIPOIIECIB, 110 MOXK€ BKJIIOYATH OIlIHKY
cknagaocti CRM -cucremu, BU3HaUEHHS pecypciB s il peaizaliii To1o;

3. CRM-cuctema sk eaumHa (QyHKIS MIOPUEMCTBA U1 BHKOHAHHS Oi3Hec-
3aBJJaHHS, 3 MOYJIMBICTIO BUKOPUCTAHHS JIOJIATKOBO 3aIyYCHUX PECYPCIB;

4. Bararodpynkuionansna CRM- cucrema po3paxoBaHa Ha IMiJIPUEMCTBO BLIJIOMY,
JUIs BUpilIeHHs Oi3Hec-(DyHKIIIH Ta 3aBAaHb, 3 BAKOPUCTAHHS BEJMKOT KUIBKOCTI CITIBPOOITHHKIB,
pecypciB Ta TexHouorii [4].

CnHCOK BUKOPUCTAHUX JIZKepet:
1.  http://www.crm.od.ua/CRM-sistemy.html
2. http://library.tuit.uz/skanir_knigi/book/informasionnie_sistemi/informasion_sist_teh
3.htm
3. JI. Cununo. Cnoxuee, ueM kaxercsi — BHeapenrne CRM // Hoselii MapkeTuHr —
2006. — Ne 3, c. 87-95.
4. http://uk.wikipedia.org/wiki/YnpaBniHHs_BiIHOCHHAMH_3_KJIi€HTaMH.
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POJIb CRM-CUCTEMBI B MAPKETUHI'OBOM JEATEJBbHOCTHY NPEANPUSATHS

SAPOIIEHKO B.A., IIOJOJIbHAA B.B., TECEJIEBA H.B.

Kuesckuu nayuonanbwili yHusepcumem mexHoao2uul U Ou3aiHa

Heas. HccnenoBars pazsutue CRM-cuctem, myTH BHEApPEHHMS WX HA MPEINPUSATHH,
ONpEAeNUTh OCHOBHBIET BHUABI M OOJACTH HUCIHOJB30BaHHUS, a TaKXKe, BBIIBUTH OCHOBHBIC
MPEUMYIIECTBA U HEJOCTATKU UCIOIb30BAaHUS JAHHBIX CUCTEM Ha MPAKTHKE.

Metoauka. Onpenenenns npeumyiiectB CRM-cucteM Ha mnpeanpuarusx, MyTem
aHaJIM3a MPEeAUIYILEro ONbITa UCTIOIb30BaHUSI U HA OCHOBE CTATUCTUYECKUX JTAHHBIX.

PesyabTatsl. [ludepenuunpoano ocHoBHble eneMeHTs CRM-cucteM, uTo mo3Bossier
YETKO MOHSThH B YeM MPOSBISETCS X POJIh B MAPKETUHTOBOM JCSITETLHOCTH TIPEIITPUSITHS.

Hayunasi HoBu3Ha. B crtathe paccMaTpwBArOTCS BOMPOCHI CBSI3aHBI C MOUCKOM IYTH
MIPUBJICYCHHS U COXPAHECHUS KIMEHTOB, CIEIHAlIbHBIC MporpaMMHbie yctaHoBKH CRM-cuctem B
pamMKax yIpaBJIeHUs B3aHMOOTHOIICHUSIMH C KITMEHTAMH.

IlpakTuyeckasi 3HauMMoCTh. BHeapenuwe enekTpoHHbIXx cucreM CRM  o3Hauaer
KOMIUIEKCHBIH ~ MEpeXojJ TOProBOro NPEANpUSTUS Ha HOBYIO TOJMTUKY Pa3BUTHUA,
OPUEHTUPOBAHHYIO Ha KIMEHTOB, IOCKOJIbKY CMOXET OO0ECIeYUTh IMOBBIIIEHUS KauecTBa
00CTyXKMBaHUS KJIMEHTOB, YMEHBIIUTh TPYI0PACX0/Ibl Ha COTIPOBOXKIACHHUE.

Knrwoueewie cnosa: meopus, onmumuszayus, npubsiivHocms, unmezpuposanue, CRM-
cucmemvl, 63aUMOOMHOULEHUS C KAUEHMAMU.

ROLE OF CRM-SYSTEMS IN THE MARKETING ACTIVITIES OF ENTERPRISES

YAROSHENKO V., PODOLNA V., GESELEVA N.

Kyiv National University of Technologies and Design

Purpose. To investigate the development of CRM-systems, ways of their implementation
in the enterprise, identify the main types and applications, as well as to identify the main
advantages and disadvantages of using these systems in practice.

Methodology. Determining the benefits of CRM-systems in enterprises, by analyzing
previous experience with and based on statistical data.

Findings. Differentiated basic elements of CRM- systems to clearly understand what is
their role in the marketing of the company.

Originality. The article addresses issues related to the search for ways of attracting and
retaining customers install special software CRM- system within a customer relationship
management .

Practical value. The introduction of electronic systems integrated CRM means transition
to a new commercial enterprise development policy focused on customers as will secure increase
customer service, reduce labor costs for maintenance.

Keywords: theory, optimization, profitability, integration, CRM- systems, relationships
with customers.
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